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This is the workingest committee I’ve ever been on.” 
That's the way one member of the Interstate Oil Com- 
pact Commission’s Economics Advisory Committee de- 
scribed busy meeting schedule of the group in prepar- 
ing its quarterly supply and demand report which said 
co-operation of the entire oil industry would be needed 
to meet demand in some areas (see NPN, Aug. 13, 
p. 9 for text of report). Committee met in Great Falls, 
Mont., all day Aug. 8, 9, 10 and 11 in order to work 
out details and have final report ready for compact 
meeting Aug. 11-13. 


Members of the Economics Advisory Committee of the 





Interstate Oil Compact Commission cre shown here 
during a brief pause at the long session at which they 
made final revisions in their supply and demand. Clock- 
wise around the table are: John W. Boatwright, Stand- 
ard of Indiana; H. J. Struth of Dallas; Courtney 
Brown, Jersey Standard; Oliver Ambrose, Tidewater; 
Austin Cadle, Standard of California; George Randall, 
Standard of California; Clarel B. Mapes, Western Oil 
and Gas Assn.; Richard J. Gonzales, Humble; Joseph 
Ellender, Texas Co.; James V. Brown, National Petro 
leum Council; A. J. Mcintosh, Socony-Vacuum; Fred 
Van Covern, API; J. M. Sands, Phillips; J. H. Salmon, 
Shell. 





NPN’s Fuel Oil Section 


Details of degree day system of controlling at'o- 


atic fuel oil deliveries as set up by one Midwest rm ajor 
ompany are presented. Operating procedure and use 
f special degree day chart are explained, page 26. . 
HI urges improvement of oil burner efficiency as one 
eans of easing tight supply situation. P. 35. 


Committee Reports on Small Business Needs 


Importance of small business in a strong economy 
cited by Committee for Economic Development in 
national policy statement recently issued. Statement 
lists some tax and finance reformations seen as neces- 
sary to strengthen the status of the Independent busi- 
nessman. P. 38. 











MORRISON LINE STRAINERS 
Insure Full Flow . 





Every line needs a good line strainer 


Morrison improved type line strainers have cylindrical screens ar- 
ranged to catch all foreign matter for complete and easy removal. 
A large area of fine screen is provided so that flow is not impeded. 
This is backed by coarse screen for additional strength. 


Various meshes are available for different liquids. 


These line strainers are backed by Morrison’s over 90 years of pre- 
cision manufacture for the Oil industry. 


MORRISON BROS. COM PANY 


OIL EQUIPMENT HEADQUARTERS 
DUBUQUE, IOWA 
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if gasoline were sold in cakes... 


ist 20, 1947 


all the information you’d like to know about the ingredients it 
contained could be printed right on the wrapper. However, gaso- 
line is usually piped directly into your car from a pump—so it 
isn’t practical to label each gallon. Instead, oil companies put 
“Ethyl” trade-marks on their pumps to show you at a glance 
that their best gasoline contains “‘Ethyl’’ antiknock fluid. This 
important ingredient, which is made by the Ethyl Corporation, 
is mixed with gasoline to step up power and performance. To get 
more out of your car, buy your gasoline from pumps marked with 
the familiar yellow-and-black ‘Ethyl’? emblem. 


Ethyl Corporation, New York. 


look for the ** ETH Y L”’ trade-mark 


































2 WAYS TO CUT COSTS IN 
THE OIL BUSINESS 


swe SKY BAILER.. py Prot. 





“As all of us leading petroleum chemists know,” 

says Prof. Thaddeus Q. Yifnif, “the atmosphere 

A HARD over a refinery is saturated with valuable high 

Y volatiles. What could be simpler than the Yifnif 

WA Sky Bailer, which condenses and recaptures 

these fugitive hydrocarbon chains? Quod erat 

demonstrandum, and can you spare a ten spot 
till next week?” 


eA tages GASOLINE 
AIR CORPS - “U. S. NY 
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“GAS TANK CORPS”. .. by VAS 


This actual case from the Alcoa files is one 
AN where the non-gumming, non-sludging character- 
Y wAY istics of Aleoa Aluminum were of vital import- 
EAS ance. Aircraft carburetors couldn’t be clogged, 
so 2500 of these Alcoa Aluminum Tanks were 

built to keep ’em flying. 
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In your deliveries, this non-gumming, non- 
sludging advantage counts, too! Add to it the 
extra payload that Alcoa Aluminum will make 
possible, and ask yourself: “How can this modern 
metal lower my delivery costs?” ALUMINUM Com- 
PANY OF AmeErRIcA, 1808 Gulf Building, Pitts- 


burgh 19, Pa. Sales offices in principal cities. 
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THE NEWS 


COMING MEETINGS 


AUGUST 
New Mexico Liquefied Petroleum Gas Assn., 
first convention, Hilton Hotel, Albuquerque, 
N. M., Aug. 28-29 
Kentucky Petroleum Marketers Assn., golf tour- 
nament, French Lick, Ind., Aug. 29. 


SEPTEMBER 


ASME, fall meeting, Hotel Utah, Salt Lake 
City, Sept. 1-4. 

Virginia Oil Men’s Assn., semi-annual meeting, 
Hotel Roanoke, Roanoke, Va., Sept. 4-5. 
Virginia Petroleum Jobbers Assn., semi annual 

neeting, Hotel Roanoke, Roanoke, Va., Sept. 


4 

North Carolina Oil Jobbers Assn. and South 
Carolina Oil Jobbers Assn., joint fall meet- 
ing, Mayview Manor Hotel, Blowing Rock, 
N. C., Sept. 8-9. 

National Butane-Propane Assn., convention, Jef- 
ferson Hotel, St. Louis, Sept. 15-17. 

National Assn. of Credit Men, Petroleum Divi- 
sion, annual meeting, Edgewater Beach Ho- 
tel, Chicago, Sept. 15-17. 

American Chemical Society, Division of Petro- 
leum Chemistry, annual meeting, Waldorf 
Astoria, New York, Sept. 15-19. 

Michigan Petroleum Assn., fall convention, 
Park Place Hotel, Traverse City, Mich., Sept. 
16-17. 

API Lubrication Committee, Traymore Hotel, 
Atlantic City, N. J., Sept. 17-18. 

SAE, tractor meeting, Hotel Schroeder, Milwau- 
kee, Wis., Sept. 17-18. 

Chicago Oil Men’s Club, annual fall golf party, 
Rolling Green Country Club, Arlington 
Heights, Ill., Sept. 18. 

National Petroleum Assn., annual meeting, 








lraymore Hotel, Atlantic City, N. J., Sept. 
17-19. 

National Congress of Petroleum Retailers, an- 
nual meeting, Detroit Leland Hotel, Detroit, 
Sept. 24-25 

Independent Petroleum Assn. of America, an- 
ual meeting, Oklahoma City, Sept. 29-30. 

American Institute of Chemical Engineers, re- 
gional meeting, Hotel Statler, Buffalo, N. Y., 
Sept. 29-30, Oct. 1. 

AIME, Petroleum Division, two-day technical 
meeting in conjunction with regional meet- 
ing, Denver, Colo., Sept. 28-30, Oct. 1-2. 


OCTOBER 


SAE, autumn aeronautical meeting, Biltmore 
Hotel, Los Angeles, Oct. 2-4. 

Pennsylvania Petroleum Assn., Inc., fall con- 
vention, Bedford Springs Hotel, Bedford, 
Pa., Oct. 6-7 

ASME, Petroleum Mechanical Engineering Con- 
ference, Rice Hotel, Houston, Oct. 6-8. 

American Gas Assn., annual meeting, Audi- 
torium Hotel, Cleveland, Oct. 6-8. 

West Virginia Petroleum Assn., annual meeting, 
ity undecided, Oct. 8. 

American Institute of Mining and Metallurgical 
Engineers, Petroleum Division, Mayo Hotel, 
Tulsa, Oct. 8-10 

California Natural Gasoline Assn., annual fall 
neeting, Ambassador Hotel, Los Angeles, 
Oct ll 

Empire State Petroleum Assn., fall convention, 
Waldorf-Astoria, New York City, Oct. 13-14. 

American Assn. of Oilwell Drilling Contractors, 
innual meeting, Long Beach, Calif., Oct. 13- 







> 

Texas Mid-Continent Oil and Gas Assn., an- 
ual convention, Gunter Hotel, San Antonio, 
Tex., Oct. 16-17 

National. Lubricating Grease Institute, annual 
mvention, Edgewater Beach Hotel, Chicago, 
ct. 16-18 

Kansas Liquefied Petroleum Gas Assn., annual 
mvention, Broadview Hotel, Wichita, Kans., 
ct. 20-21 

ASME, Fuels Division, joint meeting with Coal 
ivision of American Institute of Mining and 
fetallurgical Engineers, Cincinnati, Oct. 20- 












Arverican Institute of Mining and Metallurgical 
ngineers, Petroleum, Elks Club, Los An- 
les, Oct. 23-24 
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4 P-324 

Milvaco 4-Inch Combi- 
nation Stop-and-Check 
Valve (Also P-424 Mil- 
vaco 4-Inch Offset Cross 
Valve) 


P-2654 » 


Milvaco 4-Inch 
Gate Valve 


4 P-2637 


Milvaco 4-Inch 
Angle Valve 


P-2612 » 


Milvaco 4-Inch 
Cross Valve 


MILVACO— the Only Valve 
Manufacturer with a Complete 


Line of BIG 4-INCH VALVES! 





When you want to “get rid of the load’’— when the job calls 
for big, heavy-duty, extra-capacity valves — specify Milvaco — 
the only manufacturer with a complete line of big 4-inch valves 
for the oil industry. Made of Milvaloy, the heat-treated, anodized 
alloy that weighs one-third the weight of bronze, Milvaco’s 
“BIG FOUR” valves weigh no more than ordinary, smaller valves. 
Yet, because of their extra capacity and advanced engineering, 
they cut delivery costs by cutting unloading time. Write for 
complete facts and specifications on Milvaco’s new line of 


BIG 4-INCH valves! 
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AHEAD of % NEWS 








WHAT’S YOUR BATTING AVERAGE?—Behind the plan to 
have OGD keep a “box score” on how individual companies 
are meeting their share of military needs lies the threat that 
what it shows someday may be made known to a Congres- 
sional committee. That is not the purpose of the “perform- 
ance” tab, of course, yet the very fact that it could become 
a matter of public knowledge obviously constitutes a rather 
formidable weapon in the hands of the armed services. 


CHEERS FOR JESTER—The enthusiastic response to the 
speech by Governor Jester of Texas on the tidelands case at 
the Interstate Oil Compact meeting indicates that member 
states will make a real campaign to get Congress to pass leg- 
islation to affirm state ownership of submerged lands. Gov- 
ernor Jester’s address, in which he advocated a drive to get 
the necessary two-thirds vote to override a presidential veto, 
was referred to several times by subsequent speakers. 


SUPER HIGHWAYS—Oil company real estate men are op- 
posed to the large amount of so-called “future planning” of 
new highways, by governmental units of all kinds, local, state 
and national. So many highways are “planned” that funds 
available could not possibly build them all, and it is any- 
body’s guess as to which may be done first. Meanwhile, it 
is not safe to buy station sites along the path of such super- 
highways, with limited access features, because anyone of 
them may be the one picked off the top of the blueprint 
pile and promoted by government officials for immediate 
construction. 


IN THE REFRIGERATOR—Carter Oil Co. has put on ice 
temporarily its plans for a new refinery at Billings, Mont. The 
reason is sharply increased cost over original estimates. This 
does not mean that Carter has abandoned the project, but 
rather that it will have to wait. 


COMPACT ON COTTON VALLEY—While considerable con- 
n about the Justice Department’s Cotton Valley antitrust 
was reflected at the Interstate Oil Compact meeting at 
Great Falls last week, it was evident from the start that of- 
fi ial action was unlikely. It appears doubtful that the Com- 
pict will step into this controversy even at its next meeting, 
Oklahoma City in December; if there is any action, it is 
ly to be after the federal District court has finished with 





case. 
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TIE SCORE—Distillate fuels prices have equalled gasoline 
in the instance of at least one company, evidencing a trend 
predicted by some sources recently. A Western Penna. re- 
finer the past week reported advancing his prices for kerosine 
and Nos. 1 and 2 fuels all to 9.5c, the same as his current 
price for regular-grade gasoline. 


SALES INSISTENCE—Action on A-NPB’s plan for central- 
ized procurement of products for the military may come a 
little earlier as one result of last week’s government-industry 
conference on military supply. At least, Defense-Secretary-to- 
be Forrestal and War Secretary Royall, who indicated he al- 
ready was in favor of centralization, hardly can have any 
doubts now that the industry feels the change would ease the 
supplier’s problem considerably. But the decision, as Royall 
indicated also, must wait on some other armed forces unifi- 
cation decisions. 


TIME WILL TELL—Future developments in the supply pic- 
ture will decide Interior Department’s mind on question on 
whether eventually to open the Teton Wilderness Area in 
Wyoming to oil and gas exploration. It had considered doing 
this now, at same time that it opened to prospecting a mil- 
lion acres near Jackson Hole, but postponed a final decision 
out of deference to wild-life conservation groups, always a 
potent factor where Interior is concerned. Sinclair is the 
company mainly interested in getting into the Wilderness area. 


PURSESTRING PULLERS—One of the bases likely to be 
touched in the inquiry into federal building operating costs 
being made by a unit of the House Executive Expenditures 
Committee is the matter of upward adjustments of prices ob- 
tained by a number of oil suppliers about a year ago when 
they were caught between commitments made before OPA 
curbs ended and the price increases which followed. The 
comptroller general has ruled—and_ re-ruled—that suppliers 
may not recover on the adjustments. 


98 TO 99 PER CENT—In presenting the report of the Eco- 
nomics Advisory Committee at the Great Falls meeting of 
the Interstate Oil Compact, Chairman Richard J. Gonzales 
of Humble declared that it appears that the industry can meet 
98 to 99% of the greatly expanded demand for petroleum 
products. But he warned that to avoid the stigma of failing 
to do its full job, the industry will have to continue to do 
things not dictated by sound economics. 
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e Protection against fire and explosion reaches a new aay 
high in the Mack Safety Fuel Tank. Here are some of meat 


. ; Soci: 
its outstanding safeguards. “oy 


Crash Resistant! Greater strength and maximum resistance Senat 
to crash is provided by its cylindrical form. .with at th 
convex ends and electrically welded construction. ops | 


Spill-Proof! Spillage with resultant fire hazard in case 
of overturn is prevented by a tight-seal filler cap 

and by a separate vent with ball valve which seats by 
gravity if the tank is turned over. This valve also ae 
checks spillage from internal heat pressure because, uit 
above a certain pressure, it seats and seals off the feren 
vent. State 


Non-Explosive! Vent holes in the filler tube are so 
placed that adequate air space is secured at the top 
of the tank. This provides a cushion against 
concussion in case of impact. In addition. rupture 
from excess internal heat pressure is prevented by a 
fusible plug which melts above a certain temperature 
The Mack Safety Fuel Tank is built complete in Mack 
factories. Its design and construction are further 
evidence of the extra care — in every part — that 
goes into the making of a Mack. 


last \ 
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since 1900, America’s hardest-working truck 


Mack Trucks, Inc., Empire State Building, New York 1, New York. 
Factories at Allentown, Pa.; Plainfield, N. J.; 

New Brunswick, N. J.; Long Island City, N. Y. Factory 

branches and dealers in all principal cities for service 

and parts. In Canada, Mack Trucks of Canada, Ltd. 


Trucks for every purpose 








The sleek, flowing lines of this 
striking Mack tractor-trailer 
unit reflect the modern effi- 
ciency of the hauling ser- 
vice it renders for the 
Shell Oil Company, 
Texas. 
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Whether the oil 
control plan of the 
co-ops ever emerges 
again into the light 
f day probably will depend largely on 
what the Senate does with the Anglo- 
American oil agreement in January, 





Mr. Yocom 


[he utter ridiculousness of the co-op 
roposal accounted, cf course, for its de- 
eat at the hands of the Economic and 
Social Council of the United Nations. 
But ridiculous though it is, failure of the 
Senate to act favorably on the agreement 
it the next session could afford the co- 

just the excuse they need to press 
matter anew, 


lrue, they were able to muster only 
votes on their side at Lake Success 
week, but the fact that the delega- 
s trom eight nations abstained from 
ig indicates the possibility of a dif- 
ferent result next time if the United 
States and Great Britain no longer can 


tery 


point to their joint agreement and say: 
See, this is what we are doing al- 
ready, and it is only a starter—an interim 


arrangement—because as fast as time will 
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WASHINGTON-—By Herbert A. Yocom 


Resubmittal of Co-Op Oil Plan 
May Rest on Oil Treaty’s Fate 


permit we propose expanding this into a 
multi-lateral agreement.” 

Personally, I can think of no valid 
reason why the Senate now should hesi- 
tate for so much as a minute when it 
comes to the question of voting this pact 
up or down. 

It is vastly more preferable to travel 
the treaty route in the purely voluntary 
manner the U. S. and Great Britain sug- 
gest than to be compelled to submit to 
the arbitrary rulings of some administra- 
tive tribunal under the aegis of the UN. 
That much seems plainly evident. At 
the same time, I believe we must con- 
cede that the problem of oil is tinged 
with a legitimate international interest. 

At Great Falls, Mont., the other day, 
Russell B. Brown, general counsel of 
the Independent Petroleum Assn. of 
America, had this to say to the Inter- 
state Compact Commission: 

“I have defined the problem of con- 
servation as one of state responsibility 
but national in its scope and importance. 
The proper discharge of the respensibil- 
itv of any one state is of concern to all 


MIDWEST—By Frank A. Holman 


Record Vacation Travel Seen 


Despite Gasoline Allocations 


Frank A. Holman of NPN’s Chicago bureau is writing the 


Midwest column while Earl Lamm, who regularly covers 


Mr. Holman 


The tourist business, which has been 

rished by the oil industry to a point 
where it is one of the largest industries 
in the U. S., is enjoying its second post- 
war boom year. 

Incomplete figures and “guesstimates” 
trom oil company sources, tour bureaus 
and returned vacationers point toward 
a new record in vacation travel, at least 
12 to 14% higher than 1946 when re- 
turning veterans, lifting of rationing and 
eneral desire for relaxation from war 
rs put more people on the road than 

be tore. 

Michigan, where tourists spent ap- 
imately $400 million last year, es- 
tes are that they will spend close 
500 million this year in spite of the 


} 
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the Midwest, is on vacation. 


bad start because of cold weather in 
June and early July. Refiners in Cen- 
tral Michigan, who are now under in- 
creasing pressure for gasoline by those 
(both in and ouside the state) who have 
used up july allocations, say it would 
be difficult for them to judge the per- 
centage of increase in demand for gas- 
oline by tourists this year because they 
have been unable to take on any new 
business due to their short supply ‘posi- 
tion. Some of their guesses, however, 
would put the increased demand up 30% 
over last year. Tour bureaus figure a 
14% increase over the 1946 number of 
tourists to be a very conservative es- 
timate for the state as a whole. In some 
areas they have found resorts reporting 


other states; conversely, the actions of 
all states, singly or through the central 
government, tends to affect the facility 
with which any state carries out its con- 
servation policies.” 


The Anglo-American agreement repre- 
sents an attempt at achieving a recogni- 
tion that the same set of facts apply on 
the international level, which they do. 


Because it goes about accomplishing 
this in a way that does no violence to the 
principle of states’ rights here in America 
or to the traditional American reliance 
on private competitive enterprise, I fail 
to see any harm in at least giving it a 
try—and the more so when the only al- 
ternative, other than doing nothing at 
all, is some such unpalatable potion as 
that dished up by the co-ops. 


Perhaps it may even come to pass that, 
one day, some one may be able to speak 
up—as did Mr. Brown at Great Falls 
referring to the Compact and the work 
of the commission under it—and say: 


“To this (international) commission and 
io the (treaty) under which it functions, 
the peovle ot the (world) should be grate 
ful for the part played in the conserva 
tion of petroleum and natural gas, It 
has contributed much to the promise of 
plentiful 
wholly through persuasive effort and 


supply of these resources, 
never through exercise of authority; it 
has made a deep and lasting imprint upon 
the programs of conservation through 
out the (world).” 


up to 30% 
over last. 
In Wisconsin and Minnesota, where 
the number of tourists is known to ex- 
ceed the million mark and where the 
tourist dollar is also a major element in 


greater patronage this year 


state economy, no accurate figures have 
been kept because former practice ot 
counting heads as cars rolled over state 
lines has been replaced with an electric 
eye, which merely counts vehicles. How- 
ever, state conservation departments re- 
port summer gasoline taxes will show a 
greater increase this year than last. 

In Wisconsin 148,758 non-resident 
fishing licenses were issued in 1945; in 
1946, the figure jumped 45% to 215,- 
595, and this year shows promise of ex- 
ceeding last year. 

The oil company travel bureaus re- 
cently showed themselves to be sensa- 
tive barometers of public thinking. 

In the two weeks following announce- 
ments of allocations by most oil com- 
panies, one company’s Chicago tour bur- 
eau showed a 75% decline in requests 
for tourist information, although prior 
to and following that two-week period, 
the number of requests showed a season 
average of 80% or better over the same 
periods of last year. Only one out of 
a thousand or more tourists now asks 
whether there is a shortage of gasoline. 
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William C. Kinsolving...Pipelines Are His Business 











William C. Kinsolving 


When bigger and better pipelines are built, chances are 
Texas-born William Carey Kinsolving will have a hand in the 
job. 

One of his associates once declared that Bill Kinsolving 
was teethed on a pipe section. And he didn’t miss far. For 
Mr. Kinsolving, recently elected president of both the Sun 
Pipe Line Co. (Texas), and the Susquehanna Pipe Line Co., 
has been a pipeliner almost since he graduated from Cornell 
University in 1923 and joined Sun Oil Co. His first job was 
that of an oil field hand. From this he advanced to pipeline 
roughneck, then to foreman. Promotions leading to his pres- 
ent position followed. 


Apparently Mr. Kinsolving was born under a pipeline star 
in the lone-star state. For he has played leading roles in pipe- 
line stringing dating back to the early thirties when he was 
responsible for stringing lines from the newly discovered 
East Texas field, to the wartime “Big Inchers”, and for help- 
ing to lay the world’s longest, the China-Burma-India_pipe- 
line. 

As assistant director of transportation for PAW, Mr. Kin- 
solving figured prominently in the planning and construction 
of the 13800-mile “Big Inch” line. As a colonel in the Army 
of Engineers, he had charge of construction of the western 
half of the 3,500-mile C-B-I pipeline, with another Sun man, 
Col. Birney Morse, in charge of the other section. 


Col. Kinsolving was in charge of building one part of the 


C-B-I line, which stretched 1,500 miles from Tinsukia to 
Calcutta with a branch to the VLRK fields, and crossed the 
Ganges, Brahamaputra and Hooghly Rivers, and the wettest 
spot in the world. The colonel was in India 20 months, and 
with his green GI’s just out of training camp, encountered 
difficulties that read like a proclamation of all known woes. 


Labor was recruited from native villages, some as_ high 
as 80% malarial. Natives knew nothing of modern methods, 
not even the handling of wheelbarrows, and insisted on using 
their own crude implements. They would shoot holes in 
the line just to see the ‘gas’ spurt. Monkeys would swing 
on telephone wires and mess up the system. Wild elephants 
and deadly snakes, thieving jackals and insects were some 
of the problems. But the job was done, served the purpose 
for which it was intended, and both Col. Kinsolving and Col 
Morse were decorated. 


Upon completion of his war service in India, Col. Kinsolving 
returned to Sun Oil Co. as manager of all pipeline operatior 
with headquarters in Philadelphia. 


Mr. Kinsolving is a member of the Production and Tran: 
portation Committee of the API and the Texas divisio 
of the Mid-Continent Oil and Gas Assn. He is a member « 
the Racquet Club, Exchange Club of Philadelphia, the Phila 
delphia Country Club and the Cornell Club. His wife 1 
the former Mary Gray. They have a son, William, Jr., 
student at Cornell, and a daughter, Keith. 
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‘Gas Pinch Hits Detroit: 


Suppliers Come Through 


Lack of Long Term Contract Held Key to City’s 
Dilemma; Bus System Has Fuel to Last to Aug. 26 


By NPN Staff Writer 
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following the Aug. 13 


eting, the city was as- 


sured of enough gasoline to last for a 
week, but still 685,000 gals. short of 
enough to last through August. Then on 
Aug. 18 it was reported enough fuel had 
been secured to last through Aug. 26 
mostly through purchases from Indepen- 
dent Michigan refineries 


Pays Higher Prices 


Prices for the latter were higher than 
previously. An offer of 10,000 gals. a 
day from the Louis Rose Refinery at 
Saginaw, at 12.5¢ per gal. was accepted 
Another odd lot of Ethyl was purchased 
through a distributor at a reported pric« 
of 14.5¢ per gal 


Officials also said they had an offer 
from a Baltimore source of five tank 
cars a day at 16c per gal. delivered in 
Detroit 


George Willoughby, automotive sales 
manager tor Socony-Vacuum Oil in this 
area, reminded City Council at the Aug 
13 meeting that his company had _ not 
been a supplier to the city in the past 
but had offered 300,000 
gal., per month as a civic duty. He felt 
that newspaper accounts which made it 


voluntarily 


appear oil companies were not furnish 
mg any gasoline except under pressure, 
were unjust, not only to Socony, but to 
other suppliers as well. Some companies 
have not bid on city business for periods 
ranging from two to 10 years, but ar 
coming forward with supplies at a tim¢ 
when they have been turning down 
other new business of all kinds, regard 
less of price 


Sun Offer Declined 


Karlier in the summer, Sun Oil Co. 
offered the citv 500,000 gals. of gasoline 
which the city declined to buy, pr 
sumably because the price was unsatis 
And if the city had been willing 
and able, as recently as last winter, it 


factory. 


could have made a three-year contract 
with some supplier, in the 
many oil men here. 


W. E. Slaughter, president, Aurora 
Gasoline Co., said that new refining 
capacity coming into production might 
permit increase by his company from 


opinion ol 


100,000 gals. for August to 200,000. per 
October. 

J. R. Trolinger, Cities Service divi 
sion manager, advised council the pres- 
ent supply pinch might face Detroit tor 
the next two years 


month by 


The threat by council to limit service 
stations to only four business hours pet 
day sent a rush of motorists to stations 
to stock up. One oil company manager 
warned his organization to go on a daily 
quota basis to prevent a severe drain on 
stations through panic buying 


Offers Received 


At the council additional 
gasoline was offered the city by: Sun 
Oil, 200,000 gals. at 12.5¢ per gal.; 
Shell Oil, 50,000 gals.; Sinclair, 10,000 
gals.: Sohio Fleetwing, 25,000 gals., the 
last three all at 10.8c per gal. 


meeting 


Previously Cities Service, Gulf, Shell 
Ssocony, Sohio Aurora 
Gasoline had delivered enough gasolin« 
to fill about half the city’s 200,000-gal 
requirements for 


Fleetwing and 


August. Texaco sent 
word it was trying to provide an extra 
100,000 — gals Shell had previously 
agreed to double its first offer of 90 
000 gals. per month 

Paul A. Raupaugh, Standard of Indi 
ana division manager, said his company 
ready had sold the city 8.6 million 
gals. this vear and doubted if it could 
do any more. W. S. Golden, Sinclai 
district manager, said he had not been 
able to get in touch with proper offi 
cials at his company’s headquarters, but 
that Sinclair had no surplus on hand in 
the Detroit area 


Council considered a_ tabulation of 
comparative volume of gasoline sales in 
the state by companies as a basis tor re 
questing further allotments. The follow 
ing figures were said to be each com 


pany’s percentage of total state sales 


Gulf 9.5% 
Shell 7.7% 
Cities Service 3 * 
Texas Co. 6 
Soconys iz 
Ind. Standard 2:3 
Fleetwing 5 
Sun Oil 10.7° 
Hi-Speed is Se 
SS.0° 


On this basis, the council felt that 
Standard of Indiana should be strongly 
urged to make a larger allocation to Ds 
troit. 


Other oil men present at the coun 
cil meeting were: W. R, Crawford, Gulf 
district manager: G. B. Wreith, regional 
manager for Sun: J. W. Southworth 
Shell division manager, and Ernest W. 
Miller, Fleetwing division manager 


In NPN’s Midwest survey the picture 
stacked up like this: 


In North and South Dakota, where a 
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bumper small-grain crop is now being 
harvested, a major company reported 
only four small towns so far had been 
reported out of gasoline for periods rang- 
ing from 12 to 24 hours. The company 
said it was co-operating with Independ- 
ent suppliers in answering complaints 
received through the governor's offices 
and “no one has been hurt.” An Inde- 
pendent operating in the same area, said 
it was “taking a beating” on gasoline 
because of necessity of shipping by tank 
car to augment inadequate pipeline de 
liveries. 

In Michigan, where gasoline was re- 
ported “extremely tight,” L. R. Kamper- 
man, vice president and general sales 
manager of Leonard Refineries at Alma 
said, “Although some stations are closed 
on Sunday to conserve, no area is out of 
gasoline and tourists are finding it sate 
to travel through Central and Northern 
Michigan.” 

\ large Independent petroleum maz 
keting firm in St. Louis called the pres- 
ent situation so far a “miracle of supply” 
because retail outlets were meeting de- 
mand, but added that “service stations 
must face limitations placed on them 
through allocations or be forced to close 
before the end of the month.” 

Jack Moe, secretary, Gasoline Retail- 
ers Assn. of Metropolitan Chicago, 
stated, “There is no serious shortage of 
gasoline in the Chicago area. Quite a 
few stations are closed on Sundays, but 
other than the = stations of two major 
companies which seem to be hardest hit, 
other retailers were getting adequate 
supplies of gasoline.” 

At Springfield, Ill., where a state fair 
closed last week, Glenn Primm, execu- 
tive secretary, Illinois Petroleum Market- 
ers’ Assn., said, “Everybody is getting 
gasoline, but some jobbers report slow 
shipments.” He predicted trouble by the 
end of the month, however, “when al- 
locations are used up.” 

No serious difficulty was reported in 
Milwaukee, by Louis Faber, executive 
secretary, Retail Gasoline Dealers Assn. 
“However,” he said, “despite the fact 
we had no trouble in July, some dealers 
say they sold half of their August allo- 
cation of gasoline in the first 10 days of 
this month and there may be a shortage 
at the end of this month because of the 
five weekends, which have put a heavy 
drain on service station supplies.” 

A Lincoln, Nebr., jobber who said he 
had been out of gasoline from time to 
time at some of his stations, believed 
the trouble was with “transportation and 
not supply.” 

Received 70% of July Allocation 

Another jobber in) Omaha reported 
gasoline “plenty short—I'll be out of 
regular-grade gasoline by Aug. 20, but 
I have a little Ethyl in my tanks. In July 
I received 70% of my allocation for 
that month and August looks like it will 
be worse. The trouble seems to be get- 
ting material out of the pipeline and 
chances are I may get only 65% of my 
August allocation.” 

A large petroleum marketer in Min- 
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neapolis reported gasoline “tight and 
getting tighter in the Dakotas and Min- 
nesota Although jobbers were either 
short or out of gasoline, service stations 
seemed able to continue in operation 
and there is no repetition of the Kansas 
gasoline drought of a month ago (see 
NPN July 30, p. 11). 

Another jobber in North Dakota re- 
ported he had been short of gasoline 
for a week and a half, but now had one 
car of gasoline on hand and four cars 
on order. “If they come in,” he stated, 
“Tl get by Labor Day and the harvest 
season OK, 

On Aug. 18 K. C. King, executive sec- 
retary, Wisconsin Petroleum Assn., told 
NPN Wisconsin was not feeling the pinch 
vet, “but Labor Day will be serious as 
supplies grow tighter during the last two 
weeks of this month.” On Aug. 19 King, 
expressing concern of Independent job- 
bers in the state because of the supply 
“squeeze” due to trend in tank car prices, 
said the situation called for “quick re- 
lief” or “investigations.” 

Stating that thousands of small Inde- 
pendent jobbers are being forced out of 
the marketing business, King said an 
other investigation by the Wisconsin De- 
partment of Markets such as was held 
back in 1935 and 1936 is “seriously be- 


ing considered at this time.” 


WAA Accepts Sunray’s Bid 
On 100-Octane Okla. Plant 


NPN News Bureau 
TULSA—WAA has accepted Sunray 


Oil Corp.’s $5.1 million bid for purchase 
of the government’s $14 million 100- 
octane plant at Beckett, Okla., for use in 
place, according to announcement by 
Sunray. Company plans to invest about 
$1,175,000 in improvements on the plant, 
including a topping and vacuum distilla- 
tion unit of 15-20,000 b/d capacity and 
have it operating in about a year. 

Refinery will be connected by 93 miles 
of pipeline to be laid between Beckett 
and Sunray’s refinery at Allen, Okla., 
which will enable company to move 
some 4000 b/d of gas oil charging stock 
from Allen to Beckett in a batching op- 
eration. Second movement. will carry 
finished gasoline to Allen. At the Allen 
plant finished products will go into the 
company’s new eight-inch pipeline sys- 
tem recently completed to the Great 
Lakes terminal at Drumright. Cost of 
the line will be in excess of $1 million 
and take about six months to complete, 
innouncement stated. 


3 Companies Join to Build 
Chicago Area Terminal 


NPN News Bureau 

CHICAGO—Cities Service Oil Co., 
Western Oil & Fuel Co., and Petroleum 
Heat and Power Co. have formed Water- 
wav Terminals, Inc., for the construc- 
tion and operation of a new $750,000 
petroleum products terminal for metro- 
politan Chicago, it was learned here 
Aug. 19. Ownership of the new com- 


pany is equally divided betwee 
three companies 

Terminal will be located on a 62 
tract on the south bank of the Chi 
Sanitary District Canal. Constructi 
scheduled for early September or 
age capacity of 460,000 bbls. 


Officers of the company are: presid 
Henry Baskerville, president of Wes 
Oil & Fuel, Minneapolis; vice presid 
Dayle G. 
leum Heat and Power, Chicago, and 
retary, Edward L. 


Malone, vice president, Pi 


Stauffacher, sup 
tendent of operations, Cities Servic 
Chicago, 


Refinery Runs to Stills 
Show 87,000 B/D Decline 


NEW YORK- Refinery operations 
the week ended Aug. 9 dropped 
91.8% of capacity, 1.5 points below 
93.3 recorded for the week ended A 
2 and which tied the July 12 all-t 
mark. 

Crude runs to stills for the week 
dropped going from 5,271,000 b/d 
the week ended Aug. 2 to 5,184,000 } 
for the week ended Aug. 9. This 
drop of 87,000 b/d. 


Crude production for the week p 
ending Aug. 9) totaled 5,104,500 b 
up 16,900 b/d from the 5,087,600 b 
for the week ended Aug. 2. 

According to API figures, crude ru 
to stills in Dist. 2 were 1,349,000 b 
down 15,000 b/d from the previo 
week. Gas oil and distillate stocks { 
the district amounted to 8,170,000 bbls 
a gain of 365,000 bbls. above the prey 
ous week, but 2,060,000 bbls. below th: 
figure for the same week last year. 

Gasoline stocks for Dist. 2 were 
876,000 bbls. for week ended Aug. 9 
compared with 23,012,000 bbls. for 
week ended Aug. 2. 


Chicago Petroleum Transport 
Drivers Walk Off Jobs Aug. 18 


CHICAGO—Petroleum transport di 
ers belonging to Local 705 AFL, we 
pulled from their jobs Aug. 18 and 
in what transport companies called 
“surprise strike.” 

According to Howard A. Plank, U. § 
conciliator here, agreement between t 
union and oil company drivers of Ji 
28 was still to be considered by transport 
firms at the time because of stipulations 
regarding starting and quiting time. He: 
said, however, that he was unaware 
present difficulty. 

Two petroleum transport firms involved 
in the strike of its Chicago drivers said 
their Indiana drivers belonging to Local 
362, Hammond, were being turned back 
at the Illinois-Indiana state line and pre 
sure had been exerted on that uni 
local to call a sympathy strike althoug 
the men had voted against it in a speci«! 
union meeting held recently. 
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“Michigan Marketers Fear Serious 
shortage of Fuel Oil This Winter 


Grow More Pessimistic as Burner Sales Coniinue; 


Labor Day Rush May Drain Some Stations of ‘Gas’ 


Frank C. Sturtevant, NPN staff writer, 
vas in Michigan to write an appraisal 

supply and demand in that state 
vhen the Detroit City Council stepped 
nto the problem of a threatened gaso- 
ine shortage for city busses and other 
motor equipment last week. News of 
the Detroit municipal shortage is cov- 
ered in a story on page 9. In the story 
below Mr. Sturtevant discusses the 
general supply-demand situation in 
Michigan, including some comment on 
the city of Detroit’s problem. 


DETROIT—While the shortage of 
nicipal gasoline for Detroit is current- 
eceiving the most publicity, oil mar- 
ters in Michigan are more concerned 
first, the possibility that service sta- 
ns may run out of gasoline if August 
veather continues; and, second, the 
obabilitv that winter will bring fuel oil 
rtages 
\ gasoline shortage at retail stations 
| be easier to overcome, they feel, 
ce some of the demand for nonessen- 
i) driving can be choked off by short- 
ng station hours. Some dealers are 
ready oversold on their allotment for 
\ugust. If the last week in the month 
uld also be hot, it is feared the Labor 
dav rush will start early and rise to a 
imp peak during the last few days of 
nonth 


Little Work With Dealers 


Up to the present time little or no ef- 
rt has been expended by either jobbers 

major companies to get dealers to 
orten hours. In fact some _ jobbers, 
iemselves on a three-month allotment, 
e made no attempt to set up dealer 
juotas They now recall that weather 
nditions during June and July were 
‘tremely unfavorable throughout most 
Michigan, and particularly in the ex- 


| 


nsive resort areas in the northern part 
ft 4] 
il 


ie state. Conclusions generally drawn 
re that demand was unnaturally low in 
ine and July, enabling the industry to 
et by without any trouble. 


It was unfortunate that the Detroit 
ity Council publicly threatened to put 
ervice stations on a half-day basis. Panic 
uying set in instantly, and since the 
ity’s gasoline troubles are certain to con- 
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tinue, motorists will be reminded period 
ically that there is a gasoline shortaze. 
The inevitable result of shortage news is 
to increase buying rather than hold it in 


( heck. 


There is some sentiment among. oil 
men that the city of Detroit should be 
recognized as having Pt | just claim on suf- 


ficient gasoline to operate its busses and 
other municipal services. They would 
like to see every company doing busi- 
ness in the area agree to a definite 
monthly allotment for the city. It is bet- 
ter, they say, to recognize the fact that 
municipal functions are not going to be 
stopped, whatever drastic measures have 
to be taken. Fire, police and public 
transportation are just as essential to the 
oil industry as to other citizens, and a 
good many nasty newspaper editerials 
could be avoided if al! gasoline market- 
ers would help the city promptly, as 
some have done, they say. 


Expected to Get Worse 


Fuel oil pinch this winter will certain- 
ly afflict Michigan, in the opinion of al- 
most evervone in the business. The low 
rate of refining operations within the 
state has existed for so many months, oil 
men have concluded there is no hope of 
bringing in additional crude supplies. 
Everyone is clamoring for fuel oil, but 
there is none to be had, and the situa- 
tion is expected to get worse instead cf 
better. 


The natural gas utilities are in a bad 
way from a supply standpoint. They are 
said to be in the market for standby sup- 
plies of LP-gas, and it is rumored that 
some obsolete facilities for manufactur- 
ing gas are being put back into service, 
despite their high cost of operation. 


The supply cf oil -burners has appar- 
ently grown rapidly, fuel oil men say. 
Everyone in the business, from the larg- 
est major oil marketers down to the 
smallest truck distributors, goes to bed 
nights with a ringing in their ears from 
the constant telephone calls from burner 
owners or prospective owners, trying to 
line up a supply of fuel oi] for the win- 
ter. Last week scare headlines in a De- 
troit newspaper denounced home build- 
ers for selling “oilless” homes to veterans. 
The story told about oil heating plants 
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installed in new homes and sold to vet 
erans by home builders who knew fuel 
oil was unavailable to heat the homes. 


How Many New Burners? 


Just a day previous to the appearance 
of this story, a local paper carried large 
display advertising for oil burning space 
heaters. They were offered for imme 
diate delivery, in a variety of makes and 
sizes, and for as little as $4 down pay 
ment. One fuel oil man says that over 
150.000 of one single brand have been 
sold, and unknown quantities of other 
stvles throughout the state. 


With this high power promotion being 
put behind the sale of oil burning di 
vices, and with the unfavorable situation 
of other fuels egging the public on, oil 
men are bhecoming more pessimistic 
every day about the forthcoming winter 


One of the largest fuel oil distributors 
has been able to buy some additional 
gallonage of distillate fuel by paying a 
slight premium. Another large distribu 
tor outside of Detroit has large capacity 
storage as yet unfilled. This concern, 
the Staebler-Kempf Oil Co., of Ann Ar- 
bor, has 1,000,000 gals. of idle capacity 
on the Detroit river and 500,000. gals 
of idle capacity in Bay City, but acecord 
ing to Paul R. Kempf, efforts to buy fuel 
oil to fill these tanks have so far come 
to nothing. 


Hadley Favors Subsidy 


Joseph D. Hadley, executive secretary 
of the Michigan Petroleum Association, 
savs that Michigan refiners could double 
their present rate of about 40,000 b/d if 
additional crude supplies could — be 
brought into the state. He feels that if 
necessary a government subsidy to covet 
the freight cost should be arranged, in 
view of the critical situation 


Some people in the business insist that 
the price levels tor petroleum products 
in Michigan and the entire Midwest have 
not risen as high as they should have in 
view of the great need of larger sup- 
plies within the area. They argue that 
an adequate price would bring adequate 
crude or products, and that the public 
would far rather pay the cost than go 
without. 


Meanwhile Michigan Independents are 
particularly resentful of swapping ar- 
rangements made by major oil companies 
who control Michigan crude sources, and 
take back refined products from Michi 
gan refiners in return for their crude. 
They claim that the refined products re- 
turned to large marketers with general 
distribution are diverted for sale in other 
areas. They want to see Michigan crude 
earmarked for the use of Michigan citi- 
zens, and at the same time they want to 
see additional crude brought into the 
state from areas where there is a greater 
supply, 


It 
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Morrill Says Adequacy of East Coast 


Fuel Oil Supply Depends on Weather 


Terms Present Price Situation Confusing and 


A Dilemma ‘Not Capable of an Easy Solution’ 


NPN News Bureat 
NEW YORK—Adequacy of supply of 
fuel coils for the Eastern Seaboard next 
winter depends upon the weather whil 
the present price situation is confused 
and “the dilemma in which the larg 
companies with huge profits find them 
selves is not capable of easy solution, 
Clyde G. Morrill, secretary, Atlantic 
Coast Oil Conterence counsels members 
in a special bulletin on fuel oil supply 
und prices. 


The last two winters having been 
warmer than normal, and it is reasonable 
to suppose that the coming winter will be 
normal or colder than normal, Mr. Mor 
rill said, adding that an abnormally cold 
winter might easily result in shortage 


On the bright side of the supply pi 
ture, Mr. Morrill pointed to the possibl 
reduction in exports to England as mak- 
ing available more oil for Kast Coast 
consumption, and the fact that “refiner 
ies are performing somewhat better than 
was expected.” Increase in production 
may be more than anticipated 


On the other hand, a shipyard strike 
and shortage of tankers, while not im 
minent, could quickly cause trouble since 
storage facilities would be inadequate 
at the Gulf to care for the accumulation 
of refinery production, Mr. Morrill said 


“It is also true that available storage 
facilities on the East Coast do not per 
mit flexibility that is highly desirabl 
taking into consideration the increased 
demand,” he added. “This may cause 
a dislocation in’ distribution bringin: 
brief dry spots in some areas.’ 


Cites Competition Threat 


Competition for Gulf Coast supplic 
from the Midwest might also impair tli 
East Coast supply, according to Mi 
Morrill. “There is no government agency 
in existence that. can attempt the evening 
out chore that was performed durin; 
the war,” he declared, and “supply and 
demand will determine where products 
will flow, and prices will affect that 
flow.” 


Discussing the price situation, M1 
Morrill said: 

“The price situation is confused be- 
cause of a difference in policy at the 
policy making level of some of the domi- 
nating companies in their respective mar- 
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kets. There are really three price struc- 
tures in existence at the present time 


“1. A low structure based on a ‘hold 
the line’ order from ‘brass’ in the Stand- 
ud Oil Company of New Jersey Chis 
iffects their marketing subsidiaries 


‘2. In addition, we have the higher 
price schedule put into effect in the 
Northeast by the Socony Vacuum Oil 
Company, a schedule that has been fol- 
lowed by most of the supplying com- 
panies, except the Jersey subsidiaries in 
New York and New England In this 
Structure Socony Vacuum recognized 
marketers’ increased costs and widened 
the spread between tank car and_ tank 
wagon in fuel oil 


‘3. The third price structure is almost 
t black market structure at barge levels 
where premiums are being offered du 
largely to a heavy spot demand from 
Canada This should taper off shortly 


‘When Jersey's price policy was an- 
nounced, it applied partcicularly to crude 
oil and the position that was taken by 
their president on several occasions was 
that an increase in price on crude at 
this time, would not result in the pro- 
duction of additional crude oil and 
that therefore, a price advance was not 
justified from the consumers standpoint 


Retail Prices Boosted 


‘Since the original announcement, thi 
hold the line’ order has been applied 


to the entire structure with some con 
fusing exceptions Prices at roadside 
gasoline stations for instance, both leased 
wd company-owred stations selling the 
Esso brand, have increased retail prices 
Obviousls this is a protection against 
raiding on the part of the consumer 


Thus expediency at marketing levels 
contradicts policy at ‘brass’ levels. This 
is not an uncommon phenomenon as In 


dependent marketers well know. 


One very compelling reason for t) 


adoption of this policy on the part of 
the Jersey Company would seem to b« 


based upon the following assumptions: 


“1. There is wide publicity being 
given to the greatly increased earnings 
of the large companies. Because of the 
size of these companies, the dollar vol- 
ume of net profit intensifies consumet 
reaction, 


“2. If prices to the consumer are in- 


creased while these publicized earni 
are fresh in his mind, as would bs 

case now, the industry’s already | 
public relations would be much wor 


“Oo 


3. There is enough uncertainty in | 
supply picture to make it apparent | 
there is a possibility that the indu 
might not be able to meet the mm 
of the consuming public during the ly 


ing season. 


“If these three assumptions are corr 
and if a shortage should result, with 
any form of rationing being possibl 
such short notice, the resultant prote 
from consumers would result in 
mediate government regulation. No n 
in industry believes that governm 
regulation would improve the situati 
hence any act on the part of any co 
pany, especially in pricing, that wo 
lead to government intervention, sh« 


be avoided. 


“There is some reason to believe th 


present refinery earnings make it possil 


for refineries to offer a premium 
crude, over and above established stru 
ture There are also numerous arrang 
ments where large business entities 
our industry are making crude availab! 
to refineries, who otherwise might 

be able to obtain it, in return for con 
plete production of the refinery. I 
naturally results in a dislocation of nor 
mal movement, a dislocation that ha 
been more pronounced in the Midwes 
than on the East Coast. 


“This continued pressure on crud 
oil prices, coupled with the activities ot 
the Independent Producers Assn. wi 
feel that higher crude prices are justified 
may result in the near future, in an in 
crease in the prices of crude, regardles 
of Jersey’s position in the matter. | 
other words, the premium price of crud 
eventually becomes the established pric 


“When this might happen, is am 
body’s guess, but it is a possibility he 
fore mid-October and it is reasonable t 
issume that in spite of Jersey's policy 
Jersey would then have to establish 
structure on levels that would recogni 


the crude price increas« 
‘One of two things may happen the 


‘A. Companies that have been mai 
taining an increased price structure wi 
hold fast, allowing the Jersey price 
come up to est iblished prices or 

“B. The companies with higher pri 
schedules will move still higher to com 
pensate tor increased crude price Ss. thi 
continuing to maintain in our market 


two separate price structures, 


“The only conclusion that one ca 
draw at the present time is that th 
situation is, to say the least, a confuse: 
one and the dilemma in which the larg: 
companies with huge profits, find them 
selves, is not capable of easy solutiot 
This office will attempt to keep you in 
formed when new moves become ap 
parent.” 
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Supply Us or Else Threat 
implied at Military Parley 


Likelihood of U. S. Action to Take First Call on 
Oil for Military Seen Unless Refiners Meet Need 


NPN News Bureau 
WASHINGTON—Administration steps 
take first call on the nation’s oil sup- 
es for the military, if not all govern- 

ent petroleum buyers, are a likelihood 
nless refiners themselves solve the cur- 
ent military products problem. 

Besides, the industry may find itself 
being punished with more antitrust ac- 
tions for falling down on the job. 

Those implications protruded — this 
veek from official statements made to 
tticers of 35 companies, representing 
the major portion of the industry’s re- 
fining capacity, at the Aug. 15 govern- 
ment-industry conference at the Pentagon 
n the gaps in the armed forces’ sup- 
sien, 


The indirect threat of antitrust action 
came gratuitously from a surprise partici- 
pant, Sen. O'Mahoney, (D., Wyo.) fresh 
from a call on President Truman. But 

me other than War Secretary Royall 
raised the other possibility. 

For military’s part, the suggestion also 
vas made that services would make 
nger and more detailed projections or 
equirements, and that question of cen- 
lized buying has not been forgotten. 

“Must Have’ Products 
However, Secretary Royall told indus- 
try men armed forces “must have” prod- 
cts to carry out their occupation and 
lefense missions—although “we do not 

int legislation, nor do we want any 
pe of compulsion, legal or moral.” 

Sen. O'Mahoney reiterated some of 

ntiments he had expressed earlier in 

day to President Truman on growth 
concentration in industry, of which, 
said, oil industry offers an example 

Further, Interior Secretary Krug, in 
pprising newsmen that industry repre- 

ntatives gave government assurances 

full support” in meeting require- 
its said ‘we ll keep a check” on 
gress of that support. 


Secretary Royall, reporting military 
ll need “more than 100,000,000 bbls.” 
products in year ending next June 30, 
vgested 
There is not an operating refinery 
cannot produce one or more of the 
rude oil products we require, except 
ition gasoline which only a few can 
pply. 
“Those who supply the military estab- 
hment with aviation gasoline should 
erhaps be excused from carrying any 
eater portion of the military supply 
in the scope of their total operations 
iv justify. But we need the other 
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products that you do and can make and 
we need your support to meet our mili- 
tary requirements. 

“I. am sure you will appreciate the 
fact that, in the interest of economy and 
efficient supply, the Army must be free 
to procure petroleum products from 
sources close to shipping points or areas 
where those products will be used. Mov- 
ing petroleum long distances overland 
is wasteful of the taxpayer's money”. 

O’Mahoney Appears 

Sen. O'Mahoney made _ unscheduled 
appearance after remarking at White 
House that government has been “cut 
off” and is unable to get definite com- 
mitment for its future needs because 
major companies “have adopted a_ uni- 
form policy of selling petroleum prod- 
ucts only to contracted customers on 
the basis of their purchases in 1946.” 

Independent distributors, he said, are 
having trouble buying supplies from 
major refineries, and Independent refiners 
are having to commit products to major 
refineries in exchange for crude. 

“Meanwhile, the major companies are 
rapidly acquiring ownership of a larger 
percentage of the crude production of 
the country,” he asserted. 

Sees Campaign Issue 

Industrial monopoly, he predicted, will 
be the principal issue in the 1948 presi- 
dential campaign. 

No suggestion came from industry 
men that supply to military would entail 
anything more than such allocation as 
is now being practiced by number of 
majors, according to War Department 
account of closed meeting. 

Voluntary and proportionate set-asides 
for the military, though, had been 
promised, which would necessarily affect 
civilian supply in some areas, Secretary 
Krug told reporters 

Howard W. Page of Jersey Standard 
was quoted as saying his company is 
meeting military requirements first then 
apportioning remaining products to com- 
mercial consumers. 

A. W. Peake, Indiana Standard, said 
“the military demand must, and will be 
met,” but asked that centralized procure- 
ment be effected, as did J. F. Drake, 
Gulf, and Page, chairman and member, 
respectively, of NPC’s Committee on 
Military and Government Requirements. 

Detailed figures were given the re- 
finers’ representatives on military re- 
quirements and coverage as of Aug. 14. 
In terms of some principal products and 
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categories of products, these showed that 
yet to be covered is 50.1% of all serv- 
ices’ aviation gasoline requirements for 
the year ending next June 30, 65.5% of 
motor gasoline requirements, 58.6% of 
needs in Diesels and 50.8% of require- 
ments for other fuels, including Navy 
Special fuel oil, burner oils and kerosine. 

At the same time, it was conceded that 
contracts have not yet been sought on 
some items. 


Lauds Industry War Record 


The government's chief exponent at 
the meeting, Defense-Secretary-Designate 
Forrestal made a straightforward request 
for allocation of products to meet mili- 
tary needs. Lauding the industry’s war 
record, he expressed confidence it was 
keenly aware of the state of the world 
today and the need for preparedness by 
the armed services. 

Secretary Krug, who called the con- 
ference, coincidentally announced con- 
trolled exploration for oil and gas will 
be permitted in an area immediately 
east of Jackson Hole National Monu- 
ment in Wyoming and generally south 
of the Teton Wilderness Area in Teton 
National Forest, Wyo. 

He said his reason for opening this 
territory was that it will make possible 
the tapping of additional oil supplies 
“at a time when the armed forces are 
critically short of minimum requirements 
of petroleum products and are encoun- 
tering serious difficulty in covering their 
future petroleum requirements.” 

Fleet Adm. Nimitz and Lt. Gen. Hoyt 
S. Vandenberg, deputy commander of 
the Army Air Forces, told the industry 
representatives the Navy and AAF hope 
not only to meet current and early re- 
quirements but also to build reserve 
stocks against an emergency. 

Without the aviation fuel necessary to 
training and essential operations, and 
lacking a reserve of such fuel, the air 
forces “will become, instead of a force 
in being and ready to go, a force on pa 


— 


per only,” Vandenberg warned 


Sales Show Gains in July 


NPN News Bureau 
WASHINGTON—Service station July 


sales were up 4% _ from preceding 
month, and 11% from July, 1946, while 
business of Independent retailers as 


whole fell off 5% from June of this 
year even though it was 9% better than 
in July of last year, according to Census 
Bureau. 

June sales of oil jobbers were 6.9% 
higher than in May, and were up 17.9% 
from June, 1946, said another Commerce 
Department unit—Office of Business 
Economics. 


Larger Storage Wins OK 

JACKSONVILLE, Fla.—An ordnance 
permitting an increase in the capacity of 
underground gasoline storage at service 
stations from the present 1,000-gal. limit 
to 3,000-gals. per tank has been passed 
by the City Council 
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Wave of Antitrust Suits Tips off 


Truman's 1948 Campaign Strategy 


By HERBERT A. YOCOM 
Chief, NPN Washington Bureau 


WASHINGTON — President Truman 
has determined to make his bid for elec- 
tion to a full four-year term in the White 
House on a_ platform of “down-with- 
monopoly—it means high prices.” 

That is the clear implication of the 
wave of antitrust suits and actions now 
bursting all over the landscape, backed 
by the promise of more to come. 

Patent also is the fact that he means 
to portray his Republican oppcsition in 
the role of anti-labor, anti-small business, 
citing the Taft-Hartley Act as proof of 
the one charge and the failure of a Re- 
publican-dominated Congress to call a 
halt to monopolistic mergers as evidence 
of the other. 

Unable to “talk” prices down, the 
President is moving in with a program 
of direct action that is carefully designed 
with an eye, first and foremost, to its 
vote-catching appeal to the consuming 
public, and, next, to the independent 
merchant and manufacturer. Big business 
is to be the whipping boy, with the oil 
industry perhaps singled out for extra- 
special treatment. 


The Pattern of Attack 


All the pieces fit into this single pat- 
tern: 

A special grand jury is ordered con- 
vened on the West Coast to investigate 
gasoline price increases on the theory, in 
the words of Attorney Gereral Clark, 
that “concerted action to restrict competi- 
tion may place in the hands of a few 
companies the power to fix monopolistic 
and non-competitive prices op the sale of 
gascline.” 

The FTC issues a complaint accusing 
all the important iron and steel producers 
of a conspiracy to fix high prices for 
steel, and of maintaining a pricing sys- 
tem which enables them “to dominate 
and manipulate the markets” in which 
their customers and consumers must buy 
their products. 

As an outgrowth cf complaints from 
independent dealers, rubber manufac- 
turers are charged by the Justice Depart- 
ment with a plot to eliminate price com- 
petition on tires and tubes. 

An investigation is launched into the 
high prices of living necessities. 

And, finally, Wyoming’s Sen. Joseph 
C. O'Mahoney emerges from the White 
House to declare that he has just. in- 
formed Mr. Truman that he thought “in- 
dustrial monopoly” will be the principal 
issue of the 1948 campaign, and, by in- 
ference, to indicate that he has used the 
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illustration of the oil industry to make 
that point with the President. 

Plainly the Republicans are aware of 
what is now the obvious Truman aim. 

That they are seems to show most 
clearly in the manner in which they have 
launched, at Chicago this week via the 
Senate Small Business Committee, into 
a probe of complaints from “hundreds” 
of small oil men about being forced to 
the wall in a supply “squeeze” engi- 
neered by the major oil companies. 

Sen. Wherry (R., Nebr.), as majority 
whip, one of the high Republican com- 
mand in the Senate, personally is head- 
ing that inquiry. And, as if to meet 
head-on any possible Truman charge of 
prejudice in favor of big business, he has 
chosen in Paul Hadlick as chief coursel, 
a man of whom it could never be said 
that he bears aloft the torch of the 
major Companies, 

4 Republican show of sympathy for 
the “little fellow” is evident also in the 
nationwide investigation just begun into 
the competitive advantages enjoyed by 
the tax-exempt cO-ops; so, too, in the 
cost-of-living hearings soon to be held 
in some 12 cities by the joint committee 
on the economic report. 


March Heads New Marketing 
Unit of Calif. Standard 


SAN FRANCISCO—Confirming _ its 
purchase last week of Signal Oil and 
Gas Co.’s marketing subsidiary, Signal 
Oil Co. (see NPN Aug. 13 p. 19), 
Standard Oil Co. of California an- 
nounced appointment of O. W. March, 
vice president of Signal Oil in charge of 
sales, as chairman of the board of the 
newly acquired marketing company. 

D. F. Godfrey, formerly assistant to 
the vice president of Standard, will be 
president. W. H. Nickell will be vice 


president and general sales manager. 


‘Arms Length’ Sales Are 
Exempt from Natural Gas Act 


NPN News Bureau 

WASHINGTON—The Federal Power 
Commission, by formal order, has ruled 
that arm’s-length sales of natural gas to 
interstate pipelines by Independent pro- 
ducers and gatherers are exempt from 
FPC jurisdiction under the Natural Gas 
Act. 

Order (No. 139) is aimed at removing 
an uncertainty as to commission’s po- 
sition concerning such sales, especially 
in light of conflicting interpretations 
placed on recent Supreme Court decision 
in Interstate Natural Gas Co., Inc. case. 





Shifts Antitrust Case 
Special to NPN 
LOS ANGELES—Federal Judgs 
Leon R. Yankwich ruled the pend- 
ing antitrust suit against the Na- 
tional City Lines, the Standard Oil 
Co. of California, Phillips Petro- 
leum Co., and other defendants 
should be transferred from Los 
Angeles to Chicago for trial. 
Judge Yankwich said, “I do not 
question the motive of the govern- 
ment in instituting the prosecution 
in this district, but I am satisfied 
that a trial here would impose un- 
necessary hardships on the defend- 
ants and entail unjustified — ex- 


pense.” 








House Committee Checking 
Government's Fuel Oil Bills 


NPN News Bur 
WASHINGTON—Fuet oil prices pa 


by federal governmeut are coming und 
scrutiny of procurement and buildi 
subcommittee of Elouse Executive ks 
penditures Committee, checkir'g on ¢ 
of operating U. S. buildings. 

Group, headed by Rep. Bender (Kh 
O.), already has “put out inquiries,” at 
may hold hearings next month, spokes 
man said. He emphasized, howeve 
considerable doubt attached to date | 
hearings since virtually all subcommiitte 


men are out of city 


Puzzler for Congress Seen 
In Private Rationing 
NPN News Burea 

WASHINGTON — Sen. O'Mahone 
(D., Wyo.) said Aug. 14 that fact that 
consumers now are subject to privat 
rationing system on petroleum, autos and 
steel poses this problem for Congress 
to decide: 

“Whether the government should was! 
its hands of the dilemma and allow big 
business to decide how the products ot 
this country shall be distributed, 01 
whether we shall undertake an_ intelli 
gent program of stimulating productio 
so that business users and individual co 
sumers will not be subject to rationing 
either by government or business 7 

At same time, discussing impending 
cost of living hearings by joint commit- 
tee on the economic report, of which h 
is ranking minority member, O’Mahon 
made this reference to increased price 0! 
gasoline: 

“We now know that increased stec! 
prices which were announced the da 
before Congress adjourned have been fo! 
lowed by increased prices for automo 
biles, and now by increased prices f 
gasoline. One reason for the latter in 
crease is said to be the shortage of tan 
cars. They can be made only with stee 
and the steel industry seems to be mot 
concerned with increasing prices tha 
increasing production.” 
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11 Companies Organize for 


Middle East Development 


American Independent Oil Co. Names R. K. Davies as 


First President; 17 Listed on Board of Directors 


By D. P. THORNTON, Jr. 
NPN Staff Writer 
BARTLESVILLE, Okla. — The end 
the many rumors and reports of past 
eks that a number of Independents 
re forming a group to engage in Mid- 
East oil development (NPN Aug. 6, 
9) came late Aug. 18. Formation of 
American-Independent Oil Co., a 
$100 million corporation, by a group of 
independent oil companies, was com- 
ted after an all-day session here. 
It was created, the official announce- 
said, to engage in foreign petro- 
) operations, particularly the Middle 
Combined assets of the incorporat 
group total in excess of $1. billion. 
Launching the new enterprise marks 
first time that a large-scale, substan- 
financed program has been under- 
by Independents in foreign opera- 
ns, the announcement said, which op- 
itions heretofore “have been carried on 
most exclusively by those affiliated with 
Standard, Gulf and Royal Dutch Shell.” 
Officers Listed 
President of American Independent 
Oil Co, is Ralph K. Davies, wartime dep- 
PAW and former vice president of 
Standard Oil Co. of California. Vice 
residents include K. $. Adams, Phillips 
Petroleum, Sam B. Mosher, Signal Oil 
( ind J. Howard Marshall, Ashland 
Oil & Refining Co. 
The incorporators are: 
J. S. Abercrombie, Houston. 
Allied Oil Co., Cleveland 
Ashland Oil & Refining Co., Ashland, 


R. K. Davies, San Francisco. 

Globe Oil & Refining Co., Wichita 
Kansas 

Hancock Oil Co. of California, Long 

ich 

Honolulu Oil Corp., San Francisco. 

Los Nietos Co., Los Angeles. 


Phillips Petroleum Co., Bartlesville, 


Okla 


Signal Oil Co., Los Angeles. 

Sunray Oil Corp., Tulsa. 

Directors, in addition to Mr. Adams, 

Ir. Davies, Mr. Marshall and = Mr. 

losher, are: Vernon Barrett, Los Nie- 

ss Jack Blalock, J. S. Abercrombie; 
S. Cranson, Honolulu; Don Emery, 

hillips; Paul Endacott, Phillips; Russell 
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K. Green, Signal; J. W. Hancock, Han- 
cock; A. C. Mattei, Honolulu; I. A. 
O'Shaughnessy, Globe; Frank Phillips, 
Phillips; Will J. Reid, Hancock; W W. 
Vandeveer, Allied, and C. H. Wright, 


Sunray. 


Washington, San Francisco Offices 


Incoporated in Delaware, the new com- 
pany has authorized capital stock of 1,- 
000,000 shares of no par value, of which 
100,000 shares are paid in at the rate 
of $100 per share. Offices will be in 
Washington, D. C., and San Francisco. 


Sessions were held in the air-condi- 
tioned executive offices of Phillips Pe- 
troleum Co. and began in the early morn- 
ing. It is obvious. however, from the 
official announcement, that considerable 
spade-work already had been accom- 
plished. The coiterees took time out 
for lunch and the only one noted as in 
attendance but not mentioned as repre- 
senting an incorporator was B. L. Ma- 
jewski, Chicago, Deep Rock Oil Corp. 
Most of the work was over by 5 p. m., 
with some minor details left over to 
Aug. 19, including wording of the official 
announcement. 


In and out of the meetings betimes 
was Frank Phillips, who went home for 
lunch before the noon respite. At that 
time he told Nationa PETROLEUM 
News that the session was progressing 
nicely and quipped that he would “go 
back in if they got in trouble and 
straighten them out.” 


Concerning the new company’s pro- 
gram, President Davies issued the fol- 
lowing statement: 


“Everyone recognizgs that the se- 
curity and well being of the U. S. de- 
pends on ample and contivuing supplies 
of petroleum products. Everyone rec- 
ognizes, also that there can be no as- 
surance that all of these necessary sup- 
plies can be derived wholly from do- 
mestic sources. 


“At this very moment, petroleum prod- 
ucts are in short supply in the U. S. and 
have been for months. For the first time 
in our history we have become a_ net 
importer cf oil. 


“Whether this is a temporary  situa- 
tion, which will be overcome when steel 
and transportation become easier, is some- 
thing that no one can know. But, what 
everyone does know is that the demand, 
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both domestically and world wide, has in- 
creased and will continue to increase. 


“It is therefore obviously in the na- 
tional interest that we have access to oil 
resources beyond our shores, so that we 
shall be able to supplement our domes- 
tic supplies whenever they cannot effi- 
ciently meet demand. 


“To this task the American Independ- 
ent Oil Co. proposes to devote its efforts. 
In so doing, it recognizes that the launch- 
ing of a large scale, long-term foreign 
oil program is something of a precedent 
for Independerts. Heretofore this field 
has been developed almost entirely by 
major oil companies. Foreign ventures 
by others have been relatively insignifi- 


can’. 
Sees Service to Consumer 


“Nevertheless, we believe that the in 
terest of the American oil consumer will 
be best served by the active, substantial 
and permanent participation of Amet 
ican independent oil operators in the 
international field. Certainly all will 
agree that the consumer is in a more 
favorable position when there is competi 
tion by the many, rather than control 
by the few, however well-intentioned and 
beneficient 


“We believe that the major concession 
holders will, themselves, benefit, particu- 
larly from the standpoint of their rela 
tionship with the public and the govern 
ment by the introduction of wholesale 
rivalry into areas where control now is 
concentrated. 


Cites Foreign Production Growth 


“Far more important, of course, than 
any benefits which may accrue to the 
petroleum industry, are the advantages 
in the public interest. Before a great 
many years, more oil will probably be 
produced abroad than in the U. S., even 
if our present high rates of more than 
5,000,000 b/d should be substantially 
increased. To deny the benefits of this 
foreign production to American consum- 
ers, to supplement our domestic supply, 
might subject them to the payment of 
unduly high prices for products. To 
deny foreign crude to the domestic re- 
fineries might force abroad an increasing 
amount of the refining of foreign crude, 
and thereby materially lessen our ex- 
ports. 


“The American Independent Oil Co., 
therefore, intends to devote its energies 
to strengthening the American position 
abroad, and to do so in the American 
tradition of free competition enterprise, 
always mindful that, in dealing with an 
indispensable natural resource, its first 
duty is to serve the national interest.” 


Plan October NPC Meeting 


WASHINGTON—National Petroleum 
Council is considering either Oct. 9 or 
10 as date for its next quarterly meet- 
ing here. 
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Union Oil Stresses 30,000 
Mile Test in New Oil Ads 


Special to NPN 

LOS ANGELES—Union Oil Co. of 
California took another step away from 
the API Lubrication Committee’s 1000- 
mile oil change program this week with 
introduction of new Royal Triton motor 
oil. 

While introductory advertising on the 
new oil made no specific recommenda- 
tion on how long a motorist could use 
it without changing, the entire sales ap- 
proach in advertisements was __ built 
around a_ test conducted by Union 
wherein four new cars were operated 
continuously for 30,000 miles without 
an oil change. After this test—which 
Union says was equivalent to three years 
normal driving—Union claimed engines 
were still in perfect condition with no 
sludge or varnish found in crankcas« 


Retail Price 10c Higher 

Royal Triton is priced at retail at 45¢ 
per quart, 10c¢ higher than Triton and 
best grades of other West Coast majors 

Royal Triton is actually the same oil 
Union has marketed to fleet operators 
for the past year under the designation 
“UT5X,” which contains even larger 
doses of oxidation inhibitors, detergents 
and anti-acid compounds than Triton. 

Union Oil says it is conscious of the 
potential difficulties in marketing the oil 
which is chiefly valuable to motorists 
with new cars or older cars with recently 
overhauled engines. With this in mind, 
company has quietly instructed dealers 
to sell new oil only to those customers 
and not to customers with old cars. 

After $50,000 introductory advertis 
ing campaign for Royal Triton, Union 
Oil will continue to center its promo 
tional efforts on Triton, feeling premium 
price and limitation of market to new 
car owners would preclude an_ all-out 
effort on Roval Triton. 


Stanolind to Build 2 Plants 
To Make Chemicals from Gas 


NPN News Bureau 

TULSA Stanolind Oil & Gas Co 
will build chemical recovery and separa- 
tion plants adjacent to each of the syn 
thetic gasoline-from-natural gas plants 
planned for the Southwest, to refine by 
product chemicals from them. 

Stanolind already has contracted with 
U. S. Industrial Chemicals, Inc., for the 
sale of water-soluble oxvgenated hvydri 
carbon chemicals to be produced at its 
plants. It is also stated that U. S. Indus- 
trial Chemicals will build its own plants 
at the two locations to manufacture an 
additional line of chemicals from mate 
rials coming from Stanolind’s chemical 
separation plants. 

One Stanolind chemical plant will be 
located adjacent to the synthetic gaso- 
line plant of Carthage Hydrocol, Inc., 
near Brownsville, Tex. Construction is 
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under way for this plant which is to cost 
around $16,000,000 and will produce 
6000 b/d of gasoline and other products 
as well as chemical by-products from 
natural gas. The Texas Co. is among 
eight companies, mostly oil and gas con- 
cerns, Which are contributing part of the 
funds to build this plant. The second 
Stanolind chemical plant will be adja- 
cent to the synthetic gasoline-from-gas 
plant which Stanolind itself plans to build 
in the Hugoton gas field in western Kan- 
sas. Both the synthetic gasoline plants 
will use a modification of the Fischer- 
Tropsch process, adapted to use natural 
gas as raw material in place of coal. 


President E. F. Bullard of Stanolind 
stated that each of the synthetic gasoline 
plants will produce around 100,000,000 
lbs. per year of water-soluble oxygenated 
hydrocarbons. These chemicals for the 
most part consist of straight-chain alco- 
hols, aldehpydes, acids and ketones con- 
taining from two to four carbon atoms 
per molecule. These pzoducts are basic 
for use as solvents and as raw materials 
in many industries such as_ rayon, plastics, 
pharmaceuticals and others. Certain of 
these chemicals will be made available 
for the first time in quantity and at lowe1 
prices by this new development. 


Stanolind has not yet completed _ its 
plans for refining and marketing the high- 
er molecular weight alcohols, acids, 


ildehydes, and ketones containing 
5 to 12 or more earbon atoms 
per molecule which will be pro- 


duced as by-products of the two syn- 
thetic gasoline plants. Stanolind’s chem- 
ical recovery and separation plants ar 
expected to be completed in about two 
vears. The cost of the plants has not 


he en given. 


Continental Oil Co. Plans 
7500 B/D Montana Refinery 


Special to NI 

PONCA CITY, Okla.—Continental O 
Co. has completed plans for constructi 
of a 7500 b/d refinery to cost appro» 
mately $8,500,000 at Billings, Mont., 
cording to H. G. Osbor, vice presid« 
in charge of manufacturing. Constr 
tion contract has been signed with Jo: 
& Laughlin Supply Co., Tulsa, a 
work will start next spring, althou 
railroad sidings, temporary warehous 
and other essential buildings probal 
will be completed this year. 

“This new refinery will combine t! 
most modern processes, including cat 
lvtic cracking, catalytic desulphurizati: 
polymerization, and solvent extraction 
asphalt,” Mr. Osborn said, “The pla 
will manufacture a high octane gasoli 
and a full line of burning fuels 
road asphalts.” 

The Billings refinery will proc 
crude oil from Continental’s Franni 
Elk Basin, South Elk Basin and ¢ 
Creek properties, where there is amp 
current production and reserves to as 
sure continuous and long-range opera 
tion, announcement stated. 

Site for the new plant is a tract 
about 100 acres at the southeast edg« 
of Billings. In addition to the refinery 


construction will include a tank farm 


with storage for approximately 700,00‘ 
bbls. of crude and refined products. 
Completion of the Billings plant wil 
increase to eight the number of refiner 
ies operated by Continental Oil ¢ 
Others are located at Ponca City, Okla 
Lake Charles, La.; Wichita Falls, Tes 
Denver, Colo.; 
Artesia and Farmington, N. M. 


Standard of New Jersey Division Managers 
Reaffirm Company’s ‘Hold-the-Line’ Policy 


NPN News Bureau 
NiEEW YORK—Reattirming his com 


panyvs oh ld-the-line” price polic vy. Gor 
don Donald, New Jersey division sales 
manager for Standard Oil Co. of New 
Jersey Aug. 15 said that while a num 
ber of other oil companies in New Jersey 


had increased prices of their products 
in the past few weeks, “Standard Oil 
Co. of New Jersey has not increased 
prices to either our dealers r con 
summers. 

“This situation,” Mr. Donald said, “has 


sulted in some confusion on the part 
f the public regarding the hold-the-lin« 
policy of my company. To clarify this 
situation, I should like to quote from a 
statement recently made by R. N. Kep- 
pel, vice president in charge of market- 
his in which he said: “My company has 
not increased prices in the areas where 
other oil companies have recently an 
nounced price increases, and we are con 
tinuing to maintain the  hold-the-line 
price policy announced by us July 24.” 


Lr thee p licy referred to, Mr. D 
said, it was stated that “Standard © 
Co. of N. J. believes so strong] 
further increases in the prices of cn 
il or products under present conditi 
ire not the best interest of either the 
industry or the public that it is foll 
ing the general policy of not increas 
prices unless such increases will t 
to maintain or bring out additional si 
plies.” 

i 

Company s New Jerse, division Ih 
ager declared that the Standard Oil ¢ 
- Ie has not increased the price 
gasoline to retail dealers or commerei 
onsumers, “nor has it increased tl 
price of fuel oil to household customers 
In short, he added, “it has not increase 
any prices since July 24.” He point 
out that “our company does not establi 
the retail price of gasoline at the servi 
station pump, but this price is set | 
the Independent dealers who sell 
products to the public “ie 
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OWIU Maps Fight Against Taft-Hartley Act: 
Backs Candidate but He Wants No Part of It 


servative 


Spec ial to NPN 
Workers Inter- 
meeting in convention 


‘ANSAS CITY—Oil 
nal Union 
last week, mapped its campaign 

Paft-Hartley Labor-Manage- 

Act, taking its first con- 

voting to increase mem- 


ist’ the 
Relations 
iction by 
ship dues with the announced pur- 
of meeting increased legal fees an- 


pated in actions resulting from the 


law 
OWI1U also wooed (to the tune of 
500) and was snubbed by Mayor 


Texas City, candidate 
congressman from the 9th Galveston 
trict of 

OWL 


irtis Trahan of 


I< Xas. 


opened its 8th annual conven- 
by endorsing Mayor Trahan, first 
retary of Texas City OWIU local. 
h of the delegates donated $5 for 
rahan’s campaign 
However, the mayor declined, without 
inks the union’s move to make him a 
st case of the Taft-Hartley law, and 
jected the $2,500 OWILU contribution. 
charged that somebody was trying 
cut his suspenders by making the of- 
in the first place. The contribution is 
gainst the law, he said, and a candidate 
make a 


can't very well 


while breaking the law. 


Congress 


OWILU’s action was seen as damaging 
than’s race, since most of his district 
; rural and suspicious of the CIO. Labor 
profited by Trahan’s 
n, because also in the special Con- 
ess race is State Senator Sulak who 
ilways voted with the unions. The 


ement mav have 


rahan episode may have consolidated 

labor vote on Sulak against the con- 
in the race, rather than split- 
s it between Sulak and Trahan. 


‘Misplaced Confidence’ 
But OWIU expressed its unhappiness 
rejection. Declaring _ its 
ifidence in “Brother Trahan” had 
misplaced, OWIU voted to 


el Trahan’s 


en sadly 


urn its $2,500 contribution over to the 


olitical Action Committeee. 
Union spokesman said, “It looks like 
rother Trahan is following the example 
most politicians these days and is en- 
ging in the popular practice of knock- 
labor. We are sorry our confidence 


frahan was so sadly misplaced.” 


President O. A. Knight, in his report 


OWIU convention, declared that “‘if 
ire to preserve and extend democ- 
in our nation, the wretched Taft- 


lartley law must be expunged from the 
tutes.’ 
labor-management act 
ed problems which called for all-out 
or support of Political Action Com- 
intensified organization in 
unorganized 
ints It also showed need tor increased 
incial strength of OWIU, he said, and 


fe said the 


ttees and 


tablishing locals and in 


\ugust 20, 1947 


to this end the convention voted to in- 
membership from $2. to 
$2.50 minimum per month and to raise 
the per capita tax to the international 
from 90c to $1.15. 

In addition to applying increased res 
enue from dues to legal fees expected 


crease dues 


to grow as a result of actions stemming 
from the Taft-Hartley law, money will 
be used for increased publicity and _ lo- 
cal defense funds, and for a “substan- 
tial” increase in funds for further or- 
ganization. All of which indicates the 
union’s intention to build up finances to 
battle the Taft-Hartley law on an ex- 
tensive basis. 

Reviewing growth of OWIU since 
1933, President Knight said union now 
represented the overwhelming majority 
of refinery and pipeline workers in this 
country. He pointed out, however, that 
OWIU has not yet organized “that 
mammoth sector of the oil industry rep- 
resented by Standard of New Jersey.” 
He said the union would never be se- 
cure until it had completely organized 
the entire industry. 

National policy committee in a_pre- 
convention meeting recommended that 
future negotiations be around the 25c 
figure recently negotiated with Sinclair. 


Light Fuels Are Advanced 
0.5c By Deep Rock Oil 


NPN News Bureau 

CHICAGO—Increase of 0.5¢ per gal. 
in the company’s tank wagon prices for 
range oil, domestic heating oil, and Die- 
sel fuel at all points where it operates, 
effective Aug. 18, was announced here 
Aug. 15 by B. L. Majewski, vice presi- 
dent of Deep Rock Oil Corp. 

Following closely the announcement 
of a 0.5¢ per gal, increase in tank car 
and tank wagon prices for specialty 
naphthas, also at all points where Deep 
Rock operates, Mr. Majewski declared 
that “product pricing must be on a basis 
at once compensatory and_ reasonable, 
and markets of petroleum are entitled to 
prices for their products which are justi- 
fied in the light of plain economic sense.” 

Referring to a previous statement in 
which he urged Midwest marketers to 
concentrate on a “higher, sounder price” 
structure for fuel oil, Mr. Majewski said 
further: 

“Increases in wholesale costs dictate 
the immediate application of this reason- 
ing. The public, depending on oil to 
keep home and family comfortable dur- 
ing the cold winter months ahead, wants 
assurance of supply and if a_ choice 
must be made between hav ing more heat- 
ing oil at somewhat higher prices or un- 
certainty of supply, that choice is crystal 
clear. 

“The public is entitled to as much 


home heating oil as the industry can 
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produce but in the final analysis all must 
realize that only equitable cost recovery 
at both levels 


will produce al 


marketing and_ refining 


maximum of heating 


oils . 


Small Fluid Cat-Cracker 
Of Texaco Goes on-Stream 
NPN News Bureau 
NEW YORK—First small Fluid cat 
cracker to be built for a major oil com 
pany since the end of the war went on 
stream recently at Casper, Wyo., refiners 
( { The Texas Co, 
Rated at 4,000 b/d charge 
new unit is intended to serve 


capacity 
as focal 
point of an expansion and consolidation 
program of The Texas Co. at 
which will make its Casper works (10,- 
000 b/d crude charge 
of small refinery planning 
Designed and constructed by M. W 
Kellogg Co., unit 
pressure” 


Caspet 


rate) a model 


embodies new “bal 
anced design. 


439-Mile Oklahoma-lllinois 
Crude Oil Pipeline Planned 
Special to NPN 

HOUSTON—tThe Texas ripe Line Go, 
and Shell Pipe Line Corp. Aug. 18 an- 
nounced plans for a new 439-mile crude 
pipeline from Cushing, Okla., to Wood 
River, Ill. The new 20-inch line will par- 
allel two existing 10-inch lines. 

Announcement, made by T. E. Swig- 
art, president of Shell, and R. B. Me- 
Laughlin, president of Texas Co., said 
line will be a common carrier and will 
be constructed and operated by Shell 
Its capacity will be 150,000 b/d. 

In addition, The Texas Co. will build 
a 61-mile 16-inch line from Wood River 
to connect with existing facilities at 
Salem. 

Estimated cost of the projects was $22 
million. 

Announcement said the construction 
will start as materials 
which are on order and completion is 
expected early in 1949. 


SOOTL aS come 





Seeks More POL Enrollees 


The Army-Navy Petroleum 
Board wants more names of oil 
company employes on a list from 
which 
assignment to the petroleum. staff 
or operations in preferred branches 
of the armed forces in event of 
war, 

There is, however, no obligation 
on the part of anyone enrolling, 
A-NPB emphasizes. While many 
of the 9000 already on the list 
have had military experience, such 
is not required. (See NPN Aug. 13, 
p. 20). 

An enrollment questionnaire may 


could be chosen men for 


be obtained by writing the Army 


Navy Petroleum Board, Plans Di- 
vision, Temporary Building  L, 
Room 2021, Navy Department, 


Washington 25, D. C 
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Compact Resolution Calls for Action 


To Affirm State Tidelands Ownership 


Resolution Says Legislation Necessary Because 


Recent Ruling ‘Casts Cloud on State’s Title’ 


By PAUL WOLLSTADT 
NPN News Editor 

GREAT FALLS, Mont.—The Inter- 
state Oil Compact Commission — has 
called upon member states to propose 
and support legislation at the next ses- 
sion of Congress which will affirm state 
ownership of submerged lands and_re- 
sources, 

The action was taken in a resolution 
passed at the Compact’s quarterly meet- 
ing here Aug. 11-13, attended by more 
than 300 persons including Governors 
Jester of Texas, Carlson of Kansas and 
Ford of Montana. (The report of the 
Compact’s Economics Advisory Commit- 
tee appeared in last week’s NPN—Aug. 
13, p. 9; this story covers other high- 
lights of the meeting.) 

The resolution said that legislation 
was necessary because “the recent de- 
cision of the United States Supreme 
Court in the case of the U. S. vs. Cali- 
fornia, while not deciding the question 
of ownership of the tidewater lands of 
California, casts a cloud on that state’s 
title to said lands and the oil and other 
minerals beneath.” 


Follows Jester Speech 


Passage of the resolution followed a 
speech by Governor Jester of Texas, a 
former member of the Texas Railroad 
Commission, in which he pointed out 
that the tidelands decision jeopardizes 
state ownership not only of oil lands but 
also of lands with other resources, that 
it could be stretched to cover state prop- 
erty other than that beneath navigable 
waters, and may some day be stretched 
to cover private property. 

Recalling that a suitable resolution was 
passed by Congress last year, but vetoed 
by the President, Governor Jester said: 

“This can be done again in the next 
session of Congress if we will stay to- 
gether and fight together for what we 
know to be right. If the President vetoes 
the bill again, we must have enough 
strength next time to pass it with a two- 
thirds majority in each house (sufficient 
to override a veto).” 


Sees Nationalization Threat 


Governor Jester viewed the tidelands 
decision as a possible entering wedge for 
nationalization of the oil and gas indus- 
try, an opinion which was frequently ex- 
pressed during the course of the three- 
day meeting, both in other speeches and 
in conversation among representatives 
and guests. 
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The tidelands case resolution was the 
only one of national interest passed by 
the Compact. No action was taken re- 
garding the Cotton Valley antitrust suit, 
which involves a unitization agreement 


in Louisiana. The Compact’s Legal 
Committee is studying the suit, but did 
not report on it. There was some dis- 


agreement as to whether the suit pre- 
sented a national problem; moreover, it 
was felt that it was not proper to take a 
stand on a suit not yet tried in the dis- 
trict court, 


Increasing interest in scientific second- 
ary recovery was shown by the Com- 
pact’s decision to enhance the Secondary 
Recovery Division. The Compact author- 
ized appointment of a Secondary Recov- 
ery Advisory Committee which will be 
composed of men who specialize in sec- 
ondary recovery. Like the already-es- 
tablished Economics Advisory Commit- 
tee, the new group will bring together a 
group of specialists to advise member 
states and the industry. “It is expected 
that the best secondary recovery men in 
states, educational institutions, associa- 
tions and oil companies will be asked to 





Correction in Compact Text 


In the text of Report No. 5 of the 
Economics Advisory Committee of the 
Interstate Oil Compact Commission, as 
published in Nationa PeTroLteuM 
News last week (Aug. 13 NPN, pages 9 
through 12), the following correction 
should be made: 


Table “U. S. Petroleum Situation” (p. 
10)—Forecast of crude runs to stills for 
fourth quarter of 1947 should be 5165, 
instead of 6165. 


Under “Conclusion” after point 3 (p. 
11), the following additional points 
should be added: 4. The upward 
trend in demand requires a continuation 
of active exploration and development; 
5. To prepare for winter demands, it is 
necessary for stocks to be built up sub- 
stantially prior to the beginning of the 
heating season. 


The complete text of the report was 
sent to NPN from Great Falls, Mont., 
by teletype for publication in NPN with- 
in a few hours after its presentation at 
Great Falls. The errors were the re- 
sult of this speedy handling. 


join this committee. Appointment 
Paul D. Torrey as an engineer on a te) 


porary basis was authorized. 
Objectives of Division 


Among objectives of the Secondary R: 
covery Division are: 


1. Encouragement of legislation 
permitting the unitization of oil 
fields to enable the application of 
secondary recovery methods. 


2. Collection and study of cur- 


rent and ancient production statistics 
and well records in all areas having 
secondary recovery posibilities. Col- 
lection and publication of secondary 
recovery statistics. 

3. Encouragement of research by 
the states on methods for increas- 
ing oil recovery and periodic review 
of the research. 

4. Maintenance of contact with 
U. S. agencies and Congress. 

5. Co-ordination with other or- 
ganizations. 


The Compact authorized completion 
1 survey of all crude and product stocks 
showing their character and availability 
including location by states. The main 
purpose of this survey is to determin« 
what percentages of various kinds of 
stocks in various areas are actually avail- 


able. 


A similar survey was made in 1937 by 
the Bureau of Mines, but since then th« 
figures have not been brought up to date 
When the new figures have been com- 
piled and published by the Compact, 
they will be useful for at least two vears 
is a basis for determining current stock 
availability. 


It was decided to hold the next meet- 
ing of the Compact Commission at Ok- 
lahoma City, Dec. 4, 5 and 6, coincid- 
ing with the celebration of the discovery 
of the Oklahoma City oil field on Dec. 4, 
1928. 


Principal addresses, in addition to that 
by Governor Jester, were given by: 


Walter S. Hallanan, chairman of th 
National Petroleum Council, who dis 
cussed _industry-state-federal co-opera- 
tion, saying that the “thought uppermost 
in the minds of those devising the rules 
of procedure of the National Petroleum 
Council was to avoid at all hazards any 
thing which could in any way be inter 
preted as, or could possibly lead to, the 
smallest degree of federal control, direct 
lv or indirectly. 


Russell B. Brown, general counsel of 
the Independent Petroleum Assn. of 
America, who outlined a proposed im 
port policy and formula for carrying it 
out, (The portion of Mr. Brown’s ad 
dress dealing directly with an impor! 
policy formula is printed on the opposite 
page. 


R. A. Cattell, chief of the Petroleun 
and Natural Gas Division of the Bureau 
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Waste Not-Want Not 


how Shell gets oil from Gas' Wells 













—taLe LD ; 
ae Shell “cycling” plant o~ 
Sheridan, Texas, dedicated _ ’ : 
servation—89,000,000 oe 
‘dle’ gas now put to work every - 





Underground storage: 
With demand for oil at its peak, and 
consumption increasing, the need is 
plain. New oil must be found ...and 
...more effective ways of recover- 
ing it employed. Petroleum science 
has long worked for both. 


As often happens in conservation, “extras” 
pile up. When a field has vielded all its 
liquid hydrocarbons it becomes a subter- 
ranean storage tank. The dry gas—which 
served as a “pressure tool” — now is sealed 
away for future use as a fuel. 





Unlocking gas wells—for more oil: In good round figures: 


Formerly shut in when gas instead of i$ 







From Sheridan, nearly 6,000,000 gallons Yi} 


of valuable oil products — including distil- (82 fe % 


oil was found, such wells today often 


rate. 


vield additional valuable materials... 


UN 





ie . a ue BS late and natural gasoline—are shipped each “7% 
immediately. These are liquid hydro- A= ans poe ae Y, 
. i ; é eis month ... go into aviation gasoline, high- YW O 
n carbons—“oil” —such as Shell extracts 2: Se y . ; ; 
ant BS test motor fuel, chemicals, and fuel oils. 
ct in its Sheridan cycling plant. a2: = UY ; 
irs bi Vy 
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Just one 
of many ways: 





It’s something like 


: YX squeezing a sponge: 
Vk _&S q g pong 








If you have a wet sponge and want water, 


~ Z squeezing out the liquid is easy. In Shell’s 


)? Sheridan wells, the “wet” gas contains 


—_ liquid hydrocarbons. Problem: How to 


“squeeze” the liquid out.. . without waste? 
Cycling is the answer. 








The Sheridan cycling plant is just one of 
many ways Shell conserves raw materials, 
puts “waste” to work, unlocks new na- 
tional wealth—creates new jobs, new as- 
surance of income for Shell merchants. 








the bie 

lis 

" Working under pressure: 
on | i Freedom from want: 
+ \s this gas is produced, pressure ’ ‘ie — ; 
nN inderground declines. Some liquid Now, with ae of ter families with surplus 
er hydrocarbons in the gas condense savings—ready to buy fuel for new homes, eager 
- to liquid, and are lost. In cycling, to travel—there is a remarkable opportunity for 
; as is stripped of valuable hydrocar- new Shell dealers and distributors. 

ons, and residue dry gas is pumped 

rack, to keep pressure above the con- 

tn ensation point. 
IOT . 
: Shell Oil Company, Incorporated 
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of Mines, who told about the Bureau of 
Mines research on the production of 
liquid fuels from oil shale. 


Clarel B. Mapes, general secretary of 
the Midcontinent Oil and Gas Assn., who 
gave a report on the Oil Industry Pub- 
lic Relations program. Mr. Mapes is a 


member of the Public Relations Operat- 
ing Committee, 


Hiram M. Dow of Roswell, N. M., 
chairman of the commission, presided at 
ill sessions. General sessions were held 
it the Great Falls Civic Center and com- 
mittee meetings at the Rainbow Hotel. 


Text of Proposed National Oil Import Policy 
As Outlined to Compact by Russell B. Brown 


GREAT FALLS, Mont.—Russell B. 
Brown, general counsel of the Inde- 
pendent Petroleum Assn. of America, 
outlined a proposed national oil im- 
port policy at the meeting here last 
week of the Interstate Oil Compact 
Commission. 


Following is the text of the portion 
of Mr. Brown’s address discussing the 
proposed policy: 


“A national import policy should be 
closely co-ordinated with the domestic 
conservation program. If current rates 
of domestic production are to be proper- 
ly controlled by the various states, to 
make the most efficient use of reservoir 
energy and avoid wasteful aboveground 
stocks, obviously foreign supplies that 
enter the U. S. market should be also 
controlled. If this is not done, state 
regulatory bodies will be unable to ef- 
fectuate a balance of supply with de- 
mand because of the uncertainty regard- 
ing import volumes. 


“Such difficulties have existed many 
times in the past when excessive and 
wasteful stocks were accumulated. They 
may be expected again in the future as 
soon as an adequate supply of materials 
is available over a_ sufficient time to 
permit the expansion of productive ca- 
pacity both at home and abroad 


“From a_ practical standpoint, there- 
fore, there should be a ‘yardstick’, o1 
some kind of formula, available to the 
Interstate Compact Commission and the 
various state agencies as a guide in an- 
ticipating import quantities and deter- 
mining domestic rates of production. 
The formula which I now suggest is, | 
believe, in full agreement with the im- 
port policies that have been suggested. 


Demand Estimate Would Be Start 


“The starting point for the formula 
would appear to me to be an estimate ol 
U. S. consumptive demand, both domes- 
tic and export, for petroleum products. 
Such estimates are now being prepared 
by the U. S. Bureau of Mines, the 
Economics Committee of the Compact 
and the Supply and Demand Committe: 
of the Independent Petroleum Assn. of 
America. These statements of demand 
represent estimated consumption of oil 
products and should not be confused 
with the estimates of crude demand re- 
leased monthly by the Bureau of Mines 


“Given the estimated consumption, it 


20 


would then be necessary to determine 
a proper level of stocks tor both crude 
oil and the various refined products. 
This stock level should cover minimum 
working needs plus a necessary reserve 
to cover seasonal fluctuations in demand 
and temporary disturbances in the nor- 
mal flow of oil to the market. The 
information on expected demands con- 
sidered in relation to the data on rea- 
sonable stock levels would permit the 
determination of the total demand for 
crude petroleum at a given time. 


Would Be a Guide 


“This total demand figure could then 
be made available to the various pro- 
ducing areas in the United States and 
could be a guide to the regulatory 
bodies as to the volumes needed to 
meet consumer requirements and main- 
tain proper stock levels. The various 
states could then determine production 
rates, taking into consideration this de- 
mand and the efficient rates of with- 
drawals from the reservoirs. You will 
note that, up to this point, no provision 
has been made for imports. This is 
in accordance with the policy that the 
domestic industry have the first oppor- 


tunity to supply the market demands. 


“However, if the various states are 
unable to furnish the demands by pro- 
ducing within efficient rates, obviously 
the supply will fall short of current 
needs. This will then be reflected in 
a decrease in stocks as oil is withdrawn 
from storage to meet any deficiency re- 
sulting from an inability to produce the 
full requirement. If this decrease in 
stocks pulls the storage below what has 
been determined as a proper working 
level, it will automatically show the 
need for a certain volume of additional 
oil. This volume would then be the 
quantity of imported oil required at that 
time to supplement domestic output. 


‘A periodic review of the demand for 
oil products and actual stock levels as 
compared with proper levels, would per- 
mit an up-to-date measure of the vol- 
ume. of imports actually needed, in ef- 
fect, a barometer of import require- 
ments. This information could be made 
available in the form of regular reports 
for the individual consideration and 
guidance of the State Department, each 


producing state and each company 
erating independently. 

“It seems to me that the Interstat 
Oil Compact Commission would offer 
suitable vehicle for the compilation ar 
distribution of such information whi 
would carry no authority but might b 
extremely helpful in arriving at a cor 
crete determination of what is mea 
by imports that supplement rather tl 
displace domestic supply. Such acti 
might render unnecessary supplement 
federal legislation.” 


Co-Op Plan Dead, State Dept. 
Gives Oil Pact High Priority 


NPN News Burea 

WASHINGTON—Now that Economi 
and Social Council has _ pigeon-hole 
— possibly for good — the oil con 
trol proposal of the co-ops, State De 
partment has placed Anglo-American ps 
troleum agreement second on a_ prior 
ity list of matters on which it will seek 
prompt action at next session of Con 
oress, 

Only displaced persons problem tops 
agreement on list. However, agreement 
could be forced down another notch if 
Marshall plan for European recovery is 
sufficiently advanced by January to pet 
mit congressional consideration. 


Co-Op Sends 100-Car Train 
Of Lube Out of Coffeyville 


COFFEYVILLE, Kan. — Consumers 
Cooperative Assn. sent a 100-car train 
load of lubricating oil out of its Coffey- 
ville refinery on Aug. 16 and hailed it 
as “the beginning of a new organizing 
effort by Midwestern co-operatives.” 

The cars carried banners reading “Beat 
the Price Spiral—Join a Co-op To- 
day.” CCA said that it is “spearheading 
the drive to recruit thousands of new 
members from farmers and small wage 
earners hard-pressed by the price 
squeeze.” 

According to the CCA announcement 
oil aboard the train already has been 
purchased by local co-op societies whic! 
CCA. as a wholesale co-op, serves. 


Utah Governor Says Federal 
Jury Will Query ‘Gas’ Boost 
Special to NPN 

SALT LAKE CITY—At Gov. Herbert 
B. Maw’s request U. S. Attorney Gen 
eral Clark will have the federal grand 
jury, which is to investigate gasoline 
price hikes on Pacific Coast, come to 
Utah to investigate 2c increase in tank 
wagon prices for gasoline, according to 
the governor. Price increase went into 
effect following legislature’s adjournment 
after it failed to approve a 2c tax in 
crease. At last legislative sessions, Gov 
ernor Maw said, California increased its 
gasoline tax 1.5c and Colorado 2c. 

Governor Maw said he thought th 
price boost “unjustified, and we're going 
to find out why.” 
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New National 
UETEPALI 
Campaign 
Spotlights 
Petroleum’s 
Progress © 


‘Understand Rivalry 


and you understand America’... 


That’s the theme of the new 
national magazine campaign re- 
cently launched in Life, Saturday 
Evening Post, Collier's and Look 
to explain to the public why 
“there’s a plus for you in petro- 
leum’s progress.” With a dramatic 
series in pages in full color and 
black and white—the above ad is 
the first—the story of your busi- 
ness ... and every business... is 
being told to an audience of more 
than 58,000,000. 


Your Part in the Campaign 
You know that everyone in every 
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oil 
Pre wate 


phase of the oil business has a 
big stake in this campaign. You 
know the support of every oil 
firm is needed locally. 
New Plan Book Ready 

To help you tie-in and support 
the program through your own 
company~—a detailed Plan Book 
has been prepared. 


It offers FREE mats of seven 
different newspaper campaigns, 
display material, radio scripts, en- 
velope stuffers — a wealth of pro- 
motional material which can be 
used by your firm. 
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DON’T DELAY—ACT NOW 


Send for your free Plan Book at once. Be one of 
the first firms in your section to take advantage of 
a “big time” tie-in with the big time national cam- 
paign. Mail this coupon today. 


preeseeeneee8 oe ee ee ee ee ee oe oe 
Public Relations Operating Committee, Dept. 12A 


' AMERICAN PETROLEUM INSTITUTE 

8 670 Fifth Avenue, New York 19, N. Y. 

- Please forward at once FREE copy of Plan Book. 

& RSS tes ods Wicca a wl Ke resale a ii 
t RSG sich ane kw eaeeseatees | 





aA SERA ee Se ee 


= ee ee et ee 


21 





q 


> Petroleum Surplus 
Seen for Some Time 


Like practically every other 


Ac: REPORTS CONTINUE 


member of the oil industry, Richfield is a 
victim of the current product shortages. 
So, for the present, we are compelled to 
withhold invitations to other Independent 
Distributors to join the Richfield Family. 
For our loyalty belongs to those who al- 
ready have Richfield Franchises—and are 
assured they have no competition for a 
single gallon from Richfield. In this race 
between Supply and Demand, Richfield is 
doing all it can to see that Supply wins. 


RICHFIELD 


Ott CORPORATION OF NEW YORK 
19 WEST SOTH STREET, NEW YORK 20, N. Y. 


SERVING THE EASTERN SEABOARD 
FROM MAINE THROUGH THE CAROLINAS 
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Fuel Oil Price Situation in East Helps to Explain 


independent Agitation tor Marketing ‘Divorcement’ 


Major oil company executives often express their bewilder- 
ent at the recurring demands of Independent marketers for 
livorcement” of the majors’ marketing departments from all 
ther company operations. They even argue the “impossibility” 
f their doing so and still maintain “efficient” operations. 


foday’s confused price situation, especially in light fuel oils 
1 the East Coast, is a fair illustration of what brings these 


vitations 


Major companies have withdrawn entirely from quoting or 
sting prices in the Gulf Coast refinery light fuel ‘oil market 
vhich leaves the market price level there to the few Indepen- 
dent refiners now operating BUT WHO HAVE AN EN- 
PIRELY DIFFERENT SET OF CUSTOMERS AND IN DIF- 
FERENT PARTS OF THE COUNTRY. 


But the majors’ competitors, the Independent jobbers, buy 
their fuel oil from other majors on the Gulf Coast tanker mark- 
t and then have to sell against the tank car prices that, when 
figured on a Gulf Coast basis, are—at least with one major 
mmpany’s distributors—as much as 1.5¢ a gal. lower at the 
Gulf. The jobbers of the one major in particular, that is looked 
pon as the most important tank car price maker of the East 
Coast, are sold at this lower price which is arrived at by a 
margin allowed off the same major’s tank car price in the East 
Coast markets. 


This major is saving that it is holding down its prices be 
cause it believes they are sufficient for its needs and it does 

tt want to invite public protest which is its most laudable 
iim, but in doing so and in retiring from quoting or posting a 
related tank price in the Gulf, where it has one of the largest 
etineries in the world, it is putting all of its Independent com- 
petitors at a disadvantage. 


This situation has evoked a rather considerable public state 
ment from Clyde Morrill, secretary of the Atlantic Coast Oil 
Conference (page 12), whose members are the chief sufferers 
ind whose major suppliers refuse to adjust their prices to thes« 

bbers so they can meet this major’s prices and still live and 
hese other majors have also withdrawn in the last few 
wonths from quoting or posting prices in the Gulf Coast 


arket even though they have large refineries there. 


One cannot blame the four Independent Gulf Coast  re- 
iners who are still active in that light fuel oil market for get- 
ig good and most reasonable prices from standpoint of cost 
{ crude oil, cost of operations and cost of rehabilitation. But 
ey are getting these prices from an entirely different group 
customers, mostly if not entirely in other parts of the coun- 


However one may well question the judgment of the majors 
10 supply the East Coast market, in withdrawing their quota- 
ms and postings entirely from the Gulf Coast when their fuel 

marketing departments know they have jobber contracts 
vased upon that Gulf Coast price. 


1 
vl 


i 


NPN knows from its nearly 39 years experience in reporting 
hese tank car, barge and tanker markets over the country, that 
this is no “conspiracy” against the Independents but that it is 
lue entirely to the continued blindness of major companies to 


he tremendous importance, not only economically but politic- 
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ally, of the refinery markets. These majors give the best of at- 
tention to crude oil prices and oftentimes, though not probably 
as much as they should, to their retail prices, but they have, 
over most of the years of its development, ignored the market 
price at the refinery gate. This has largely been due to their 
thinking of themselves as “integrated” so that, in their estima- 
tion, they do not have to figure a refinery price in arriving 


at their consumer, or now dealer, prices. 


Then too sales departments have been inclined to play 


down the size and importance of the Independent jobber s« 
that the top executives have not gotten the proper picture of 
that necessary link in their companies’ own distribution, so 
that these executives have not realized that there are 12,000 
of these jobbers distributing more than 42° of the gasoline 
sold through service stations and dealers. 


These 12,000 jobbers must necessarily operate on the margin 
between the refinery price, plus transportation, and the dealer 
or consumer price. They must operate just as the major oil 
company terminals, bulk plants and service stations must 
operate if those units of the majors would make a fair profit. 
The jobber’s operation is just as necessary and economic a 
function as is the same distributing facilities of the majors, 
in fact because of the “profit” motive, the jobber over-all may 


even be more efficient. 


The jobbers have alleged before many investigating bodies 
and undoubtedly they will before the Small Business Com- 
mittee of the Senate at Chicago this week, that the majors 
lump all their profits in one figure so that they may not even 
know what department is losing money so long as the whole 
operation makes money. Hence, the jobbers insist, that the de- 
partments be not only operated separately, but as the majors 
continue to turn a deaf ear to the argument, the jobbers pro- 
pose that the marketing departments of the majors shall be 


placed under separate ownership by act of Congress. 


NPN has every reason to believe that practically all majors 
carry separate profit and loss accounts for each department 
including marketing but by some strange mental quirk they do 
not seem to make their marketing departments conscious of 
that fact, nor do the top executives seem to consider those 
profit and loss figures on the marketing department in relation 
to the thing they must somewhere be based upon and that is 
the price at which the goods are transferred from the refining 
department to the marketing department. That is the “tank 
car, barge and tanker market.” Generally this transfer is made 
on the basis of the current Platt’s OILGRAM prices, but even 
so, some executives do not seem to inquire what constitutes 
the “market” OILGRAM reports and is that executive’s own 
company doing its share in producing prices for reporting 
in that market? 


When the submarines got to knocking off the tankers quite 
profusely in the Gulf along the ‘Atlantic Coast and before our 
Navy got organized to give good protection, the Gulf Coast 
refineries quit shipping to any extent and they at once dis- 
continued all quotations of prices. That majors had contracts, 
especially with subsidiaries and with some foreign companies 


and governments based on Gulf Coast prices, never seemed to 
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have occurred to them until the billing departments began 
to ask for billing prices. While there was not an active “spot” 
market there nevertheless was enough movement to justify 
the companies figuring prices and posting them, which had, as 
a matter of fact, been the character for quite some years of 
most of the tank car prices over the country. 

This “posting” went on all through the war and was quite 
satisfactory, but here the past few months, with the “shortage” 
in the markets, first one and then another company quit both 
quoting and posting so that today the Gulf Coast refinery 
tanker market consists of prices from two majors for aviation 
gasoline, from one major and four Independents for motor 
gasolines, from four Independents on the now highly import- 
ant two light fuel oils and from one major and four Indepen- 
dents on the equally important Bunker C fuel. 

There have been times when a large part of the country’s 
refinery products were being sold to jobbers on the prices of 
only a couple of small, weak and price cutting refineries. 
Some majors’ sales managers would scold at the “low” price 
reported but they would not admit their responsibility to their 
own companies nor to the industry to get into those low and 
ruinous refinery markets and give their own prices. 

Today the Independent fuel oil distributors of the Atlantic 
Coast, and especially in New England are being penalized be- 
cause some major oil companies do not seem to correlate what 
one department is doing with what another is doing. It is al- 
most as fantastic as the tales that came out of World War I, 
of how brokers optioned fuel oil on the 15th floor, say, and 
walked up to the 16th floor of the same company and sold it at 
a good profit simply because the higher floor had no know- 
ledge of the existence of the other. 

NPN has no liking whatsoever for the talk of “divorcing” 
marketing from the ownership of the big companies but NPN 
does believe that the integrated companies, large and small, 
should carry separate profit and loss statements, if they do not 
now, on each division of the businesses and should divulge 
those figures to all department heads, stockholders and public. 
The basis of the profit and loss statements for each depart 
ment should be the cost of producing oil plus a fair profit, the 
cost of terminaling it and distributing it to retail outlets and to 
consumers plus a fair profit and, where the company owns 
and operates salaried service stations, the cost plus a fair prof- 
it, of so doing. The total of all these would be the final retail 
price. 

An oil company, big or little, or any other company, has a 
right to keep its books as it wants to, to operate as it wishes 
but might it not be wise if every big company were to recog- 
nize that it should—under the U. S$. scheme of things—have 
competition and strong, healthy, profitable competition at that? 

Major oil company top executives, therefore, might well con- 
sider contributing their prices to what already exists, the mark- 
et at the refinery gate, and making that “market” as free and 
as Open as possible to the end that it will fairly represent the 
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economics of refinery operation and be a firm and sound b 
on which to place all marketing operations. 

In all the talk, both for higher and for frozen oil indust 
prices, sight seemingly has been lost pretty much of the cos 
and profits-or losses-of the operations between producing ¢] 
crude and delivering the finished products to the c 
sumers, These operations must continue in order for the « 
sumer to get the petroleum products he needs. As almost h 
of those products, taking refinery output as a whole, are « 
livered by organizations not owning producing, pipeline or 
fining facilities but by organizations that must live entirely 
the margins they are able to maintain by their own effici 
cies, it would seem not only wise politically but sou 
economically for those companies that are completely int: 
rated, to so plan their own price structures as will permit t! 
profitable existence of these intermediate units even those 
their competitors. 

Otherwise, those intermediate units are going to conti 
their fight for their existence, and part of that fight is to ha 
Congress say that all the major oil companies must sell th« 
marketing departments to separate companies, just as some 
them have had to sell their natural gas and other utility co 
panies. 

But isn’t it sound business for every tub to stand on its 01 
bottom? 

Why not admit the fact in the oil industry? 

The “Independents” for at least three quarters of the histo 
of the oil industry have been fairly successful in hailing tl. 
bigger companies whose methods they did not like, not on) 
before the legislatures and the courts but before the ba: 
public opinion. 

The API’s Public Relations program is to try and und: 
some of the damage done to major oil companies by all th: 
campaigns of these Independents; whether they were right + 
wrong is not the question. 

Why not now study the complaints of these Independent 
which means studying the price disadvantage of the Indepei 
dents distributing light fuels to the Atlantic coast, and which 
means also studying the importance of the refinery tank car, 
barge and tanker markets? 


NPN has no confidence in the fairness and decency and in 


its conception of the law, of our present Department of 


Justice under our present administration, but NPN does appr: 
ciate its seeming desire to carry out the political aims of the 
present administration which certainly do not seem conducise 
to the development of still bigger and bigger “big” business 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 











FROM: Harold E. Day restr 
C. C. Day & Son 
East Pembroke, N. Y. 


TO: The Editor 


You asked for comments on yout 
restroom article. In my opinion ther 
is one simple solution to the problem 
which the people who are doing the the 
complaining can be responsible for. 


oms_ the 


conditions are 


If the traveling public would pat- 





of the stations 
would clean up, and quick. Outside 
sure sign of what 
inside conditions are, 

Do the AAA members practice this 
policy? They do not. The most of the i restroom in a service station is an 
public buy Brand at any old garage, 
store or converted hog pen and use that station. If it is not an insult to 
conveniences 
good clean stations. 

The reason for this condition being the public I do not know what is 
ronize only stations which have clean the major’s sales department who fall 


over themselves to install a couple 
thousand dollars worth of signs and 
equipment in front of any four-sided 
shack that faces on a paved road. 

In my opinion the only reason for 


accommodation to the customers of 


the owners of a man’s intelligence to spend his time 


and money running free restrooms for 


and this what the public expects. 
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His tremendous lab facilities are also yours! 











His technical 





This 
man 
IS 


working 


for 
you! 


His constant research can help your sales grow! 





skill is at your service! 


His proved findings can improve your products! 








... testing motor oil additives that can improve your products! 


In America’s largest 
petroleum laboratories a 
staff of research scientists 
and technicians works 
endlessly to find ways to 
improve PARAMINS ... so 
that ever-better additives 


can improve your products! 








es PARAM | NS make good motor is and fuels etter 


eee TH A BACKGROUND PARAMIN ADDITIVES ARE KNOWN BY THE BRANDS*: 


ENJAY COMPANY, 


PARATONE —/for improved viscosity index. 
PARAFLOW —for lower stable pour. 


PARATAC —for tacky oils and greases. 
PARAPOID —for E.P. gear oils. 
PARANOX —/for inhibiting corrosion and oxidation. 


PARASHEEN — for better appearance. 
PARADYNE —for improved gasoline. 


INC. 


“Trade Marks 
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Profit Points 


Standard Oil Co. (Ohio) tells 
here how it operates its Degre« 
Day System to control automatic 
fuel oil deliveries, by which it 
expects to obtain these advantages: 

1. Maximum — gallonage — with 
minimum stops. 

2. Accurate determination of oil 
consumption. 

3. Guide for dispatching trucks. 

4. Automatic delivery for cus- 
tomers. 











be 


—— 100 


DECREE DAYS IN 4 SEASON 
OEGAEE OFS UNTE. NEXT DEL 


in the matter of automatic delivery 
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Degree Day System... 


Sohio Sets Up Operating Procedure for Its Sales 
Divisions for Controlling Automatic Fuel Oil 
Deliveries; NPN Degree Day Chart Is Utilized 


Because of a great expansion in its fuel oil business Stan 
ard Oil Co. (Ohio) is adopting a standard Degree Day Syste: 
for contrclling automatic deliveries in all of its 13 sales div 
sions. After a preliminary study of each division’s problem 
by R. A. Yencer of Sohio’s sales operation department, it wa 
decided to adopt a Degree Day Chart originated by Nationat 
PetTroLeEM News and an operating procedure worked out by 


Mr. Yencer. 


The NPN Degree Day Chart was etched on sheets of 8 x 12 
black plastic, %-in. thick. 


; 


\ transparent plastic ruler was at- 
tached to each chart, with one end pivoted from a small mov 
able block. The block is free to slide in a narrow slot the full 
length of one of the scales and, from any selected position 
the ruler can be swung across the other two scales. The 
scales are calibrated so as to give results in K Factors, Degre¢ 
Days Between Delivery, and Usable Gallons in Customer's 


Tank. (Chart shown at left). 


The NPN chart first appeared in the issue of Sept. 11, 1940. 

Permission has been secured to publish, for the benefit of the 
petroleum industry at large, the following detailed instructions 
Sohio has prepared. These instructions will be placed in the 
hands of all individuals connected with fuel oil marketing 
The company feels it is advisable for every salesman, driver 
clerk and dispatcher to know how automatic delivery is at- 


tained through the operation of a Degree Day System. 


Degree Day System 2. Accurate method of determin- 3. One (1) permanent file card 
. ng oil consumption. and file. 
What It Is, How To Install It, What It 3 Automatic delivery for cus- t. One (1) delivery card and file 
Does, How It Works tomers Useful equipment: 
; !. Guide for dispatching trucks. l. Visible record files. 
he: Degree Day System von origi 9. Billing equipment to pr -hill 
ated by the gas companies, but is now HOW TO INSTALL A DEGREE DAY invelbes. 
used for the control of a 2 vil SYSTEM: The clerk (or clerks) should be thor 
CEN VETICS. It is the fuel oil dealer's uughly trained in the working of the Ds 
method of competing with gas utilities Necessary personne 1 and equipment: aree Day System 


Clerk, or clerks. T} 


ie loose leaf binder should contai1 


The mathematical part of it involves 2. One (1) loose leaf binder for t minimum of twelve (12) sheets (one 
only ordinary arithmetic, and there is recording daily mean temperature each month of the year), and should b 
plenty of room left for the exercise ot and for accumulating Degree Days. ruled as follows 
good judgment. An automatic Degre: 

Day System has these advantages Date High Temp Low Temp Mean Temp Today Degree Days 
1. Maximum gallonage with mini . : on os + +. 
mum stops. 9-3 62 50 56 9 30 
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ow One Company's Plan Operates 


As can be seen, the last column is a 
inning total of Degree Days to date, 
ke a bank balance. It is possible to 
iy specially designed record books for 
isting accumulated degree days, which 
re very useful for this purpose. Tem- 
rature readings can be obtained from 
e U. S. Weather Bureau, local news- 
pers, or they can be recorded on spe- 
ial thermometers made for the purpose 

The permanent file card should be a 
standard 8 x 5 in size, ruled on both 
des so as to give a longer and more 
mplete record of each customer. (The 
sample card—see page 29—has typical 
entries, for which the following is a 


p by step series of instructions) 

1. Tank capacity: this is the gross 
ipacity of the customer’s tank. 

> 


2. Reserve: This is a portion of the 
tank capacity assigned as a reserve. 

3. Degree Day Capacity: This rep- 
resents the gallons of usable oil in the 
tank, exclusive of the reserve. 

4. Key Factor (commonly spoken of 
is “K” Factor): A figure which repre- 
sents the number of Degree Days one 
gallon of oil is good for, in a particular 
ustomer’s heating plant. Since it varies 
rom customer to customer, it must be 
letermined by checking his rate of oil 
consumption 

5. Terms: This space is used to des- 
ignate the terms of purchase. 

6. Oil: Insert the grade of oil 
burned. 

7. Phone: Get the customer's phone 
number. You may want to call for per- 
mission to make a delivery, or to get in 

uch with your driver. 

8. Zone: Delivery zone numbers are 

d extensively in large metropolitan 


iS 

9. Billing Space: Show here how the 
ce is t be billed, also delivery 1In- 
cthlons ce information, or other 


10. Date: Date 


delivery is made 
ld be nserted here. 

il. Gallons Delivered: Actual gallons 
ed t stomelr should be entered 
12. T.A.D.: Phe condition of the 
k After Delivery” should be filled 
narking either “F” for full, or 

tor not full 
13. D.D. of Usable Oil: Here is in- 
ted the degree days of usable oil in 
tank. This is found by multiplying 
Degree Day Tank Capacity by the 

Ke \ Factor 


14. D. D. of Delivery: The actual De- 


gree Day when delivery was made should 
be filled in here from the Degree Day 
Book. (Item No. 2) 

15. Next D. D. For Delivery: The 
total of Degree Day of Delivery (from 
No. 14) and Degree Days of Usable Oil 
(from No. 13) should be added together 
and entered in this space. 

16. This space is for any 
other pertinent information desired. 

The permanent file card should never 
leave the office. It should be used to 
compute deliveries and as an office rec- 
ord. It is always filed alphabetically 
so that it can be found easily. An up- 
right or visible type of file can be used, 
but the latter is preferred, as the card 
does not have to be removed from the 
file to do any posting. 

The delivery card can be of any size. 
It is used for two things: to post the 
next Degree Day for Delivery, and for 
the driver to deliver from. It also should 
be printed on both sides to give longer 
life. When pre-addressed invoices are 
used, this card does not need to leave 
the office. After the billing clerk uses 
it to address an invoice, it should be 
returned to the Degree Day clerk. The 
driver marks the same information on 
the pre-addressed invoice that he would 
otherwise mark on the delivery card 
Then the Degree Day Clerk calculates 





R. A. Yencer, Standard Oil Co. (Ohio) 

sales operating department, who de- 

vised the operating procedure for So- 
hio’s Degree Day System 


the Degree Day For Delivery, enters it 
on the delivery card and files with other 
cards, alphabetically, but in blocks of 50 
or 100 degree days, if desired. 


WHAT THE SYSTEM DOES: 


Although we have used this system 
no written explanation of it has ever 
been made, either for the use of new 
employes, or those who are using it 
every day. 

When a customer is placed on auto- 
matic delivery, and accepts it, you , obli- 
gate yourself to supply that customer 
with oil to heat a residence or a_busi- 
ness, Realizing that your customer's 
comfort, and sometimes livelihood, de- 
pends on you, you should be very care- 
ful to live up to your obligation. Proper 
use and application of the Degree Day 
System will help to do this, although 
that alone is not the answer. To have 
always on hand a sufficient number of 
trucks to handle a long and severe cold 
spell, would be very expensive, and in 
fact impossible; however, by taking ad- 
vantage of the warm breaks throughout 
the heating season, it is possible to alle- 
viate this situation by “making Fuel Oil 
Deliveries While the Sun Shines.” 


PROMOTE SUMMER FILLS: 


Arrangement should be made with all 
customers to accept a summer fill. This 
not only relieves the storage situation 
but gives you a jump start into the win- 
ter months, 
season, frequent deliveries during warm 


Then, during the heating 


spells guard against customers running 
out of oil during a cold wave. At such 
times it is best to fill all large capacity 
tanks, so that when weather changes to 
lower temperature, you can have your 
trucks free to service the other custo 
mers. It is also wise to watch custo- 
mers with low K (Key) Factors, indicat- 
ing faster rates of oil consumption: they 
are more likely to run out of oil than 
those with higher K (Key) Factors, in 
dicating slower oi] consumption. 

At no time, however, should you con- 
sider economy of delivery at the expense 
of causing a feeling of dissatisfaction 
among your customers. In some cases 
it is better to make frequent deliveries 
and maintain a customer's good will, than 
to make maximum deliveries on the near- 
est due date for delivery 

Nor will a Degree Day System by 
itself answer all of the problems that 
arise in the process of making auto 
matic deliveries. The mathematical 
formulas, which are but shortcuts for 
estimating how long a gallon of oil will 
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IN THE SERVICE STATION BUSINESS 


FINE PRODUCTS + PROVED PLANS 


/=GOOD PROFITS 


; 
i] 
if 
L 





Top profits in the service station business 
are dependent on a combination of fine 
merchandise and proved merchandising 
plans. The D-X Line provides both, as dem- 
onstrated by the outstanding records made 
by thousands of successful D-X Distributors 
and Dealers. D-X Products are different. D-X 
and D-X Ethyl are lubricating motor fuels 
...D-X Motor Oil is Seven Ways Better... 
the D-X Guaranteed Lubrication Plan is a 
proved profit-maker. 


There is a Proved and Sound 


D-X Merchandising Program 
for Every Need 


For every phase of the service station business there 
is a tried-and-proved D-X Merchandising Plan ... 
plans which attract new business, increase custom- 


er loyalty, build increased profits. Most of these 





programs are fully explained in complete manuals 





j which any D-X Salesman gladly will discuss with 


you. Write, wire or phone our nearest office. 





ce 
<D:x> 


MOTOR OIL 





j 4 i 






| 
PD - 


MID-CONTINENT PETROLEUM CORPORATION 


Waterloo, lowa Terre Haute, Ind. pithy We) 40. Chicago, Ill. Omaha, Nebr. 
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ist, are of no value unless used accurate- 

and with good judgment. Some cus- 
a difficult situation that 
equires analysis and adjustment to the 
asic system. The clerk in the locality 

better qualified to meet abnormal 
ituations, than is a person miles away. 


ymers present 


An example of this is changes in wind 
elocities. Some localities experience 
yeriods of high winds, which increase oil 
msumption. Generally the “Assigned 
tank will take care of 
he situation; if it does not, some addi- 


Re serve” in the 


tional percentage of use should be 
vorked out and applied to each cus- 
tomers card. The percentage should 


e subtracted from the Degree Day De- 


ivery, thus providing an earlier date 


for delivery 


Another problem encountered by all 
fuel oil distributors is cool weather dur- 
ing the first and last part of the heating 
However, it is only of real 
oncern at the beginning of the season, 
where it will affect the date of the initial 
delivery. 


season, 


To help this situation, the Degree Day 
Accumulated Record should be kept for 
the entire 12 months of the year, with 
ertain modifications during the months 
f June, July and August. Obviously 
the daytime temperature for these three 
nonths will raise the mean temperature 
yr a 24-hour period up to a point where 
there would be no “Cold Degrees” at 
ill. Therefore the hourly temperature 
for the hours of 8 p.m. to 8 a.m. should 
be used, and the mean temperature de- 
termined only for that period. 

Subtract this mean temperature from 
and consider the result as the 
Cold Degrees for the day, to be accumu- 
lated in the record book during the three 
summer months. Some customers will 
ot use any oil during this period, but 

su will find many others who will, so 
for your own protection it is best to 
kee p the record 


HOW THE SYSTEM WORKS: 


[he theory behind the “Degree Day 
Svstem” is that an owner will burn a 
lefinite amount of oil for a given number 
“Cold Degrees.” Naturally the rate of 
‘il consumption for all customers varies 
with the weather. A properly calculated 
K (Key) Factor will tell you the rate of 

msumption for each customer. 


the base 


Householders generally begin to use 
nside heat when outdoor temperatures 
start to average below 65° Fahrenheit 
Consequently, the U. S. Weather Bureau 
ind most dealers use 65° as a starting 
point, although it is possible to use 70 
The only real objection to the 70° base 
is that you build up false Degree Day 
luring the first and last days of the 
Once you get into the 
middle of the heating season there is 
ho differ nce 


1 
heating season. 


has no relation to the 
inside temperature of the establishment 
being heated, which is governed by in- 
Each 


customer is figured from the same out- 


The 65 base 


lividual preference of the owner. 
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One of these file cards is filled out for each of Sohio’s fuel oil customers. They 
are size 8 x 5, printed on both sides. Above are typical entries as they develop 
for a typical customer 
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Here is a blank fuel oil customer file card. Key numbers shown on the card are 
a guide to the numbered paragraphs on page 27 of the accompanying article 


door base, and his K (Key) Factor will 
vary according to the inside temperature 
he maintains. The base used at the 
start of the heating season must be used 
for the entire season. 

The first operation is to 
the “Mean Temperature” for a definite 
24-hour period. It should be figured 
for the same 24-hour period each day. 
It is found by adding the high tem- 
perature and the low temperature for 
any continuous 24-hour period, and di- 
viding the total by two. 

Subtract the Mean Temperature for 
the day from the base of 65° (or 70° ) 
and the result will be the number of 
“Cold Degrees” for the day. Cold De- 


determine 


grees for the second day are added to 
those of the first day, and so on, to 
make a continuously mounting total of 
Cold Degrees. 


This record of Cold Degrees is the 
fuel oil man’s calendar. Instead of 
measuring time in weeks or months, he 
measures it in Cold Degrees. Next 
step is to measure for each customer 
how long a gallon of oil will last him 
How long, that is, in Cold Degrees—not 
in hours or in days. That measure will 
be his K (Key) Factor, and it should 
never be considered a constant, as it 
may change if a customer's circumstances 
change. In fact, the K (Key) Factor for 
every customer should be given a quick 
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tt ehind “The Aeoney at Galt 


“IT MUST BE QUALITY 
OR WE DON’T SHIP IT.” A. N. EATON, 1903 





Wise businessmen recognize the importance of good quality 
in the products they buy. When A. N. Eaton founded 

his metal products company nearly 45 years ago, he said: 
“Not a single article goes out of our house unless 

it is perfectly constructed of the best materials.”’ Since that 
time, “Quality First’? has been the watchword of Eaton’s 
engineers, craftsmen, and sales organization. Whether 

you need a truck tank, underground tank, or filling station 
pump, you’ll find that products manufactured or 


distributed by Eaton offer dependable quality and satisfaction. 


EATON METAL PRODUCTS 


Albuquerque .. . Billings ... Casper... Denver . . . Hutchinson . . . Kansas City . . . Omaha 





MANUFACTURERS OF e TRUCK TANKS @ UNDERGROUND TANKS e BUTANE STORAGE TANKS e PLATE AND SHEET PRODUCTS 
DISTRIBUTORS OF @ ARO GREASE EQUIPMENT e GLOBE HOISTS @e TOKHEIM PUMPS e NATIONAL HOSE e GATES HOSE NOZZLES 
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ntal check after every delivery. 
HOW TO FIND THE K (KEY) FAC- 
POR: 
A customer's K (Key) Factor is found 
dividing the Cold Degrees by the 
llons of oil consumed. The first K 
ey) Factor is temporary until a mini- 
im of three deliveries have been made. 
I! the customer's deliveries run 10 to 
20 gals. above or below the “Degree 
Day” Tank Capacity, there is no need 
revising the K (Key) Factor provid- 
g the Degree Day For Delivery, called 
for by the customer’s card, was the ap- 
roximate actual time when delivery was 


I 


iade 
SCHEDULING FUTURE DELIVER- 
IES: 

After determining K, you use it to 
hedule future deliveries. First find 


the “Degree Day” Tank Capacity, which 

the full tank capacity, minus the re- 
serve. Then you multiply K by the num- 
ber of gallons set as the Degree Day 
lank Capacity, the result being the Cold 
Degrees of usable oil in the tank, with- 
out cutting into the reserve. By adding 
this Cold Degrees of Usable Oil to the 
accumulated Cold Degrees (Degree Days 
at the date when delivery was made) 
you get a figure which is the “Next De- 
gree Day For Delivery.” 

[The above calculations are for full 
tanks only. To simplify the calculations 
use the Standard Degree Day Calculator. 

For tanks reported partially filled after 
delivery, there are two methods to figure 
the next delivery. If you are delivering 
ahead of the scheduled Degree Day For 
Delivery as illed for by the Degree 
Day Record Book, use method number 


l. Send the driver to the cus- 
tomers home, and deliver enough 
il to fill the tank; then go through 
the process of calculating the “Next 
Degree Day For Delivery” as de- 


S< ribe d abovi 


But if you are delivering on or after 
the scheduled “Degree Day For De- 
livery use method number two: 

Multiply the K Factor times 





Reprints 
With Degrec Days 


Reprints of this article are avail- 
able at nominal cost: 


Under 100 .04 each 
100-500 .03% each 
501-1000 03 each 
Over 1000 02% each 








NATIONAI PETROLEUM NEws 
first published its Degree Day 
chart in its issue of 9-11-40. Re- 
productions of the chart, mounted 
on cardboard, with varnished finish, 
ire available at $1 each. (There 
are commercial concerns selling 
complete Degree Day systems. For 
those interested, names will be 
provided upon request.) 
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the actual gallons delivered to get 

the “Next Degree Day For De- 

livery.” 

Care should be exercised in using 
method number two, especially when a 
customer receives a maximum delivery 
but still does not have a full tank. At 
no time should a customer's reserve be 
allowed to fall below the assigned re- 
serve for more than one delivery. In 
the event that a customer has a_ part 
full tank after taking a maximum safe 
delivery make an immediate check to 
bring the reserve back up to normal 
Do this in the following manner: 

Assume a tank of 200 gals. Degree 

Day Tank Capacity 

reserve) 


Actual delivery at Degree Days 


(exclusive of 


of 5910 
Delivery was due at Degree 
Days of 5870 





Difference—in Cold Degrees 40 

Assuming a K Factor of 4, and divid- 
ing it into the 40 Cold Degrees, it is 
apparent the customer has used 10 gals 
out of his reserve. 

Suppose an actual delivery 

of 215 gals. 
Deduct 10 gallons to make 

up reserve 10 gals. 


Consider actual delivery 


as 205 gals. 


Multiply 205 gals. by the K Factor 
of 40 and compute the Next Degree 
Day For Delivery. 

Usually a delivery is not considered 
a maximum safe delivery for future cus- 
tomer comfort, if it runs more than 10 
to 20 gals. over the Degree Day Tank 
Capacity. If it is any larger than that 
it should be taken as a warning that 
customer's oil consumption may be high- 
er than anticipated and that his K Fac- 
tor may need rechecking. 

It is also well to check the 10-to-20- 
gal. tolerance in the light of the cus- 
tomer’s K Factor. In the case of a low 
kK Factor, indicating rapid consumption. 
it is best to hold to the low side of the 
tolerance (10 gals.). Those with a high 
K Factor may be allowed to go to the 
high tolerance (20 gals.) before recheck- 
ing is necessary. 

In all cases it is absolutely necessary 
to use the exact Degree Day For De- 
livery, as shown on the card, for com- 
puting purposes, even though the cards 
may be filed by blocks of 50 or 100 
degree days. 

Following is an explanation of the 
Degree Day Formula: 

The system cannot be used effectively 
until after a minimum of three (3) de- 
liveries have been made to the custo- 
mer. Therefore, it becomes necessary 
to keep close watch on all new customers 
until after the third delivery. The ac- 
cepted way to determine a K Factor for 


a new customer is to fill his tank, and | 


then go back within a week or 10 days 


How to Give 
Your Sales a Lift. 


ary VERO) Codd tree 


Pig well 
‘= 





.. With TOMORROW'S 
- Gear Lubricants TODAY 


e Here’sa chance for an alert petro- 
e leum marketer to get a big head 
start on his competition. With 
Santopoid 29, Monsanto’s new, 
all-purpose, gear-lubricant addi- 
* tive, you can now comply with 
the most advanced specifications 
e today and for several years to 
come. You can also blend one, 
all-purpose gear lubricant that 
will meet a wide variety of severe 
e operating demands—from high 
e speed, passenger car service to 
- heavy duty. service intrucks, 
busses and industrial gear units. 
This means you can simplify your 
* inventories and concentrate your 
e sales efforts behind one, superior 
e product... For full technical de- 
tails write for Technical Bulletin 
0-47. MONSANTO CHEMICAL 
Company, Petroleum Chemicals 
e Department, 1700 South Second 
e Street, St. Louis 4, Missouri. 
Santopoid: Reg. U. S. Pat. Off. 


MONSANTO 


TAURUS URISUES 





@ SERVING INDUSTRY... WHICH SERVES MANKIND 
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THE WAYNE PUMP COMPANY x fF W 


ALSO MANUFACTURED IN ENGLAND BY THE WAYNE TANK & PUMP CO., LTD., NEWLANDS PARK, LO 2 
EQUIPAMENTOS WAYNE DO BRASIL, LTDA., RIO DE JANIERO + WA’ AUS$TR 


NATIONAL PETROLEUM NEWS \ugi 





a ae 
ee 


woe AoiGll Voasie 


MEANS WHAT IT SAYS 


WAYNE Computing Pumps are outstanding in 
their performance because of the finely engineered coordi- 
nation of each unit making up the pump. The computer can 
only be as accurate as the meter. The long, sustained 
accuracy of Wayne’s four-cylinder positive displacement 
Meter has been proved in tens of thousands of installations 
ali over the land. It requires little service but parts are easily 
accessible when necessary. It is built as a precision instru- 
ment should be. 


' 





F WAYNE 4. INDIANA 


ARK, LO’ 26 = 2 THE WAYNE PUMP CO TORONTO 
WA’ AUSTRALIA, LTD., ADELAIDE , 
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Yes ... Thanks to HI-V-I . . . that’s what thousands of Farmers fact 
. .. Ranchers . . . Heavy Equipment Operators are saying in Pe 
this Middle-West area where Champlin HI-V-I Oil is in great ing t 
demand. lke 
“ai 
(Wh 
i Take it from these men who know oils best .. . . Champlin ditio 
‘wth GROUND ..on'" med HI-V-I (High Viscosity Index) Aviation Oils have that quality te 
which brings repeat sales and plenty of them. oe 
If you want increased sales and profits too ... . sell this ao 
premium oil .... Champlin HI-V-I .... the finest line of rl 
Many good territories are lubricati ‘Is obtainabl waisia 
still available for estab- a. a nn m ; 
lished jobbers and dealers. tabi 
Write: : . 
JUST 
, Se — be + 
ye n th 
YY Aen es : : 
CHAMPLIN ) TNl(eme Syste 
: itter 
- ENID, OKLAHOMA STA} 
LAT 
PRODUCERS, REFINERS, AND DISTRIBUTORS OF PETROLEUM PRODUCTS SINCE 1916 rh 
] in 
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and again fill the tank. This will prob- 
ibly be a small delivery but it will per- 
mit you to figure a reasonably accurate 
K Factor for the next delivery. 


it the same time this preliminary K 
factor is calculated, it is necessary, in 
order to use it, to assign a reserve al- 
lowance to a customer. There are two 
Method number 
one is the most fair and logical ‘both 
for the customer and the company: 


methods of doing this. 


You analyze your delivery situa- 
tion (available trucks, weather conditions 
in your locality, etc.) and establish a 
true and honest safe Cold Degrees allow- 
ance. You might estimate, for example, 
that the severest three-day cold spell 
to be expected would be a_ three-day 
series of mean temperatures 15° above 
zero. Using a base of 65° and subtract- 
ing the mean temperature of 15° would 
amount to 50 Cold Degrees a day, or 
1 total of 150 Cold Degrees for the 
three-day period. 


Assuming a customer with K_ factor 
of 3.5, his assigned reserve would be 
calculated as follows: 

150 divided by 3.5 equals 43 gals 

of oil 

Plus an allowance of 10 gals. 

5 each for top and bottom of tank) 

Total 53. gals. 


Use a 55-gal. reserve. 


Thus, regardless of the size of the tank, 
a 55-gal. reserve is ample for this cus- 
tome! If he has a 275-gal. tank his De- 
gree Day Tank Capacity is 220 gals.; if 
he has a 500-gal. tank, it is 445 gals. This 
method permits a more safe reserve for 
all customers, and in most cases will 
allow larger dumps. The average K 


factor is between 3 and 4. 


2. The second method is to assign an 
arbitrary reserve to each customer accord- 
ing to the size of his tank, without ‘regard 
to his requirements. The most widely 
iccepted table of reserve  gallonages, 
which may be altered to meet local con- 


ditions ) is as follows: 


100-gal. storage 40-gal. reserve. 
150-gal. storage 50-gal. reserve. 
200-220-gal. storage 60-gal. reserve. 
250-275-gal. storage 75-gal. reserve. 
500-550-gal. storage 150-gal. reserve. 


1000-1499-gal. storage 


1500-2000-gal. storage 


300-gal. reserve. 
500-gal. reserve. 


The assigned reserve compensates for 

riations made by customers in the ther- 
mostat controlled temperatures of the es- 
tablishments being heated. For homes 
this is usually a safe allowance, but for 
businesses the allowance may have to 
be raised to compensate for differences 

the amount of business carried on at 
each establishment. The Degree Day 
System is more efficient for a home than 
tor a business, but it helps even for the 
latter, 


STANDARD DEGREE DAY CALCU- 
LATOR: 
The Standard Degree Day Calculator 


in instrument used to calculate a cus- 


s 
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tomer’s K (Key) Factor, and Cold De- 
grees of Usable Oil in his tank. It does 
all of the multiplication and division for 
the Degree Day System. 

The calculator is made up of a set of 
three scales and an indicator with a cen- 
ter hair line marking. Always start with 
the hair line at the correct setting on 
Scale C. 

The three scales are: 

A. (1) K (Key Factor) or Degree 
Days per gallon (for a 24-hour 
period. ) 

B. (1) Degree Days in a season (or 
part of a season) or 
(2) Degree Days between deliver- 
ies. 

C. (1) Gallons consumed in a season 
(or part of a season) or 
(2) Tank capacity minus reserve. 

The indicator is: 

A transparent rule with a hair line 
drawn through the center lengthwise. It 
rotates from an axis along Scale C. 

How to operate: 

To find “K” (Key) Factor 

1. Set hair line on indicator at gallors 
consumed. (Scale C) 


2. Hold hair line at setting on Scale 


C and swing on axis to where hair line 
crosses the number of Degree Days dur- 
ing which the gallons were consumed. 
3. Read K (Key) Factor where indi- 
cator hair line crosses Scale A. 
Example 
Assume 300 gals. of oil have been con- 
sumed in 1200 Degree Days. 
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1. Set indicator hair line at 300 on 
Scale C. 

2. Swing indicator so that the hair line 
crosses 1200 on Scale B. 

3. The indicator hair line will cross 
Scale at the figure “4” 

4. This answer—“4”—is the K (Key) 
Factor for this customer. 

To find “Cold Degrees of usable oil 
in the tank.” 

1. Set indicator hair line at gallons in 
tank (minus reserve) on Scale C. 

2. Swing indicator so that hair line 
crosses K (Key) Factor of customer on 
Scale A. 

3. The Cold Degrees of usable oil in 
the tank can be read at the point where 
the indicator hair line crosses Scale B. 

Example 

Assume a customer with a K (Key) 
Factor of 4, and a tank capacity of 275 
gals., whose tank is full. 

1. 275 gals., minus a reserve of 75 
gals., equals 200 gals. 

2. Set indicator hair line at 200 on 
Scale C. 

3. Swing indicator so that hair line 
crosses 4 on Seale A. 

4. Read 800 at the point where the 
indicator hair line crosses Scale B. 

5. This answer—800—represents the 
Cold Degrees of Usable Oil contained in 
the customer’s tank. This 800 should 
be added to the Degree Day of last de- 
livery to find the Degree Day for next 
delivery. 


Improvement of Oil Burner Efficiency Urged 


By OHI as Means of Easing Supply Situation 


NEW YORK—Evidence that the pub- 
lic believes there is a basic shortage of 
crude oil has been presented to Ameri- 
can Petroleum Institute by R. S. Bohn, 
president of Preferred Utilities Mfg. Co. 
and head of Oil Heat Institute of Amer- 
ica, Inc. 


OHI Board of Directors feels that un- 
necessary harm has been done to public 
confidence and that reassurance from 
the oil industry is needed. The board 
suggests, through Mr. Bohn, that the 
API Public Relations Program include 
some action to counteract the unfavor- 
able publicity. 


Cancellation of equipment orders to 
manufacturers of oil burners, are on a 
large scale and Mr. Bohn reports that 
they are continuing, while new orders 
diminish in volume. 


Appreciation was expressed by Mr. 
Bohn on behalf of the equipment manu- 
facturers and the membership of OHI, 
of the expensive steps being taken by 
some refiners to overcome the transpor- 
tation difficulties which are the root of 
the petroleum supply pinch. 


Meanwhile the Distribution Division 


of OHI is going ahead with its program 
of urging all fuel oil distributors to fill 
up customer storage during summer 
months, to the utmost degree possible 
It will also suggest to its members that 
they make more oil available by im- 
proving the efficiency of each burner 
installation, old and new. 

These three steps will be recom- 
mended, according to A. E. Whitehill, 
national secretary of the Distribution Di- 
vision: 

1. Step up the efficiency of existing 
burner installations. 

2. See that all new burner installations 
are turned over to users in best possible 
operating condition. 

3. Replace immediately as many worn 
out and inefficient burners as_ possible. 

As little as a 10% increase in the 
combustion efficiency of existing oil fired 
heating plants, Mr. Whitehill said, would 
entirely eliminate the supply problem. 

Replacement of old, obsolete, worn 
out burners is particularly recommended 
to dealers who now have, or anticipate 
difficulty in placing new oil contracts. 
New burners sold for replacement do 
not add to the present transportation 
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emiutelig chances to lose money— 
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Particularly, when the record of a modern National 
Cash Register can not only end those disputes which 
often cost you money and customers, but can also 
save for you in so many other important ways. 

For example, a modern National Cash Register 
System can save you money by preventing carelessness 
and mistakes in the handling of transactions. It can 
save you money by giving you complete sales figures 
by departments. It can give you an accurate measure of 
each attendant’s efficiency. It can eliminate all 
unnecessary expense for sales-recording supplies and 
equipment. And it can save you time in balancing 
and auditing. 

But economy is only one of the basic advantages of 
a modern National Cash Register System. The others 
are: information, protection, service and convenience. 
Call your local National representative, and have him 
show you exactly what a modern National Cash 
Register System will do for your own business. Or 
write to The National Cash Register Company, 


Dayton 9, Ohio. Offices in principal cities. 













See the National Cash Register for Service 
Stations. It prints and issues an itemized and 
totaled receipt, or it prints a record on the 
original and duplicate sales-slip. It provides 
separate cash drawers and totals for 
recording sales made by each of four 
attendants. It provides a mechanically 
added total of purchases of more than 
one item, and automatically dis- 
tributes ireém amounts into five 
department classification totals 
locked inside the register. At the 
end of the day, or at any time, its 
printed audit strip gives complete 
information in detail and total form, 
showing activity by departments, 
attendants, and transactions. 
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loa’ in burner oils, but instead reduces 
the volume of oil now used. The cus- 
tomer gets a more efficient heating plant 
the dealer suffers no loss in sales 
ne. It is estimated by Mr. White- 
h that the industry could make 
100.000 replacements of power burners 
d g the balance of this year. 

ider consideration at this time by 
OHI is a drive to get all fuel oil dis- 
tributors to handle tank cars on a seven- 


day basis, as the result of a recommen- 
dation made by the OHI Fuel Oil Sup- 
ply Committee, under the chairmanship 
f Carl R. Jonswold, executive vice pres- 
ident, Arrow Petroleum Co. Chicago. 


Conflicting Ads Confuse 
Potential Fuel Oil Users 


NPN News Bureau 
Prospective oil heat 
buyers here were confused 
last week when Oil Heat Institute of 
Northern Ohio used large newspaper 
ads warning public not to buy equip- 
ment without assurance of a fuel oil 
supply, and General Motors in space on 
next page in the Plain Dealer advertised 
its oil burner in 


CLEVELAND 


equipment 


an ad carrying names 
of 34 dealers. 

OHI explained that demand had cre- 
ated problems of supply among fuel oil 
distributors and warmed present users of 
oil heat to get assurance of full winter's 
il requirements, preferably in writing. 
If considering oil heat, get a contract in 
idvance, preferably in writing, for re- 
quirements, whether for a central fur- 
nace burner or for a space or room 
heater, OHI’s advertisements warn. 
OHI’s action came on heels of ad- 
vertising campaign by Standard Oil Co. 
Ohio) warning public to secure contract 
from oil supplier before purchasing heat- 

equipment. 

Neither Sohio nor Allied Oil Co., who 

e more than 75% of this city’s fuel 

business, and who supply most other 

tributors, are making new contracts, 
! are limiting their distributors to no 
than last year’s purchases. 


Gasoline Consumption 


MISSOURI—9.7 
Jun 1947 


68,340,095 gals 


62,287,705 


mcrease 


compared with 


in June 194€ 
°o ° 
SOUTH DAKOTA 6.7 increase $3,396,- 
{ n taxes collected frst half of 1947 com- 


ith $3,168,468 in first half of 1946. 
. ° 
NEW YORK—7.99 171,921,148 


n June 1947, compared with 159,226,- 
ils. in June, 1946. 


increase 


° ° ° 


OHIO—19.26 160,390,929 gals. 
June 1947, compared with 134,491,592 
n June, 1946 


increase 


Canadian Crude Output Rises 


Special to NPN 

OTTAWA Output of crude oil in 

Canada increased in May, 1947, to 635,- 

t bbls. (35-gal. bbl.) compared with 

602,129 bbls. in April, 1947. This out- 

put is lower than the 649,888 bbls. pro- 
duced in May, 1946. 
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QUICK TURNOVER! 


Stocks that gather dust don’t 
gather profits. A sure springboard 
to fast turnover is a complete 
stock of Schrader Products—par- 
ticularly the New Display Pack- 
ages of Caps, Cores and Gauges. 
Set up your Displays of the 
Schrader Products where they 
will be seen . . . and you'll make 


many extra sales—extra profits! 

Schrader advertising in Nation- 
al Consumer, and Farm publica- 
tions tells vehicle owners to “look 
for and buy from these Schrader 
Displays at your dealers.” Tie in 
with this timely advertising for 
guicker turnover—order from 
your regular supplier today. 


Spark Plug Pumps 


Valve Caps 






Vulcanizers = As 


Jer Ga 





Tire Pressure 





Tire Valves 





Gauges 


~r \ 


Air Chucks 


Valve Repair Tools 


Every Vehicle Owner 


/ 


The Complete Line—ONE SOURCE ONE RESPONSIBILITY 
Tire Valves, Valve Caps, Valve Cores, Tire Pressure Gauges, 
Chuck Gauges, Couplers, Blow Guns, Air Chucks, Vulcanizers, 








Schrader 


PRODUCTS 
CONTROL THE AiR 


A. SCHRADER'’S SON + BROOKLYN 17, NEW YORK 


Division of Scovill Manufacturing Company, Incorporated 
es. Originators ot the Comperative Air Loss System for Flat Tire Prevention 
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Mehvade, 


TIRE VALVE (ps 
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Small Business—What It Needs 


Committee for Economic Development, Pointing to Importance 


Of Small Business in a Strong Economy, 


Finance Reformations to Strengthen 


By FRANK C. STURTEVANT 
NPN Staff Writer 


The existence of a numerous clan of 
Independent oil jobbers has long been 
held to be a benefit to the whole petro- 
leum industry. For many years Na- 
TIONAL PETROLEUM NeEws has said that 
their prosperity should be fostered for 
the continued good of the industry. 


Support for this view can be found in 
a recent statement on national policy 
by the Research and Policy Committee 
of the Committee for Economic Devel- 
opment. Numerous small and medium 
sized businesses constitute one of the 
strongest features of the American econ- 
omy, says the statement. 


“Each is a center of initiative, and a 
place where experiments may be author- 
ized or innovations started. No _ regi- 
mented economy with few centers of in- 
itiative can compete in dynamic drive and 
technological progress with an economy 
that has several million such centers.” 


The committee feels that: “Whatever 
its type or stage of growth, the small 
business is a manifestation of one of the 
basic freedoms of American life. This 
is the freedom to enter or leave business 
at will, to start small and grow big, to 
expand, contract—or even to fail.” 


Reasons given as to why small business 
is needed are especially applicable to the 
oil business. The committee points out 
that smaller firms help to keep big firms 
on their toes. Frequently they introduce 
new methods or services, and even new 
products. 
knowledge of the home community and 
a personal stake in it, in contrast to th 
ibsentee control of units of large business 
Nothing could 
better describe Independent oil jobbers 
than the statement that: 


Local business has intimate 


in the same community. 


“Local business men are frequently the 
mainstay of community projects.” 


Favorable for Developing Initiative 


In the opinion of the committee th 
conditions within small business are pe 
culiarly favorable for the development 
of initiative. The statement of policy 
Says: “Business produces men as well 


as goods. The small enterprise gives a 
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man a chance to develop well rounded 
business experience, because it provides 
a diversity of work not open to an indi- 
vidual holding a specialized job in a 
larger concern. Independence in deci- 
sions as well as variety on the job makes 
for zestful work, and trains the small 
business man in action and in leadership.” 


In analyzing the problems of small busi- 
ness, the committee eliminated from con- 
sideration only those firms with 250 or 
more employes. It says that in prewar 
years bankruptcies ran less than one-half 
of one per cent of the total number of 
Much of the turn- 
ver is attributed not to failure but vol- 
untary discontinuance. 


small business firms. 


Our present tax laws, the committee 
points out, as well as other conditions, 
encourage men to sell businesses rather 
than continue to own them. This is espe- 
cially true, it says, of the intermediate 
size firm, and notes a tendency (long ob- 
served in the oil industry) for large con- 
cerns to absorb successful intermediate- 
size businesses. When the time comes to 
sell, it goes on, whether because of the 


Lists Some 


Tax and 


the Independent's Status 


death of the principal owner, his des 
to withdraw, or for any other reas 
often the only available customer is a 
large concern. 


Acquisition of small businesses by larg- 
er concerns needs to be discouraged in 
two ways, the committee thinks. Where 
such acquisitions weaken competition 
laws which forbid them need to be 
strengthened. At the same time the spe- 
cial disabilities which burden small busi- 
ness should be removed, thereby elim- 
inating the cause of many sales by indi- 


liyot , 
Vraualt owners, 


Needs Help in 3 Fields 


To improve its chance of survival in 
good times and bad, small business needs 
help in three fields: 

1. Management. 

>] 


2. Financing and_ taxation. 


3. Competitive opportunity. 


Management trouble is the greatest 
single cause of failure, asserts the com- 





The Committee for Economic De- 
velopment was formed in 1943. by 
a group of business men_ interested 
in postwar planning. At that time 
Paul G. Hoffman, president of The 
Studebaker Corp. was chosen as chair- 
man. In addition to Mr. Hoffman the 
Board of Trustees is headed by the 
following men: 

Chester C, Davis, vice chairman, 
president, Federal Reserve Bank, S, 
Louis. Mo. 

Marion B. Folsom, vice chairman, 
treasurer, Eastman Kodak Company, 
Rochester, N. Y. 

Walter D. Fuller, vice chairman, 
treasurer, Eastman Kodak Company 
Philadelphia. 

Eric A. Johnston, vice chairman, 
president, Motion Picture Assn. of 
America, Inc., Washington, D. C. 

Raymond Rubicam, vice chairman 
New York 

[he trustees of the Committee 
for Economic Development estab- 
lished the Research and Policy Com- 





The Committee—Its Purposes and Members 


mittee “to initiate studies into the 
principles of business policy and of 
public policy which will foster the 
full contribution by industry and 
commerce to the attainment and 
mainenance of high and secure stand- 
ards of living for people in all walks 
of life through maximum employment 
and high productivity in the domestic 
economy.” (From CED _ By-Laws) 

CED’s Research and Policy Com- 
mittee of businessmen assigns ques- 
tions for study to qualified scholars, 
drawn largely from leading univer- 
Under the by-laws “all re- 
search is to be thoroughly objective 


sities. 


in character and the approach in each 
instance is to be from the standpoint 
of the general welfare and not from 
that of any special political or econ- 
omic group.” (From CED By-Laws ) 

Research director for the Research 





ind Policy Committee is Theodore O. 
Yntema, 
Sx hool ot 


professor on leave from 
Business, The University 


ot ¢ hicago. | 
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the rubber 
picked 
for 
FY fuel hose 
IS... 


Perbunan 








The Metal Hose & Tubing Company of Dover, N. J.. 
picks Perbunan for the rubber backbone of its extensive line of 
National Synthetic Hose, the “‘hose for all petroleum products.”’ 

Delivering fuel oil and diesel oil...dispensing gasoline from 
truck and tank...meeting hose specifications of many Army 


and Navy needs —are but a few instances where Perbunan plays p E R B U N A N 
4 ~ 


n important helping role in the high performance demanded of REG. U. S. PAT. OFF 














Jational Synthetic Hose. 
Let our rubber technologists help you with your particular 
bber parts problems. Write for further information. 


For Improved Rubber Parts ...Specify PERBUNAN! 


ists damage from water, oil, excessive heat, abrasions and petroleum 
THE SYNTHETIC RUBBER THAT RESISTS 
OIL, COLD. HEAT AND TIME 


Copyright 194 t Company, Ine 


ccarbons...retains flexibility at sub-zero temperatures! 


ENJAY COMPANY, INC. Formerly Chemical Products Department, Stanco Distributors, Inc.), 26 Broadway, New York 4, N.Y. 
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... find out about this 
exclusive unit replacement plan 


that saves repairs in the field. 







SAVES YOU MONEY AND TIME, TOO! 


When you select a Red Seal Pump you get more than just an accurate 
dispenser of gasoline and a precision engineered product of quality 
construction with a tough enamel finish baked on Bonderized steel. 


You have the additional advantages of the exclusive Neptune Unit 
Replacement Plan. This plan was established because even the best 
made mechanical device in the world needs occasional attention to 
keep it operating at the peak of dependability over a long period of 
time. So in order to make your Red Seal Pump investment one of 
complete satisfaction, and to have your pumps maintain their ac- 
curacy through the years, the plan permits you to exchange the 
Register, Motor, Compact Unit and Hose Reel for guaranteed factory 
rebuilt replacements at a nominal cost. 


Adequate stocks of these unit replacement parts are kept on hand 
at our strategically located branches and at petroleum equipment 
jobbers’ warehouses. 

This means that your pumps are kept in continuous service, there 
is no expensive rebuilding or repairing to do in the field, you save 
money, time and temper. 


The Neptune Unit Replacement Plan also applies to 


EPTUNE BED SEAL TTT 


NEPTUNE METER COMPANY, 50 WEST 50th STREET, NEW YORK 20, N. Y. Branch Cffices in: Atlanta « Boston + Chicago + Dallas + Denver + Kansas 
City, Mo. + Los Angeles + Lovisville + Philadelphia + Portland, Ore. « San Francisco +» NEPTUNE METERS, LTD., Long Branch, Ont., Canada 
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pointing out that running a busi- 
requires knowledge of buying, sell- 
production, display, cost account- 
idvertising. Ventures are usually be- 
by men who have some skill or in- 
t in only one major phase, usually 
production or selling. 
\lanufacturers and suppliers should 
ke available to their small business 
tomers “service and suggestions on 
lit policies, accounting, merchandis- 
technical knowledge, research find- 
and similar requirements for good 
management.” These are the same rec- 
ommendations often advanced for the 
oil business by NATIONAL PETROLEUM 
NEWS. 

Other sources of management advice 
listed by the committee are: 

[rade associations, which should pro- 
ide management training, guidance. 

Chambers of Commerce and service 
clubs, which could bring business men 
together in clinics and discussion forums 
on management problems. 

\Management counseling and market re- 
search agencies, which should provide 
services within the financial reach of 
small enterprises, perhaps on a group 
basis. 

Universities ‘and secondary schools, 
which now over-emphasize specialized 
training leading to jobs in big business, 
could offer training for careers in small 
business in their regular classes and 
through night classes and extensions serv- 
ILCs, 

Wepartment of Commerce, which 
should ‘act as a clearing house for all fed- 
eral agencies, so that a business man could 
find out from one source what reports and 
other forms may be required of him, 
vhat regulations apply to him, and what 
government services are available to 


im 


Need for Long-Term Credit 


[he committee statement calls atten- 
tion to the need of small and medium- 
size businesses for more long-term credit, 
elative to short-term, and for more own- 
ership funds relative to borrowed funds. 
It says that in times of prosperity most 
iall businesses receive all the short-term 


incing they can use, primarily from 
ppliers and from commercial banks. 
lhe danger is that such short-term credit 


vy be used for financing long-term proj- 
ects, so that withdrawal of the credit 
en conditions become tighter may then 

e disastrous. 


It would almost seem the committee 


} 
{ 


| the oil business in mind when it goes 
to say: “Integrated big business in 
rticular, in its credit policies and prac- 
should provide even-handed treat- 
nt in dealing with the independent 
esses for which it is both supplier 

| competitor.” 
Banks are advised by the committee to 
pare a manual setting forth the princi- 
and standards by which loan appli- 
tions are judged. Although “the over- 
ielming majority of bank loans go to 
ill enterprises” the committee feels 
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that banks and small business men need 
to get together more often for their 
mutual education. 

The committee finds that small con- 
cerns are sometimes reluctant to approach 
a bank, do not always provide needed 
facts, or may not have been well or- 
ganized. Banks, on the other hand, “often 
fail to realize the possibilities for wider 
service in the field of credit for the small- 
er businesses.” 

It is in the field of capital requirements 
where the small business man is most 
severely handicapped, the committee 
statement asserts. It points out that: 
“, . the old informal ways in which in- 
vestor and business man got together— 
often on the basis of personal acquaint- 
ance—become less and less effective.” 
Tax laws, it adds, not only discourage 
private investment but penalize the firm 
which wishes to reinvest its earnings. 


One Way to Meet Need 


Another difficulty noted by the com- 
mittee is the larger amounts of capital 
needed to operate even small businesses 
today. One way to meet this need, as 
suggested by the committee, would be the 
formation of investment companies to 
buy stocks in small corporations, and to 
provide counselling services for appro- 
priate fees, in support of its financing 
projects. 

Along this same line the committee 
also notes with approval the formation 
in some cities of community development 
corporations, such as those in Baltimore, 
Louisville, Boston, and Easton, Pa., 
which provide both financing and advice 
to small enterprises. 

Because of the many thousands of 
small and medium size firms needing cap- 
ital, the committee feels there should be 
special capital banks organized “devoted 
exclusively to the requirements of small 
business for long-term and equity cap- 
ital.” Such banks should be chartered 
under the Federal Reserve system, and 
local banks and business people should 
be stockholders. They should be em- 
powered to make long-term loans to or 
buy common and preferred stocks or 
bonds of small and medium-size firms. 

Under such a plan, this special type of 
bank, when it held stocks in a com- 
pany, would share in the profits as earned. 
But regulations would be adopted per- 
mitting the owners to redeem the stock 
held by the bank within liberal time 
limits. The bank would also set up a 
consulting service to guide management 
“as part of, or supplementary to the 
financing program.” 

Direct government aid in this field is 
not desirable, the committee thinks, but 
the Federal Reserve system powers 
should be revised so that it could guar- 
antee term and capitai loans by member 
banks, within limits. 

Finally the committee would like to 
see more statistical information on small 
and medium-size financing. It suggests 
that bankers’ associations, the Department 
of Commerce and the Federal Reserve 


Small Business 





system sponsor the collecting of data on 
small business risks over. a period of 
time which would carry through various 
economic cycles. In this way costs of 
lending could be determined, and _ re- 
serves built up to absorb unusual losses 
occurring during business recession. 


Hits Present Tax System 


The present tax system is harmful to 
all business, the committee report asserts, 
although such provisions are especially 
hard on small business. The committee 
does not advocate discriminatory taxa- 
tion that would favor small business as 
class, but rather these general reforms. 

1. Reduction of both business and 
personal income taxes. 

2. The right to carry forward busi- 
ness losses for six years. 

3. Permission for taxpayers to 
average their income over a five-vear 
period to reduce present discrimina- 
tion against those with irregular in- 
comes, 

4 Greater latitude in  allow- 
ances for depreciation. 

5. Removal of double taxation 
now levied, first on the profits of a 
corporation, and next on the same 
income when paid out as dividends. 
These measures, the committee asserts, 

would meet the most serious financial 
need of all business, which is for risk 
capital, by encouraging the flow of funds 
from individual savings and from the 
plowing back of business earnings. 

Vigorous enforcement of the Robinson- 
Patman law forbidding special concessions 
and rebates to large buyers is called for 
by the committee, which says that self 
regulation has failed to cure these abuses. 
Big business, it says, best serves itself by 
encouraging healthy small business. 

All business should voluntarily refrain 
from stifling free competition, for its 
own good, the committee maintains, and 

ffers these suggestions: 

1. Work to abolish state laws 
which hamper out-of-state trade. 

2. Shun arrangements with oth- 
er firms and with labor unions to lim- 
it competition or shut out new prod- 
ucts, 

3. Avoid “exclusive franchises, tie- 
in sales, and other monopolistic 
practices.” 

Suggested ways in which small busi- 
ness can help itself are by group buying, 
advertising and branding, and joint im- 
provements in technology, rather than 
by lobbying for punitive or restrictive leg- 
islation. 

Suggested ways in which the govern- 
ment can help small business would be 
in the direction of simplification of laws 
affecting competition and business prac- 
tice. Laws such as the Sherman Anti- 
trust Act, the Miller-Tydings Amend- 
ment, the Clayton Act, the Federal Trade 
Commission Act, the Robinson-Patman 
Act, and others, should now be reex- 
amined and recast into “consistent body 
of legislation that clarifies objectives and 
represents the application of reasonable 
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STANDARDIZATION 


OF SHAFT 
DIAMETERS 











ON ROPER TRUCK PUMPS 


The Roper system of constant research and development is 
responsible for another improvement that will be advantageous 
to truck pump users. 

Standardized shaft diameters have been adopted for all Roper 
truck pumps. To better serve you and enable you to purchase 
standard universal joints and drive shafts, as well as permit 
interchangeability, we are now using shafts turned down on 
end to ...1” on Fig. 3600, 40, 50, 70, and 100 g.p.m.... 114” 
on Fig. 3600, 100 and 165 g.p.m. 


Send for this Bulletin Today 


Get the full story of the new Roper Pump... 
All sizes and models fully described . 5; Pumps 
suitable for transferring Gasoline, Kerosene, 
Fuel Oil, Butane and Propane. 





GEO. D. ROPER CORPORATION 


478 Blackhawk Park Ave., Rockford,} Ill. 











Convenient Sales 
Offices in 
Principal Cities 
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principles and methods to further t 
objectives.” 

Small business relations with uni 
while sometimes above average in resu 
have these special problems: 

1. Craft unions may forbid work 
ers to participate in different occ) 
pations., 

2. Where workers are supplied | 
unions, large firms may be favor 
with better quality men. 

3. Strong unions can often di 
tate to small concerns. 

The committee suggests that tradk 
sociations try to set up group plans |or 
employe security, such as insurance 
tirement, etc., so that small employers 
may use them on a cost basis comp 
ble to those enjoyed by large firms 

The committee would also like to see 
extensive case studies of industrial 
lations in a_ variety of small enterp: 
from which could be assembled a n 
ual enabling the small employer to se 
how similar problems have been sol 
elsewhere. 

Last of all it is suggested that w 
leaders might consider a more fles 
program suited to the conditions in sm 
er concerns, which would serve to m 
mize their disadvantages. 


Imperial Oil Will Move 
Canol Refinery to Edmonton 
Special to NPN 

OTTAWA—Imperial Oil Ltd., plans 
to spend $6,000,000 to $7,000,000 to 
dismantle, move and re-establish at Ed- 
monton, Alberta, Canol Project No. 1 re- 
finery at Whitehorse, which it purchased 
trom U, S. government for $1,000,000 

Plant then will process crude fror 
newly discovered field at Leduc, Alberta 

Projected outlay covers added mater- 
ial and equipment to be obtained at 
Sarnia and other points. 

While total cost will be about same 
as building of new plant would entail 
time element was motivating factor in 
buying existing refinery. It can be put 
in production by end of next year 
whereas erection of an entirely new 
plant would take at least another 18 
months, according to Imperial estimat 


Tide Water Is Repainting 
Stations Throughout Nation 


NPN News Bureau 

NEW YORK—In a novel move to in- 
crease gasoline sales by nationwide brand 
identification, Tide Water Associated Oil 
Co. is repainting all its service stat 
pumps, light poles, reflectors and 

wers a distinctive “spring green.” First 
used in company’s West Coast division, 
Tide Water's new color scheme will b 
completed on its Midwest and East sta- 
tions within an estimated 60 days 
using large crews of painters and m 
tenance men. 

Tide Water already has installed m 
iew green pumps east of the Roch 
during the past few months. Since b 
regular-grade and Ethyl pumps 
enameled the same color, reports, w] 
the company denied emphatically, 
been current that Tide Water plan 
ty) market only one grade of gasoline 


NATIONAL PETROLEUM NEWS 
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A:amco Pipe Request 
Placed in Hands of 
Export Policy Group 


NPN News Bureau 


ASHINGTON — Application — of 
A un-American Oil Co. tor license to 
t 40,000 tons of steel pipe in 4th 
jucrter for its pipeline to the Mediter- 
rancan has been placed in hands of a 
tl agency subcommittee on export 


policy for study and a recommendation. 


ready, group representing A-NPB, 
OGD and State Department has heard 
verbal presentation by Aramco in sup- 
f request, and since has received 
in writing a more detailed justification, 
in which company reportedly bases its 
on these principal grounds: 


That refusal of license would not 
make more steel available for use domes- 


tically, since mills under contract to 
Aramco would go right on making steel 
and producing pipe which could be 
warehoused until such time as it be- 


ume possible for Aramco to commence 


ments overseas 


That Aramco has large supply con- 
tracts with military and it would be to 
latter's advantage to have Aramco make 
deliveries in Eastern Mediterrean instead 

mn Persian Gulf 

That failure to go ahead with Arab- 
ian development on basis pipeline would 
permit might lead to political conse- 
quences, especially if there were no ces- 
sation in activities in other Middle East- 


ern countries. 


{. That Aramco has built up large or- 
ganization, and incurred great expense, 
inticipation of starting pipeline con- 
tion early in 1948. 
When three-agency subcommittee 
npletes study, its recommendation will 
go to tull committee representing same 
wencies and this, in turn, will report 
Commerce Department’s Office of 
International Trade as the licensing au- 
thority 
Agencies are approaching decision gin- 
gerly, because of serious steel shortage 
it home for oil and gas lines which was 
mong factors that prompted Congress 
to order reinstitution of export controls. 


Their job is complicated, however, by 
fact which all recognize that Aramco 
has perfect right to acquire such steel 


is it is able to contract for at U. S. 
evelopments with respect to Aramco 
pplication are being followed closels 
by Senate Small Business Subcommittee 
Steel, chairmaned by Sen. Martin 
Pa 
n meantime, however, that group ap- 
ntly is more interested at moment 
tracking down a report that Russia 
come into U. S. market for an 
uunt of pipe, including oil country 
ilar goods, that, if it could be milled, 
uild practically solve our (U.S.) prob- 


on domestic pipelines.” Subcom- 
tee is reported to have asked State 
D partment what it knows about. this. 
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100% WELDED 


STANDARDIZED TANKS 
REFINERY EQUIPMENT 
FIELD STORAGE TANKS 
BINS-HOPPERS-STILLS 


BIRMINGHAM TANK COMPANY 


Division of 
THE INGALLS IRON WORKS COMPANY 
BIRMINGHAM, ALABAMA 
PITTSBURGH * NEW YORK * NEW ORLEANS 
























Curbing an appetite—fast! 


No need fo fell you that gasoline eats rubber— 
ordinary rubber, that is! 


If this happened in a tank truck hose, flow would 
be restricted and the life of the hose shortened. But 
these things don’t happen when gasoline or oil 
meets the rubber in Monarch Tank Truck Hose. 


For this Hewitt hose is specially treated to handle 
your petroleum products in tank truck service with 
utmost speed, safety and efficiency. And here are 4 
good reasons why this hose performs so remarkably: 


First, the tube of Monarch Tank Truck Hose is of 


special-purpose synthetic rubber which wards 
off the deteriorating effects of oils and gasoline. 


Second, the extra-smooth internal fluidway 


minimizes flow resistance, speeds up discharge. 


Third, the carcass is highly flexible and extra- 


, HEWITT RUBBER 


DIVISION 
9 HEWITT-ROBINS INCORPORATED 


INDUSTRIAL HOSE «+ BELTING * PACKING 











strong, with an imbedded 

wire for protection against static electricity. 
Fourth, the tough, non-discoloring, oil-resistant 
synthetic cover resists sun-checking and abrasion, 


gives you longer hose life. 


« 


In a word, Monarch Tank Truck Hose ‘‘curbs the 


appetites” of gasoline and oil solves your 
petroleum handling problems. For full details, phone 
the Hewitt distributor listed in the classified section 
of your phone directory. Or write to Hewitt Rubber 


Division, 240 Kensington Ave., Buffalo 5, N. Y. 


You can depend on your 

petroleum supply specialist 

He’s always ready to serve you. And he knows 
your job... your operations . . . your problems. 
Call on him at any time for advice. He’ll recom- 
mend the exact Hewitt product especially designed 
to help improve the efficiency of your operations. 


Monarch Tank Truck Hose 
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Cr: ole Petroleum Sets New 
§-\' onth Crude Output Mark 


six-month peak in crude produc- 
is set by Creole Petroleum Corp. 
half of this vear, according to 
Net producticn, plus 
ised royalty oil, for this period 
ted to 104,598,359 bbls., or an 
AV f 577,891 b/d. This represents 
rease of about 9.5% over the cor- 
ling period of 1946 and a slight 
wer the Jast six months cf last 
Production currently is 

it 600,000 b/d. 


( yle’s unaudited net earnings, and 


nual report 


running 


me of two other oil companies 
first six months of 1947 follow: 
Net Income Net Income 
First Hali First Half Per Cent 
Of 1947 Of 1946 Change 


$62,331,000 $42,314,000 +47% 
Sta urd Oil 
7,191,037 5,154,885 +35% 
Low ina Land 
& Expl ra- 
t Cr 1,031,405 


Du Pont Tetraethyl Lead 
District Offices Named 
Special to NPN 
WILMINGTON, Del.—Five district 
ices have been designated and man- 
wers named as plans go forward for Du 
Pont Co, to market tetraethyl lead anti- 
knock compound for motor and aviation 
1948. 4 com- 
plete chemicals service laboratory will be 


fuels beginning Jan. 1 


set up in each district. 

District 
yws 

Midcontinent district, Tulsa, Charles 
Wirth III, manager. 

Gulf Coast, Houston, Joseph A. Hy- 
land manager. 

West Coast, Los Angeles, David H. 
Conklin, manager 
District, 
bennett, manager 
Wilmington, 


Aent manager. 


headquarters will be as fol- 


Chicago, Earl G. 


( icago 


Eastern Del.. Norman 


May Gasoline Consumption 
Shows Increase of 9.34% 


NEW YORK Gasoline demand for 
May, 1947, was 2,901,283,000 gals., an 
ise of 9.34% over the 2,653,395,.000 
gals. in May, 1946. Consumption of gaso- 
for the first five months of 1947 
12,453,152,000 gals.. or 8.14% 
than the 11,515,340,000 gals. in 

i period of 1946. 
California, Nevada, Rhode 
Texas and Vermont—consumed 
isoline in May, 1947, than in same 
of 1946, according to API's re- 


States 





Death 


thur N, Henriksen, 58, owner of 
I Oil 0.. Chicago, died Aug. 18 
ng an illness of three weeks. He 
tly had undergone an operation. 
Henriksen had been in business 
an oil jobber since 191] 
1 member of American Legion 
Kiwanis Club 
na 


Tisé lf as 


Surviving are his 
a daughter 





A Good Book... 
AMERICAN PETROLEUM REFINING 


By H.S. Bell 


Contains the most up-to-date developments in petroleum technology . . .From 
the crude storage tank to the finished product, every step in modern refinery 
engineering and operation is covered. ... The methods of calculation of the 
chemical, physical and engineering data needed in practical design are fully ex- 
plained, with the information arranged in hundreds of comprehensive tables and 
graphs, and with sample problems to show every step in practical applications. 
Photographs and diagrams illustrate refinery construction. Included are flow 
sheets or processes and details of apparatus. Each important class of refinery 
equipment is the subject of an entire chapter which covers its design from the 
basic principles and calculations down to the details of construction . . . 640 pages, 
Illustrated and Indexed, $7.50. 


(Ohio purchasers, add 3°% sales tax 
Send your order for this book to: 


NATIONAL PETROLEUM NEWS 
1213 West Third Street Cleveland 13, Ohio 








LOADING or UNLOADING-— 
SAFETY PAYS OFF! 


There are three periods of considerable 
hazard in moving gasoline from the 
bulk station to the filling station: (1) 
while loading the truck tank. (2) While 
the tank truck is travelling on streets 
or highways. (3) While unloading at 
the filling station. 


We provide dome covers of non-spark- 
ing metal combinations, which relieve 
vapor pressure, but hold the gasoline 
in the event the tank truck overturns. 
We turnish hydraulic internal safety 
valves which preclude loss of liquid in 
the event of collision or similar acci- 
dents. In the event of fire accompany- 
ing an accident, or occurring during 
unloading, the hydraulic safety valves 
close instantly, saving liquid, life and 
property. 

An S. & J. equipped tank truck is a 
SAFE vehicle for transporting petro- 
leum. 


SHAND & JURS CO. 
BERKELEY, CALIFORNIA ' 
Chicago 
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BEST RAW MATER/AL... 
GOSH, WHAT A DIFFERENCE 
IT MAKES ! 





d } 
Oth 
From the Cartoon Strip, 5901 © 
“Gosh, What a_ Difference It 
Makes” which illustrates the 
Pennsylvania Grade Crude Oil 
Association advertisements in The 
Saturday Evening Post and other oo~um 


large-circulation magazines and 
farm papers. 
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Made from 

the highest grade crude oil in the world Far 

COPYRIGHT 192) 08.5 A OY PCRMSTLVAMA GRAD CRORE ON ASSOCUTION 
TRADE MARE AESISTERED & S PATENT OPCE rT 
kerosi 
For your protection, only oils made from 100% W | 

Pure Pennsylvania Grade Crude which meet our 
rigid quality requirements are entitled to carry \V; ¢ 
this emblem, the registered badge of source, 

quality and membership in our Association. gasoli 
livery 
uy ( 
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PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION. 
OIL CITY, PENNSYLVANIA Cc 
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Gasoline and Distillate Fuel Prices Continue 


Advances in Several Areas 


Prices for gasoline and distillate fuels continued to ad- 
vance in several refining and marketing areas the past 
week, as demand for all products showed no signs of 
abating and supplies were reported increasingly tight, 
particularly in central U. S. 

Buyers continued to compete for scanty spot offerings, 
and those in Midwest and on East Coast were both hope- 
ful that reported cut in British buying at the Gulf would 
mean increased supplies for them. 


Individual Midcontinent, Midwest, and 
along Atlantic Seaboard advanced their prices for gaso- 
line, kerosine and light fuel during week. In the east, 
while Standard Oil Co. of New Jersey reaffirmed its “hold- 
the-line” policy, Socony-Vacuum and Atlantic Refining 
posted increased prices in “Jersey territory.” Additional 
suppliers eliminated their split prices for New York and 


suppliers in 


New Jersev deliveries out of New York harbor, and others 
reported advances from Virginia to Florida. 
Gasoline and light burning oils were reported increas- 





ATLANTIC COAST 


Few Spot Sales Despite Premiums 


Prices for light products continued uptrend at Middle and 
South Atlantic 
posted by several leading sellers. Movement of spot material, 


terminal points the past week with increases 


however, continued slow, according to reports, in spite of 
increasingly attractive premiums offered by buyers for all 
products. Shipments were almost entirely against contracts 
or old-established customers, suppliers said. 

Karly in week, Socony-Vacuum Oil Co., Inc. announced 


it ises of 0.4c to 0.6c per gal. in its prices for gasoline, 
kerosine and distillate fuels extending from New Jersey south- 
ward along Atlantic Coast, similar to company’s recent ad- 
es through New York and New England. At most points 
were methods of de- 
y, with tank car price for regular-grade in New Jersey 
upped to Il.le. Socony’s quotations for tank car lots of No. 
2 tnel were boosted 0.4c at its Wilmington, Norfolk, and 
Baltimore while postings for 


points were advanced 0.5c. 


gasoline advanced 0.5c for all 


prices 


terminals, kerosine at these 


creases of O0.5c in its tank car prices of regular-grade 


August 20, 1947 


as Demand Grows 


ingly tight by refiners and marketers in Midwest. Gaso- 
line demand in Midcontinent remained at peak July level, 
Central 
Michigan some jobbers had run through August gasoline 


and refiners continued to allocate supplies. In 


quotas and were reported bidding for additional supplies. 


Buyers in most areas were reported increasingly pre- 
occupied with filling their fuel oil requirements for com- 
ing heating season, and although sellers’ quotations for 
motor gasoline at the Gulf remained unchanged, one 
supplier raised his asking vrices for kerosine and No. 2 


fuel. 


At New York harbor, Canadian buyers still seeking light 
end heavy fuels switched their inquiries from barge to 
cargo lots as available barges grew scarcer. 

Refiners in several areas were increasingly cautious 
about making commitments for heating season and, by 
same token, were reluctant to sell fuels spot due to un- 
certainty of replacing material profitably. 





gasoline and kerosine at Baltimore and Wilmington and 0.A« 
for No. 2 fuel were announced by Atlantic Refining Co. on 
Aug. 15. Atlantic’s prices for regular-grade and kerosine were 
increased to 10.le and 8.5c, respectively, at Baltimore, 9.6c 
and 8.35¢ at Wilmington, and price for No. 2 fuel 7.6c¢ at 
both points. 

Advances in their prices for gasoline, light and heavy fuels 
also were reported during the week by other suppliers at 
Baltimore, Wilmington, Norfolk, and major Southeastern ports. 

At New York harbor, several more suppliers said they were 
eliminating split New York-New Jersey postings on kerosine 
and No. 2 fuel, and added their prices for kerosine for ship- 
ment to all points were now 8c barges, 7.lc for No. 2 fuel. 

At Middle Atlantic points and particularly at New York 
harbor, buyers were said to be still offering “premium” prices 
for gasoline, light and heavy fuels. One harbor supplier said 
he had received offer of 9c for cargo of No. 2 fuel for ex- 
port, and Canadian buyers, reported unable to obtain sufficient 
barge tonnage, were said to be in market for cargo shipments 
of kerosine, light and heavy fuels from New York harbor to 
Montreal. 

Most harbor suppliers agreed, however, that spot sale of 
light and heavy fuels at attractive prices now would only re- 
their demands 
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duce chances of meeting anticipated heavy 
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Summary of Daily Gasoline Prices (August 12 through August 18) 













U. S. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
78-78.5 octane Ethyl: Aug. 18 Aug. 15 Aug. 14 Aug. 13, Aug, 12 
Oklahoma oa 5 , 1)9.125-9.875(1 (1)9.125-9.875(1) (1)9.125-9.875(1) 1)9.125-9.875(2 (1)9.125-9.87 
Mid-Western (Group 3 basis) 1)9.125-9.7501 (1)9.1290-9.0501) (1)9.125-9.75(1) (1)9.125-9.75(1) (1)9.125-9.75 
N. Tex. (For shpt. to Tex. & N.M. dest’ns (1)9.25-10.75(1 (L)9.20-1U.7501) (1)9.45-10.7501) (1)9.25—-10.75(1 (1)9.25-10.7 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9.25-9.75(1 (1)9.29-9.75(1) (1)9.25-9.75(1) (1)9.25-9.75(1 (1)9.25-9.7 
E. Tex. (Truck Tnsp.) : ‘ ; (2)9.25-9.75: (2)9.45-Y. iat) (2)9.25-9.75(3) (2)9.25-9.75(2 (2)9.25-9.75 
Cent. W. Tex. (Truck Tnsp.) ... (1)9.25-9.5(1) (1)¥.40-9.5¢1) (1)9.25-9.5(1) (1)9.25-9 .5(1 (1)9.25-9 5 
t 
73-75 octane: _ ” 
Oklahoma ... ‘ : ’ . 8 9.12501 (4)8.375-9.125(1) (4)8.375-9.125(1 (5)8.375-9.125(1 (5)8.375 
Mid-Western (Group 3 basis) (3)8 8.7511 (G3. 519-8. 7901) (398 3-8 .625(4) (3)8. 375-8 .625(4 (3)8.375-8.6 
N. Tex. (For shpt. to Tex. & N.M. dest’ns (1)8.25-8.7501) (1)8.20-8.7901 (1)8 8.7501) (1)8.25-8.75(1 (1)8.25-8.75 
W. Tex. (For shpt. to Tex. & N.M. dest’ns 1)8.25-8 (1) (1)8.25-8.75(1) (18 8.75(1) (1)8.25-8.750] (1)8.25-8.75 
E. Tex. (Truck Tnsp.) (2)8.25-8.75(3 (2)8. 25-8. To (2)8 8.75 (2)8.25-8 . 756 (2)8.25-8.75 
Cent. W. Tex. (Truck Tnsp.) : eee (1)8.25-8.501 (1)8.25-8.51 (1)8 8.54 (1)8.25-8.5(1 (1)8. 25-8. 51 
63-66 octane: 
Oklahoma , ae ; ‘ —_ . 
Mid-Western (Group 3 basis) ._. cre 8.1251 8.125(1 Sql) Si1) 8«1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) ee Fa Pome ae a ana 
W. Tex. (For shpt. to Tex. & NM. dest’ns) (1)7.875-8.29(1) (1)7.875-8.2501 (1)7.875-8.25(1 (1)7.875-8.2541 (1)7.875-8 .: t fe 
E. Tex. (Truck Tnsp.) ‘ - ; Al 
Cent. W. Tex. (Truck Tnsp.) ... : . en? 
60 octane & below: a isles oe a 
Oklahoma . . r ies ; - (1)7 6295 8(2)_ (1)7 625 8(2) (1)7.625-8(1) (1)7.625-8(1) (1)7.625-8(1 
Mid-Western (Group 3 basis) (2)7 625-8. 3751 1) (2)7.6259-8 . 3751 1) (2)7.625-8.25(1) (2)7.625-8.25(1) (2)7.625-8 .25 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)7 2-7. 875(1) (1)7.9-¢.379501) (2)7.5-7.875(1) (2)7.5-7.8(1) (2)7.5-7.801 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)7.5-8(1) (1)7.5-801) (1)7.5-8(1) (1)7.5-8(1) (1)7.5-8(1) 
FE. Tex. (Truck Tnsp.) (3)7.5-801) (3)7.5-8C1) (297.5801) (3)7 .5-7.75(3 (3)7.5-7. 75! 
Cent. W. Tex. (Truck Tnsp.) (1)7.5 75(1) (1)7.5-7.1501 (1)7.5-7.75(1) (1)7.5-7.75(1) (1)7.35-7.75(1 
Motor Gasoline, 78-78.5 oct. (Ethyl) (a) pines 
New York harbor ... 3 ; ; (1)10.3-12.2(1 (1)10.3-12.2(1) (1)10.3-12.2(1) (1)10.3-12.2(1) (1)10.3-12.2«1 — 
New York harbor, barges (1)10.2-10.9(1) (1)10.2-10.9(1) (1)10.2-10.911) (1)10.2-10.901) (1)10.2-10.941 
Philadelphia (1)10.9-11.95(1) (1)10.9-11.95t4) (1)10.9-11.9541) (1)10.9-11.95(1) (1)10.9-11.95 
Philadelphia, barges (1)10.85-10.9(1) (1)10.85-10..9(1) (1)10.85-10.941 (1)10.85-10.941) (1)10.85-10.9 
Baltimore (1)9.875-12(1) (1)9.875 12(1) (1)9.875-1201) (1)9. 875-1241) (1)9.875-12(1 
Baltimore, barges (1)9.775-10.95(1) (1)9.775-10.95(1) (1)9.775—-10.95(01) (1)9.775-10.95(1) (1)9.775-10 .95 
Motor Gasoline 74-76 oct. - 
New York harbor (1)9.3-10.7(1 (1)9.3-10.7(1) (1)9.3-10.701) (1)9.3-10.7(1 (1)9.3-10. 7! 
New York harbor, barges : (1)9.2-10.4(1) (1)9.2-10.401) (1)9.2-10.4(1) (1)9.2-10.41 (1)9.2-10.401 
Philadelphia ine ieaiates ; (2)9.7-10.7(3) (2)9.7-10.7(3) (2)9.7-10.7¢ (2)9.7-10.7(3) (2)9.7-10.7(3 
Philadelphia, barges ......... (1)9.6-9.9(1) (1)9.6-9.901) (1)9.6-9.911 (1)9.6-9.911) (1)9.6-9.911) 
Baltimore ; (1)8.875-10.5(2) (1)8.875-10.5(2 (1)8.875-10.5(2) (1)8.875-10.5¢2) (1)8. 875-10 5 
Baltimore, barges 1)8.775-9.7(1) (198. 773-9.701) (1)8.775-9.7(1 (1)8.775-9.741 (1)8.775-9.701 
Motor Gasoline: 
Western Penna., Bradford-Warren: 
74-76 Oct. ... : (1)9.5-9.75(1 (1)9.5-9.75(1) (1)9.5-9.7541 (1)9.5-9.73(1) (1)9.5-9.7501 
Western Penna., Other Districts: 
arte GE. eee elmore 9.25-9.875(1) (3)9,.25-9.875(1 (3)9,25-9.875(1 (3)9.25-9.875(1 (3)9 .25-9.875 


NOTE: Gasoline prices are reported in each day’s Platt’s OIL(4;RAM Daily Price Service Figures shown in parentheses indicate number of com 
panies quoting the lows & highs of the ranges 


(a) Postings of one supplier at Philadelphia & Baltimore are for Min. 80 Oct, (A.S.T.M Ethy] 





of domestic and industrial accounts this winter. Other sup- because of “high prices, tight supply of tank cars and sca 
pliers said they were deterred from parting with material at city of products.” One marketer reported 1-2 tank car offer 
this time because of difficulty of obtaining product at higher of Ethyl gasoline at 9.5c in seller's cars FOB E. Texas and 

cost of replacement. range oil offer at 7.25c, but in each case, additional freight 


above Group 3 rates killed the transaction, he said. Anothet 


MIDWESTERN (Chicago-E. St. Louis Area) marketer reported an offer of 5000 bbls. of No. 6 fuel oi 
at $2.10, Group 3, which required buyer’s cars. He reported 


° ° ° previous offers at $2.30 Group 3, and higher. Midwest 
Some Refiners Post Higher Prices finers’ posted prices for No. 6 fuel oil ranged from $1.90 


: : ss $2.50. Gr ee 9 
Posted prices by some Midwest refiners ranged 0.125e . — 


higher for most products during the second week in August \ large marketer of barge gasoline said he was “hopetul 


as gasoline, kerosine and light burning oils were reported grow- that curtailed buying of gasoline by England at the Gult 


ing tighter would mean an immediate relief in gasoline supplies for 
Price changes affected ranges for following products: regu- upper Mississippi region 
lar-grade gasoline up 0.125c on both high and low in range of 


8.375 to 8.75c; 60 octane and below gasoline, up 0.125c¢ on 


the high in range of 7.625 to 8.375c; 41-43 kerosine, up 0.125c CENTRAL MICHIGAN 
on the low in range of 7.125 to 7.375c; range oil, up 0.125c 
m both high and low in range of 7.125 to 7.25c; No. 1 prime : . . 
gpa eat ae Nat a Gasoline Supplies Reported Tighter 


white, up 0.125c¢ on high and low in range of 6.875 to 7.125c; 


No. 2 straw, up 0.125c on the high in range of 6.625 to 


6.875c; and No. 3 fuel oil, up 0.25c on the low, 0.125¢ on Gasoline supplies were reported growing tighter in ¢ 
the high in range of 6.5 to 6.625« tral and Northern Michigan the past week, but refiners 


Refiner-buvers who have been consistently trving to buy ported no area was without gasoline, although jobbers 


in the open market for some time said they were still unabk two major companies at various locations had used up Aug 
to buy sufficient material to meet contract commitments. quotas and were bidding for additional supplies. 


Tank car marketers continued to report general inactivity Several refiners said they were avoiding making fuel 
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HERE’S HOW International Truck Engineers 


specialize your trucks: 


Engines are of ample power and torque. 
Transmissions and auxiliaries have the right 
number of gear splits. Axles are of ade- 
quate strength and have proper reductions. 
Other units and attachments needed for 


your particular jobs are installed. 


And here’s how International Dealers and 


Branches analyze your hauling problems: 


By means of the exclusive International 
Point Rating System, they not only specify 
the right International models for your 
jobs, but show you exactly what your 
maximum loads should be in terms of the 


conditions under which your trucks operate. 


W hat does this specialization of Interna- 





tional Trucks to your loads and roads add 


Add to listening enjoyment. Tune in “Harvest of Stars’’ Sunday, NBC. l’' 


Thi)? ae 


st 20, 1947 





up to? Just these five things—the things 


you seek most from truck operation: 


Ability to do your hauling jobs right. 
Dependability. 


1. 
, & 
3. Economical operation. 
4. Low maintenance. 

3. 


Long truck life. 


For details of International Truck spe- 
cialization, and analysis of your jobs by 
the International Point Rating System, con- 


sult your International Dealer or Branch. 


Motor Truck Division ial 
INTERNATIONAL HARVESTER COMPANY aq 


180 North Michigan Avenue Chicago 1, Illinois 


GOTH ANNIVERSARY OF 
INTERNATIONAL TRUCKS 
1907-1947 


Forty Years of International Truck Service to Industry, 
Commerce and Agriculture. 
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OIL MARKETS 


commitments for the coming heating season because of their 
own short supplies and inability to buy elsewhere. Jobbers 
had been told, they said, to be careful about taking on any 


new business without first assuring themselves of a positive 





source of supply above last year’s gallonage 


Many industry sources reported those most seriously affected 
in present tight supply of gasoline and fuel oils were price 
accounts formerly requiring bids for 


sellers and consumer 


their business. 


Prices for all products generally were reported unchanged 


the past week. 


MIDCONTINENT 


Gasoline, Light Fuel Oils Higher 


Further increases in gasoline and light fuel oil quotations 
in several Midcontinent districts and prices 0.25c higher for 
Grade 26-70 natural gasoline were reported during the sec- 
ond week in August. Continued strong demand for all prod- 
ucts also was indicated in reports of refiners throughout the 


area, 


Call for gasoline generally was said to be staying at July's 
high level, and most refiners said they were allocating regu- 
lar customers to last vear’s take. Definite increase in number 
of calls for light fuels during the past week was reported 
trade sources. reported active for 


by several Inquiry was 


heavy fuel, especially from utilities and brokers 


little faster” 


by some refiners, but others reported shipments. still delayed 


Tank cars were said to be coming back “a 
for lack of transportation. Dirty cars generally were said to 
be tighter than cleans. 


Five cars Grade 26-70 natural gasoline were reported sold 
Aug. 12, at 5.625c, FOB Brecken- 


9.875 and 6.125c, 


Group 3 seller 


open spot by one seller 
ridge. Aug. 14, quotations were reported at 
FOB Group 


open spot sales of two cars at 6.125¢ 


3, and following day reported 


Only 
was of “three or four” cars No. 6 oil 
broker by Kansas refiner. 


sale of refined products disclosed during the week 
at $2.25 per bbl. to 


WESTERN PENNA 


Demand for Regular Gasoline Heavy 


Prices for most products were unchanged the second week 
in August as refiners reported demand continuing to outstrip 
supply on light products, lubes, and wax. 


Demand for regular-grade gasoline was unusually heavy, ac- 
cording to reports, and several lower field refiners reported 
being approximately one: week behind on shipments. Others 
reported that by refusing all new requests for gasoline they 
were “just getting by” on meeting needs of regular customers 
through summer. 


Prices for 45 w.w. kerosine and most light fuels ranged 
higher in lower field with one refiner’s advance of 0.5¢ in 
his prices. His new prices for 45 w.w. kerosine, No. 1, 2, and 
36-40 fuels all were 9.5c, same as his quotation for regular- 
grade gasoline and Stoddard solvent. Quotations for No. 1 
fuel reported by other lower field refiners continued to range 
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upward from 8.75c, from 8.25ce for No. 2, and from & 


tor 36-40. 


Shipments of light fuels, particularly to industrial pla 


were increasing earlier this year than usual, according 


several lower field refiners. One said he was revising his 
timates of kerosine and No. 2 fuel shipments for August 
cause previous calculations of July shipments had been fi 
Majority of 


turn down 


refiners said they were continuing 
light 


they were refusing: to quote No. 2 fuel prices for deli 


too low. 


new requests for fuels, and some ad 


through heating season. 


Refiners generally said they were sold up on all lubes ‘o1 
periods of up to two months, and jobbers’ takes of neut 
and bright stock were said to be higher than ever this vou 
because motor oil containers have become more plentii! 
One car of 25 pour bright stock was reported sold sp 
jobber at 42.5c; quotations for 25 pour bright stock repor.ed 
by refiners continued to range from 40c to 43c. 


Demand for scale wax continued to outrun production 
cording to reports, with most buyers getting only partial 
livery of their needs 


GULF COAST 


Buyers Still Far Outnumber Sellers 


Scarcity of new offerings and spot cargo sales continue: 
prevail at the Gulf during week ended Aug. 16 as buvers 


both domestic and foreign, were reported still far outnu 


bering sellers for all types of cargo. Prices for most products 
were unchanged during week, according to reports, and 
tight 
indicated in suppliers’ reports. 


changes in generally situation in cargo market we 


One supplier who had been quoting 7.5¢ for cargo lots of 
kerosine, 6.5c for No 20,000-bb! 
barge lot of No. 2 fuel at 7e for prompt lifting, and added 
that he was was holding for 8c for cargo lots of kerosine 


for No. 2 fuel. 


2 fuel, reported selling 


Another supplier reported le advance in his avgas quota- 
tions to 14c for Grade 100/130, 13c for Grade 91/98: on 
other supplier quoted 13.5¢ and 12c¢ for the two grades. 
spectively. 

Some effect. that 
Kingdom imports would be cut as much as 30%. 


sources said this would 


were to 


United 


and some 


reports, unconfirmed, 


“go a long way” toward alleviating 
generally stringent supply situation. 

On other hand, two refiners who had been making occa 
sional offerings recently now said they were out of the mat 
ket for at although one of them, witl 
3000 b/d of idle refining capacity, added that he might hav 
some material to offer in event he 

Although foreign 
slightly, South 


least two months, 


more crude 


slack ed 


American, French, and Swedish buyers wer 


could get 


demand was said to have 
reported still in market, and, according to some suppliers 
there were still many domestic buyers for every cargo the' 
might have to offer over next several months. 





Crude Prices 


No price changes for week ending Aug. 13. 
For complete crude price schedules, see 


and 51 of July 30 NPN. 
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reduce payroll 
» | administrative costs 


| for every distributor 


J 58,000,000 workers in American industry today 
necessitate streamlined and mechanized payroll 
iccounting for efficient administration. Whatever 

» size of your organization, deductions for social 


rity, withholding taxes, pension plans or insur- 





ince premiums mean that your payroll procedure 


ers must be accurate, fast, informational and controlled. 


Remington Rand bookkeeping machines pro- 
the special features to solve your payroll 
blems. Every form you require—payroll regis- 
ies ter, statement, pay check or envelope, individual 
nd ‘arnings record, etc., is prepared at one operation. 
Individual, adjustable registers accumulate each 

juction separately. Cross computing registers 


compute and print the net pay automatically. Com- 



















ye pletely electrified alphabet, numeral and operating 

ine. 7 keys speed each operation. Checks are numbered 

d and “protected” automatically/ 
at Let your Remington Rand specialist show you 
‘ this machine works on your payrolls. Write 
Adding - Bookkeeping- Calculating Machines Div- 

Unit ision, Dept. NP, 315 Fourth Avenue, New York 10. 

1s 

Via Re ¥- O RK , 
eat MACHINES FOR MANAGEMENT —" 
nt | Speed! 

crt 
ick a 
- % e 
ppl Whatever your size... 
200 employees or 20,000 . . . complete electrification 
“2 and balances computed and printed automatically are just two of the many 


Remington Rand features to help you eliminate waste effort in 
your payroll administration—give you extra facts and figures 
for departmental and management control. 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose represen- 
tatives in all NPN-OILGRAM offices devote 
their time exclusively to reporting oil industry 
prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales and 
shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck transport, 
barge; prices applying to barges or’ cargoes or 
truck transport lots only, so designated; FOB 
refineries or terminals; in cents per gal., except 
per bbl. where $ sign is shown; wax and pe- 
trolatums in cents per pound; ex all fees and 
taxes; for crude oil and its ‘products lawfully 
produced and transported; reported as received 
by OILGRAM and National Petroleum News 
but not guaranteed; for subscribers’ private use 
only and not for resale or distribution or pub- 





lication. Octane ratings are ASTM unless other- 
wise noted. Parenthetical figures before and 


after prices indicate number of companies quot- 
ing the lows and highs of the ranges. For fur- 
ther details of price conditions apply to any 
NPN—OILGRAM office or see back of any 
OILGRAM Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s Price 
Service, Inc., 1213 West 3rd St., Cleveland 
(13), Ohio. Annual subscription rate in U. S.; 
payable in advance. 


$125 per year, 


Prices in Effect 
OKLAHOMA (Group 3) 





Aug. 18 Aug. 11 
78-78.5 Oct. 

Ethyl . (1)9.125-9.875(2) (1)9.125-9.875(1) 
73-75 Oct... (3)8.375-9.125(1) (1)8.25-9.125(1) 
63-66 Oct. 

60 Oct. & 


below (1)7,625-—8(2) 


MID-WE —_— 


(1)7.625-7.875(3) 


(Group 3 basis) 


78-78.5 Oc 

Ee ‘thy! . (1)9.125-9.75(1) (1)9.125-9.75(1) 
73-75 Oct. (2)8.375-8.75(1) (1)8.25-8.625(3) 
63-66 Oct. 8.125(1) ° S(1 
60 Oct. & 

below . (1)7,625-8.375(1) (2)7.625-8.25(1) 
CHICAGO—(FOB Chicago district refineries & 
p.t. terminals) 
78-78.5 Oct. 

Ethyl . 11.25(1) 
74-76 Oct. 10.501) 
N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct 


Ethyl - (1)9.25-10.75(1) (1)9.25-10.75(1) 
73-75 Oct. .(1)8.25-8.75(1) (1)8.25-8.75(1) 
63-66 Oct 
60 Oct.& below (1)7.5-7.875(1) (2)7.5-7.8(1) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct 

Ethyl -(1)9.25-9.75(1) 9.25 9.75(1) 
73-75 Oct. (1)8.2¢ 5 8.75(1) 





63-66 Oct. (1)7.875-8.25(1) )7. 875-8. 25(1) 


(1) 
>-8.75(1) (1)8.2 

(1)7 

qd 


a \7.5-8(1) 
TEX. (Truck Tnept. ) 

Stan On - (2)9.25-9,75(3) (2)9.25-9.735 (2 
73-75 Oct. (2825-87503) (2)8.25-8.75( 
60 Oct.& below (2)7.5-8(1) (3)7.5-7. 78 
CENT. W. TEX. (Truck Tnspt.) 

78-78.5 Oct (1)9.25-9.5(1) (1:9 9.501 
73-75 Oct 0 be ag (1)8.25-8 

60 Oct.& below(1)7.5—-7.75(1) (1)7 


KANSAS (For 


] Kansas destinations only) 
78-78.5 Oct. 











Ethyl -(1)9,7-10.25(1) (1)99.6-10.2511 
73-75 Oct (1)8.7-9.25(1) (1)8.6-9.25(1 
63-66 Oct 
60 Oct.& below(1)8-8.5(1) (2)8-8.5(1 
ARK. (For shipment to Ark. & La.) 

78-78.5 Oct. 

Ethyl 9.7501) 9.62561 
73-75 Oct. 8.75¢1) 8.629(1) 

60 Oct.& below, 

unleaded 811) 7.875 
WESTERN PENNA. 

Bradford-Warren: 

74-76 Oct. (1)9.5-9.75(1) (1)9.5-9.75(1) 
Other districts: 

74-76 Oct. (3)9.25-—9.875(1) (3)9.25-—9.875(1) 
CENTRAL MICHIGAN (FOB Central lich 
refinery group basis; for shpt. within Mich 
ao may originate outside Central group.) 

S. Motor: 

‘78-78,5 

Oct. . (1)11.125-12.5(2) (1)11.125 

73-75 Oct. .(1)10.375-12(2)  (1)10.373 
Str. run gaso- 

line. excl. De- 

troit shpt,.(1)9.125-10:'3) (1)9.125-10¢ 


52 


SPECIAL NOTICE 


Owing to present short supply 
public quotations 


of many products, 
or the posting of firm prices on some products but are giving 


some sellers are withholding 


OILGRAM the prices they otherwise would quote to trade in general and which today 
they confine mostly to their regular customers only. 


Prices in Effect Aug. 18 Aug. il 


OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
disturbances. ) 


73-75 oct. 12.25 12.25 
CALIFORNIA 
Los Angeles dist.: 
80-82 Oct. 
Ethyl . (1)10.5-13.25(2) (2)10.5—-13.25(2) 
(3)9.5-11.25(2) 


74-76 Oct..(3)9.5-11.25(2) 
San Fran. dist.: 
80-82 oct. 
Ethyl 
74-76 Oct 


(1)12-13 
-(1)10-11 


.7501 
751) 
Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 
41-43 wow. 

















kero . (1)7,125- 7. 375 (¢ 3) 
42-44 w.w. .(4)7. 
tange oil -(2)7 
58 & above 

D.I Diesel (1)7.125-7.75(2) 75(1) 
No. 1 p.w. (3)6.875-7.25(1) (3)6.875-7.25(1) 
No. 1 straw. 7) 7) 
No, 2 straw. (1)6.5-7.875(1) (2)6.5-7.875(1) 
No. 3 6.625(1) 6.501) 
No. 6 (1)$1.90-2.50(1) (1)$1.90-2.50(1) 
14-16 grav. fuel $2,03(1) $2.0301) 
MIDWESTERN (Group 3 basis) 
41-43 w.w. .(1)7.125 5(3) (1)7 
12-44 w.w, ; 

tange Oil 
58 & above 

D.I Diesel (1)6 
No. 1 p.w..(4)6 >. : 
No. 2 straw. (2)6. . (2)6.625-6.75(4) 
No, 3 (1)6.5-6.62 5(1) (1)6.25-6.501) 
No, 6 (1)$1.90—-2.50(1) (1)$1,90-2.50(1) 


CHICAGO—(FOB Chicago district refineries & 





p.l, terminals; all fuel oil prices in cnt. per 
ral.) 
No. 1 fuel... 8.3751) 
No. 2 fuel 8(1) 
No. 3 fuel 841) 
53-57 D.41. 

Diesel Ri1) 
58 & above 

D. I. Diesel 8.25(1) 8.25(1) 
No. 5 fuel 6.501) (1)6.5-6.75(1) 
No. 6 fuel 5.8(2) (2)5.8-6.1(1) 
N. TEX. (For shpt. to Tex, & N.M. dest’ns) 
11-43 w.w., Eis pig PATS (1)6.7-7.101) 
42-44 w.w. (1) 7-7.375(1) (1)6.75-7(2) 
58 D.I . (1)6.75 7 25(1) (1)6.75-7.25(1) 
No. 6 fuel. ..(1)$1.90-2.03(2) (1)$1. 90—2.03(2) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns) 
42-44 w.w. .. 8(1) 8(1) 
No. 1 Straw. 6.75(1) 6.75(1) 
No. 2 Straw. (1)6,5-6.75(2) (2)6.5—-6.75(2) 
No. 3 6.375(1) 6.375(1) 
No. 6 fuel. ..(1)$2.20-2.30(1) (1)$2.20-2.25(1) 
E. TEX. (Truck trnspt.) 
= flap (1)6.5-7,125(1) (1)6.5-7.125(1) 

-44 WoW. (D675 7.125(2) (1)6.75-7.125(2) 

45 cetane 

diesel 
58 & abv 

D.I. Diesel. 6.5(2) 6.5(2) 
U.G.I. gas oil 5.75(1) >. 75¢1) 
No, 2 fuel... 
No. 6 fuel. ..(1)$1.78-2,15(1) (1)$1.78-2.15(1 
CENT. W. TEX. (Truck tment. ) 
1-43) ww... (1)7-7.25(1) )7-7.25(1) 

52 & bel. D.I 

Diesel 6(1) 6(1) 
58 & abv. D.I. 

Diesel 6.7511) 6.7511) 
U.G.I gas a COC 5.7511) 
N fue 6(1) 641) 
Ni 6 fuel $2? 00(2) $2. 0002) 

14 Wow ( 8.12 1 ( o>-8.125(1 

Ss & Hoy e 

D.I Diesel (1)6.75-7.501 (1)7.125-7.5(1 
Ni 1 fuel (1)7-7.75(1) (2)7-7.75(1) 
N fuel (1)6.8-7.7501 (1)6.75-7.7501) 
N 6 fuel (3)$2.15-2.25(2 ( $2. 15~-2.25(1) 
ARK, (For shipment to Ark. and La.) 

12-44 w.W fe Te 7 5(1) 
rract fuel 4.4ata) 7.62561) 
Diesel fuel 52 

& below 6.875(¢1) 6.7561) 
Diesel fuel 58 

& ibove 7.125(1) 7(1) 
N 2 fuel 6.7501) 6.62511) 
Ni > fuel 6.501) 6.37501) 
WESTERN PENNA. 
Bradford-Warren: 
IS wow (1)8.5-9(1) (1)8.5-9(1) 
Ni 1 fuel 9(1) 9(1) 
N 2 fuel. ..(1)8.25-8.75(1) (1)8.25-8.75(1 
No. 3 fuel 8.25(1) 8.25(1) 

36-40 gravity 8.75(1) 8.75(1) 
Other districts: 

5b w.w (2)8.5-9.5(1) (2)8.5-9(3) 

} wow 9.5¢03) (1)9-9,.5(2) 
Ni 1 fuel (2)8.75-9,5(1) (2)8.75-9(3) 
No. 2 fuel (1)8.25-9.5(1) (1)8.25-9(3) 
N 3 fuel. ..(1)8.5-9(1) (1)8.5-9(1) 
6-40 gravity(2)8.5-9.5(1) (2)8.5-9(2) 
CENTRAL MICHIGAN (FOB Central Mich. 
refinery group basis for shpt. within Mich.; 
shpts. may originate at plants outside Central 
group. ) 

1-46 kero 9.37511) 9.375(1) 


| 


Prices in Effect Aug. 18 


CENTRAL MICHIGAN 
46-49 w.w, 


Aug. 1! 





kero (6)9.5-10.25(1) (6)9.5~-10.2° 
P.W. distillate(3)9~-9,25(3) (3)9-9.25(¢: 
No. 2 light 

straw . (2)8.625-9.25(1) ¢ 
No. 3 straw. .(1)8.375-9(1) 
U.G.I. gas oil(1)7.75-8.75(1) 
No. 5 fuel. ..(1)7.5-8(4) 
No. 6 fuel. ..(1)7-8(1) 

+ This price correct ong Aug, 
correctly in Aug. 13 NPN 
OHIO (S. O. Ohio quotations for state: de 
delivery) 
Kerosine 9.9 9.9 
CALIFORNIA 
San Joaquin Valley: 
Heavy fuel 

(PS 400).. $1.70(1) $1.70(1) 
Light fuel 

(PS 300).. 1.90(1) 1.90(1) 
Diesel fuel 

(PS  200).. 7.45(1) 7.45(1) 
Stove dist. 

(PS 100).. 8.95(1) 8.95(1) 


Los Angeles: 
iv-43 WLW. 
Heavy fuel 


(1)8.3-10.05(3) (1)8.3-10.0 


(PS 400). .(2)$1.80-1.85(2) (2)$1.80-1.5 
Light fuel 

(PS 300). .(1)$1.90—-2.05(3) (1)81.90-2. 
Diesel Fuel 

(PS 200). .(1)6.25-7.45(2) (1)6.25-7.4:; 
Stove dist. . 

(PS 100). .(1)7.25-8.95(2) (1)7.25-8,9: 


San Francisco: , 
11.5541 


40-43 w.w. 11.55(1) 
Heavy fuel 

(PS 400). .(1)$1.75-1.90(1) (1)$1.75-1.% 11) 
Light fuel 

(PS 300). . (1)$1.95-2.10(1) (1)$1.95-2 1) 
Diesel fuel 

(PS _ 200) 7.95(1) 7.95(1) 
Stove dist. 

(PS 100) 9.45(1) 9.45(1) 


Lubricating Oils 


WESTERN PENNA. 


Prices are for sales made, or offers reliably re- 


ported, to jobbers & compounders only. 
VISCOUS NEUTRALS—No. 3 col. Vis. at 
200 Vis. (180 at 100°) 420-425 fl. 

Ont. pian 43(1) 43(1) 
10 *.t. 42(1) 42(1) 

15 p.t. 41(1) 41(1) 
25 p.t. . ..(1)39-41(1) (1)39-41(1) 
150 Vis. (143 at 100°) 400-500 fl. 

O p.t. ge 41(1) 41(1) 
10 p.t 40(1) 40(1) 

15 p.t . 39(1) 39(1) 

25 p.t (1)37-39(1) (1)37-39(1) 


CYLINDER STOCKS: 


Brt. | ae 145-155 vis. at 210°, 540-550 fl. No 
2 co 
ho Oc. 45(1) 15(1) 
15 p.t. 14(1) 14(1) 

} (2)40-43(1) (2)40-42.5 
600° SR. 

filter’bl ... 33(4) 3304) 
650 S.R. 34(4) 34(4) 
600 fi (1)35-36(1) (1)35-—36(1 
630 fi. (1)37-38(2) (1)37-38(2 


MID-CONTINENT 
Neutral Oils (Vis 
Pale Oils 


at 100° F. 0 to 10 P.P 








Vis. Color 
60-85—No. 2.(3)10.25-10.5(1) (3)10.25-10 
86-110—No. 2(2)10.75—-11(1) (2)10.75-11' 
150—No. 3 (1)17-18(2) (1)17-18(2 
180—No, 3. .(1)18-19(1) (1)18-19(1 
200—No. 3 (1)18-19(3) (1)18-19(3 
230—No. 3 (1)19.5—20(3) (1)19.5-20( 
280—No. 3. .(1)20.5-2 (1)20.5-21( 
300—No. 3..(1)2 (1)21-22(2 
Red Oils 
200—No. 5 (1)18-19(1) (1)18—-19(1 
300 _No 5 21.5(1) 21.5(1) 
te Stock—Vis. at 210° (FOB Tulsa k 
200 Vis. D 33(1) 33(1) 
150-160 Vis. D: 

0 to 10 p.p. 29(4) 29(4) 
10-25 Pp.Pp. .. 28 28.5(1) 
25-40 p.p 28.5 28.5(1) 
150-160 Vis. E 28(1) 28(1) 
120 Vis. D: 

0 to 10 p-p. 28(4) 28 (4) 
660 S.R. 

(Olive green) eae 19(2) 
Black Oil 2(1) 


SOUTH TEXAS iis Oils) 
Pale Oils (Vis. at 100° F. FOB refineries 
domestic shpt.) 


Vis. Oolor , 

100 114-214. .(3)8.5-10(1) (3)8.5-10(1 
200 No. 2-3. .(3)11-12.5(1) (3)11-12.5¢ 
300 No. 2-3.(3)1 11.75, 13.25(1) (3)11.75-13 

500 No. 214-314 (1)12.5-14.5(1) (1)12. 5-14.5(1 
750 No. 3-4. .(1)13 3-15.25(1) (1)13-15.25(1 
1200 No. 3-4(1)13.75-15.75(1) (1)13.75-15.75(1 
2000 No. 4. .(1)14.5-1 '6.75(1) (1)14.5-16.75(1 
Red Oils 

100 No. 5-6. .(2)8.5-10(1 (2)8.5-10(1 
200 No. 5-6. .(3)11-12.5(1) (3)11-12.5¢ 
300 No. 5-6.(3)11.75-13.25(1) (3)11.75-13.25( 
500 No. 5-6. .(1)12.5-14.5(1) (1)12.5-14.5:1 
750 No. 5-6. .(1)13-15.25(1) (1)13-15.25 
1200 No. 5-6(1)13.75- 15.75(1) (1)13.75-15.7941 
2000 No. 5-6. (1)14.5-16.75(1) (1)14.5-16 1 


“(Continued on next page) 


NATIONAL PETROLEUM NI WS 








Pri esi 
CHiCA 
Ne. ‘ral 
Pale O 
Vis | 
60-"o— 
86 10. 
150 —Ni 
18 Ni 
20k Ni 
250) —Né 
Red Oi 
180 —N« 
20K N¢ 
250. —N¢ 
280-—N« 
300 —Neé 
Notes: 
0.5¢ lov 
oils, 15 
Unfilter 
140 
160 
200 
Bright 
0 »> i 
15 to 2! 
30 to 4 
E filters 
stock 
Note: 
add 0.4! 
(Group 
r freis 
+ g vy 
FOB Gi 
FOB B 
( “AL iF ( 
basin) 
21-21.9 
{ Db 
(Of refi 
District 
N.Y. H 
Philadel! 
Baltimo 
Hasting 
New Or 
Houston 
Toledo 
(a) Tan 
(FOB G 
Stoddar 
solver 
Cleanrs 
Npth 
V.M.&P 
Npth 
Mineral 
Lacquer 
Benzol 
WESTE 
Bradfor 
Stoddarc 
soiven 
ther D 
Untreate 


sod tare 


en 
OHIO (s 
V.M.&P 


WESTE! 
White ¢ 
122-124 - 
124-126 , 
MID-CO 
Semi-reff 
i 4 


CHICAG 
x 0 
A I) 
4) 
Ful ret 
F136 
W rE: 
‘a 0.5 
Sn Vv 
Ll Wh 
Cre m 
tal Al 
Ar r 














Refinery Prices—continued 


pri es in Effect Aug. 18 Aug. 11 
CHiCAGO (From Mid-Continent p.l. crude) 
N il oils vis. at 100°F. O to 10 p.p. 

Pa Oils: 


vi Color 
6 No. 2 11.75(1) 11.75(1) 
Ri \X—No. 2 12.25(1) 12.25(1) 
1> No. 3 19.5(1) 19.5¢1) 
18 No ) 20(1 20(1) 
0 -—-No. 3 20(1) 20(1) 
No. 3 21(1 21(1) 

Re Oils 

g Ne 5 20(1) 20(1) 
WM No > IOC 1) 20(1) 
5 Ni ) 71(1) 21(1) 
28 —N¢é ) 22(1) 22(1) 

1) —Ne 5 22.5( 22.5(1) 


: 9(1) 
Notes: Viscous oils, 15 to 30 p.p. are quoted 
5 wer; 60-85 and 86-110 No. 2 non-viscous 
) 15 to 30 p.p. 0.25¢ lower. 
Unfiltered Steam Refined (Viscosity at 210°) 
‘ 18 s 


j 8.5¢(1) 8.501) 
16 19.5(1) 19.5(1) 
20 20.5(1) 20.5(1) 
Bright Stoc ks, 160 vis. at 210° No. 8 color 

10 x 3041 30(1) 
25 DP. 29.5(1 29.5(1) 
0 10 p.p 29(1 29(1) 
if ed Cyl 
k 20.5(1) 20.511) 
Note: To obtain prices delivered in Chicago 
Se pe 


Natural Gasoline 

eckenridge prices are to blenders 
Shipments may 
i-Continent manufacturing 


sis showr elOW 


FOB GROU P 3 


FOB BRI ri KE NR IDGE 


es 5.875¢(Sales) 
t 5.375( Quote 
CALIE OR! NiA ‘plants in Los Angeles 


basin) 


CE OB 


is vapor pressure 


LPG Prices 


Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 

Com- In- Com- Indus- 

mercial dustrial mercial trial 


District Propane Propane Butane Butane 


I 6.52 6.541) 6.25(2) 6.25(1) 
lelphia 6.5(2) (1)6.25-6.5(1) 
gs, 7D 1 (1 
© (] 
l § 7o(1) 
Naphthas and Solvents 
25 ( (1)8.375-8.62505) 
8 625(2) (1)8.875-9,125¢ 
+ 1.625(2) (1)8.875-9.125(5) 


75-8.125(5) 

525-9.125¢3) 

) 10.12 Ly 75-10,125¢1) 
1)9.875-10.625(1) (1)9.875-10.625(1) 

WESTE RN PE NNA 

Bradford-Warren 





) Dist Ss 
ited N 1 9.25(1) 

S ent (3)9 9.75(2) (3)9.5—9.75(2) 
OHIO (S. O. quotations for statewide delivery) 
V &P. naphtl D.C. naphtha, Varnolene & 
Sol solver 13.5 13.5 
tubber solvent 1 13 
E. TEXAS (Truck Tnspt.) 
st 1 Solv. (1)8.75-9.5(1 (1)8.75-9.541) 

Wax 
WESTERN PENNA, (Bbis. C.L.) 
White Crude Scale 
2 tA p.(1)6.5-9(01 (1)6.5-9(1) 
l (1 (1)6.5-9(1) 


6 A.T ( 0.2 
MID-CONTINENT (C.L, 
Semi-refined: 


FOB Refinery) 


AMP 
CHICAGO (FOB ( go district refinery of 
r f nb oads. Carloads, slabs 
elting points are EMP 
3 to convert into 
Fu refined 
i( bags 6.85 6.85 
i- 
5 7.95 
RG 8.6 
Petrolatums 
WESTERN PENNA. (Bbls., carloads; tank 
White. 
White 
White 
Ambe 











Commercial or consumet 
tank car, tank wagon, dealer 
and service station prices for 
gasoline do not include taxes; 
they do, however, include in- 
eeoetion fees as shown below. 
Gasoline taxes, shown in sepa- 
rate column, include 1.5c fed- 
eral, and state taxes; also city and county taxes 
as indicated in footnotes. Kerosine tank wagon 
prices also do not include taxes; kerosine_taxes 
where levied are indicated in footnotes. Dealer 
discounts are shown in footnotes. These prices 
in effect Aug. 18, 1947, as posted by principal 
marketing companies at their headquarters of- 
fices, but subject to later correction. _ 

Inspection fees per gal., included in both 
gasoline and kerosine prices, unless otherwise 
specified, are as follows: : 

Ala. 1/40c on gasoline; Ark. 1/20c;_ FI. 
1/8c; Ill. 3/100c; Ind. 2/25c; Kans., 1/50c; 
La. i ~ Lc; hoy 7/200c; Neb. 2/100c; Nev. 
1/20c; 1/4c; N. Da. 1/20c; Okla. 2°/25c; 
S. Car. x :. S. Da. 1/40c; Tenn. 2/5c; and 
Wisc. 3/100c. : 

Kerosine inspection fees only: Ala 1/2c; Fla. 
1/8c; Iowa 3/50c; Mich. 1/5c per gal. 


Atlantic White Flash 
(Regular Grade) 
Commer- Gaso- Kero- 
cial Dealer line sine 
T.W. T.W. _T axes T.W. 


ATLANTIC 
REFINING 


Philadelphia, Pa o abet 11.7 5.5 13.2 
Pittsburgh ‘ . 12.6 12.6 5.5 14.1 
Allentown et 12.3 5.5 13.8 
Erie ? » an@ 12.6 5.5 14.1 
Scranton 12.6 12.6 5.5 14.1 
Altoona 12.6 12.6 5.5 14.1 
Emporium 12.6 12.6 o.o 14.1 
Indiana 12.6 12.6 5.5 14.1 
Uniontown - 22.6 12.6 5.5 14.1 
Harrisburg 12.3 12.3 5.5 13.8 
Williamsport 12.6 12.6 5.” 14.1 
Dover, Del 12 be ae 5.5 13.8 
Wilmington 11 a 5.5 13.2 
Boston, Mass 11.9 1.5 
Springfield 12.2 1.5 
Worcester .. i 1.5 
Fall River 11.9 3 
Hartford, Conn 12.5 5.5 
New Haven 12.1 5.0 
Providence, R. I, 11.9 5.5 
Atlantic City, N. J 11.6 i.5 ee 
Camden 11.6 1.5 11.1 
Trenton 11.6 1.5 11.1 
Baltimore, Md 11. .3 6.5 11.1 
age rstown 2. 6.5 11.6 
tichmond, Va 11.5 7.5 11.6 
Wilmington, N. C 11.7 7.5 12.2 
Brunswick, Ga te By ‘.o 11.9 
Jacksonville, Fla i2.2 8.5 11.4 
Mineral Spirits V.M.&P. 
r.\ T.W. 
Philadelphia, Pa i2.5 14.0 
Lancaster, Pa 13.5 15.0 
Pittsburgh, Pa. 14 0 15.0 
Fl EL OIL ~—_ Ww. 
1 
Pee, BU sccce Bhow 9.8 6 85 6.14 
Allentown 11.8 10.4 
Wilmington, Del. 11.2 9.8 
Springfield, Mass. 10.5 
Worcester 10.1 
Hartford, Conn. . 10.2 
Taxes: 


Brunswick, Ga., 
clude lc state tax. 
Discounts: 

Kerosine—Thru Penna. & Del., 2c off t.w 
price on t.w. deliveries of 25 gals. or more at 
one time. 

Notes: 

Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha,. 

Effective Aug. 14 
Effective Aug. 15 


kerosine price does not in- 


Diesel 

Crown Gaso- Kero- Fuel 

Net line sine Net 

Dealer Taxes T.W. T.W. 

Covington, Ky 12.1 6.5 11.9 11.2 
Lexington 13.4 6.5 12.6 11.9 
Louisville « aad 6.5 11.9 11.2 
Paducah 12.5 6.5 Ry 11.0 
Jackson, Miss. 12.3 7.5 11.5 10.8 
Vicksburg 11.9 7.3 Rha 10.4 
Birmingham, Ala 12.4 8.5 12.1 10.9 
Mobile 11.9 9.5 11.6 10.4 
Montgomery 12.3 9.5 i2.2 11.0 
Atlanta, Ga. 12.6 7.5 11.8 oe | 
Augusta 13.0 (f. 12.2 11.5 
Macon 12.6 7.9 11.8 11.1 
Savannah 12.2 7.9 11.4 10.7 
Jacksonville, Fla 12.2 8.5 11.4 10.7 
Miami i2.2 8.5 11.4 10.7 
Pensacola 12.0 9.5 Rhow 10.5 
Tampa 12.2 8.5 11.4 10.7 


Taxes: 

Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, 1c 
city; Montgomery, 1c city & 1c county; Pensa- 
cola, lc city. Other taxes not included in 
prices: Georgia, kerosine, 1c; Montgomery, 
kerosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c; Birmingham, diesel, Ic. 

Notes: 

Consumer t.w 
prices 


prices are same as net dealer 
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CHEVRON 
Ss. O. (Regular) Av. Gaso- Kero- 
AI Re- 80 line sine 
Cc 4 T.T. tail T.T. Taxes T.T. 
San fran., Cal.. 12.0 16.0 15.5 6 
Los Angeles ... 11.5 } 








Fresno --- 48.0 17.0 16.5 6 
Phoenix, Ariz... 14.5 18.5 18.0 6.5 
teno, Nev. + 4.0 1.0 7.8 FT 
Portland, Ore... 12.5 16.5 16.0 6.5 
Seattle, Wash.. 12.5 16.5 16.0 6.5 
Spokane -. 15.0 19.0 18.5 6.5 
Tacoma 12.5 16.5 16.0 6.5 
Boise, Idaho 15.5 19.5 19.0 7.5 
Salt Lake, U. 15.6 18.5 5 
Honolulu, T. H. 13.0 17.5 16.5 7.5 
Fairbanks 

Alaska 24.0 28.0 5 3.5 32.55 
Juneau . ‘ 14.0 18.0 17.5 3.5 18.05 
Taxes: 


Boise 7.5c tax applies to motor fuel only; 
avgas taxes are 1.5c federal, 2.5c state. Reno 
7c tax includes 1.5c county tax. Honolulu 7.5c 
tax applies to motor fuel only: avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: from 
retail price 0.6c per gal., & from TT prices 1‘ 
to resellers, 2.59% to consumers 
Notes: 

tesale & Commercial Gasoline: T.C. prices 
for Chevron (regular) and Chevron Aviation 80 
are 0.25c per gal. below posted net tank truck 
prices; Pearl Oil (kerosine) T.C. prices, 3c per 
gal. below posted net tank truck prices 

Prices for Chevron Supreme (Ethyl) are 2 
above Chevron (regular), except at Salt Lake 
& Boise where spread is_ 1.5c. Prices for 
Chevron Aviation 91 are 2c above Chevron 
Aviation 80; for Chevron Aviation 100, & 
above Chevron Aviation 80 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 
Red Red Blue 
Cr’n, Cr’n, Cr’n. Gaso- Kero- 
Cons. Dir. Dir. line’ sine 


T.W. T.W. T.W. Taxes T.W. 
Chicago, Ill 14.6 12.8 123.3 4.5 13.5 
Decatur 14.5 13.0 13.5 4.5 i13 
Joliet 14.8 13.3 12.8 4.5 13.5 
Peoria . 14.6 13.1 123.6 4.5 13. 
Evansville, Ind 44.7 33.2 32.7 3.3 13.4 
Indianapolis 14.9 13.4 5.5 13.6 
South Bend 15.3 13.8 5.5 14. 
Detroit, Mich 14.5 13.0 1.5 13.0 
Grand Rapids 14.5 13.0 3 13.0 
Saginaw 4.5 13.0 ‘5 13.0 
Green Bay, Wisc. 15.1 13.6 13.1 5.5 13.8 
Milwaukee 18.0 13.5 13.0 8.5 13.7 
La Crosse 14.8 13.3 12.8 5.5 13.5 
Duluth, Minn 15.1 13.6 5.5 13.8 
Mpls.-St. Paul 14.8 13.3 123.8 5.3 33.5 
Mankato . 144.8 13.3 12.8 $3.5 13.5 
Des Moines, Ia... 14.3 12.8 12.3 5.5 13.0 
Mason City ‘ 14.6 13.1 12.6 5.5 13.3 
St. Louis, Mo. 144.3 12.8 13.3 4.5 13.0 
Kansas City 13.4 dae 1k.t BS. 22.4 
St. Joseph }. Ry Ge Be 4.5 12.4 
Fargo, N. D. i8.8 14.3 13.8 5.5 14.5 
Huron, S. D 15.2 13.7 13.2 $.8 13.9 
Wichita, Kans. 12.4 12.6 11.1 5.5 11.8 
Omaha, Neb. 14.3 12.8 6.5 13.0 
Stanavo Aviation Number 73 

Cons. T.W. Taxe 

Detroit, Mich. , 18.4 i. 

Fargo, N. D 17.8 5.5 

Huron, S. D. | 5.5 

Indianapolis, Ind 16.9 5.5 

Kansas City, Mo 15.7 5.0 

Oleum V.M.&P. Stani- 

Spirits Naphtha sol Taxes 


(Prices are base prices before discounts) 


Chicago 15.9 16.2 15.2 1.3 
Detroit 18.2 17.4 18.7 ..S 
ms Sas SA «ve ee 16.5 16.0 ..S 
St. Louis . mea 17.1 15.6 1.5 
Milwaukee . . 16.8 17.8 hy Pe 5.3 
Minneap’ls. oo mee 17.6 15.9 5.5 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oil Furnace Oil 
1-99 gals 12.0 11.5 
100-149 gals ‘ 11.0 10.5 
150 gals. & over 10.5 
150-399 gals ; 10.5 
400 gals. & over . 10.0 
Stanolex Stanolex 
Fuel A Fuel ¢ 
-749 gals , 8.3 7.55 
750 gals. & over... 7.55 6.8 


Stanolex Furnace Oil 
100 gals. 


1-99 gals. & over 
Indianapolis 11.6 10.6 
Detroit 11.6 10.6 
Milwaukee ; 11.6 10.6 
Minneapolis. 11.5 10.5 
St. Louis ‘ 11.0 10.0 
Kansas City 10.5 9.5 


Taxes: 

Gasoline tax column includes 
taxes: Kansas City, 1.5c; St. Joseph, & St 
Louis, 1c. Naphtha tax column includes 1.5c 
federal & state taxes. Iowa kerosine prices do 
not includé 4¢ state tax. State sales, occupa- 
tion, conSumér & use taxes to be added where 
applicable 


these city 
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Tank Wagon Prices—Continued 


~y Oo Me | 


Mobilgas(Regular Grade) 


d, 
































Gaso- ; Mobilgas Aircraft _ Com. Undiv. ' Mobilfuel MOBILHI 
line Grade 80 Grade 91 Grade 100 Cons. Dkr. Mobil Kerosine Diesel (No. 2 Fu 
inn Th. TM. TC. UTM. CUTS. UCM. UTX. UL. OTE. CFTR COT TW. CUTS. EW. E 
, T.C. Yard T 
New York City: 
Manh, 5.5 16.1 11 6 12.1 11.9 10 3 
Bronx $:.5 16.1 11.6 12.1 11.9 10 3 
Kings 5.5 16.1 11 6 13.1 8.3 8 8 11.9 10 3 7.3 79 
Queens 5.5 16 1 116 12.1 11.9 103... ‘ — 
Richmond 5.5 15.8 17.3 i .S. 21.8 9.3 8 4 11.3 7s 7.6 rf N 
Albany, N. Y 5.5 14 9 15.9 17.4 10.8 1.4 11.9 84 8.6 11.4 7.8 103 7.6 7.8 N 
3inghamton 5.5 12.2 12.6 13.1 10.1 10.3 13.1 11.5 9.1 9.3 n 
Buftalo 5.5 15 5 16.5 180 115 120 125 95 99 127 88 116 86 990 " Pn lat 
Jamestown 5.5 16.7 12.0 12.2 12.7 9.3 12 3 11.7 9 1 = PI 
Mt. Vernor $5 11.8 12.8 9.1 138.0 3 7 : rn 
Satthers 5 5 125 18.0 9.4 96 12.2 sei 8 5 8 . - e “ 
Rochester 5.5 16.0 17.0 120 12.5 18.0 9.7 12.9 11.1 8 6 Norfo 
‘ ‘ ee = 1 f td > 96 9 .z C 9 > , 
Syracuse >.S 15 6 6 6 Ba. 12.1 12 6 9.4 I8 126 §.6-10.9 8.4 86 } Wilm. 
Bridgeport, Conn. 5.5 116 121 82 84 78 7.5 - Chart 
Danbury 5.5 12.2 13.7 9.3 8] . Savar 
Hartford 5.5 112 120 125 89 8&9 81104 79 79 oo 
New Haven 5.5 15 1 10.9 11.6 12.1 82 8.2 [5 SS. Ya Fs Ps Tamp 
Bangor, Me. 7.5 15.8 113 1283 12.8 9.2 25 85 105 88 oan 
Portland 7.5 18.8 1335.0 14.8 16.0 10.8 11.5 120 8.4 it org 4.4 4&3 7.5 ) Mobil 
Boston, Mass. 45 138 149 148 159 168 174 10.8 11 4 11.9 8.38 11 8 7.6 10.] 7.4 G New 
Concord, N. H. 5.5 12 6 13.1 10 1 1883 11 1 8 9 1 Pr te 
Lancaster 5 5 13 6 14.1 10.7 18.7 12 ] 9 8 Bosto 
Manchester 5 5 123 128 9.7 12.7 10.8 8.7 ore 
Providence, R. I. 5.5 14 9 15 9 108 11.4 119 82 88 115 78 99 78 7:7 7 = 
Burlington, Vt. 6 0 15 8 1] 123 128 9.3 95 87 10.9 8 5 8.7 - 
Rutland 6 0 12.7 13.2 98 11.3 9 0 
Tank Wagon Prices: Buffalo N.Y. City Rochester Syracuse Boston Hartford Providence 
Mineral Spirits a 14.5 13 0 15.5 16 5 14 0 15 5 14 
V.M.&P. Naphtha 16.0 14.0 16.5 20.5 15 0 16 5 L( N. ¥ 
Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). Alban 
Discounts: Diesei—0.5c per gal. tor single delivery of SU0 gals, or more Philac 
Notes: Syracuse V.M.&P. price is in aoa barrels. Jamestown t.c. prices are detivered prices; all other t.c. prices are FOB bulk terminals Rarta 
Charl 
Esso (Regular Grade) Sohio X-70 Gasoline (N B Prices are Contine: " Savar 
Consumer Gaso- Kero- (Regular Grade) CONT'L ‘normal’’ prices FR cn ge ae Jacks 
Tank Dealer line sine Con- Re- Gaso- Kero- OIL prices may be lower than “‘nor. Tamp 
Wagon T.W. Taxes T.W. — sell- ” — _sine mal’? because of local < ; a, 
Atlantic City, N, J. 11.1 11.6 4.5 10.6 -W. ers ‘S. Taxes T.W. tition). Portlé 
Newark Pe 11:6 4.5 10.6 Ohio, Statewide 16.0 iatp 246.55 $35 11.5 Sedat 
I i R . € 4 4 ~~ =< & = } , Provi 
Baltimore. Md 11.0 11.5 6.5 10.6 Akron 1.0 <A2.¢o 165 5.35 11.5 Conoco Demand New 
Cumberland : 42.5 13.0 G5 12.1 Canton . 16.0 12.75 16.5 5.5 11.5 N-tane (3rd Gaso- Kero- . 
Washington. D. C 11.3 11.8 4.5 Te Cincinnati 16.0 12.75 165 3.5 11.5 (regular) Grade) line sine 
Danville, Va. ..... 11.6 12.1 7.5 11.7 Cleveland 16.0 12.75 165 5.5 11.5 Tank Wagon Taxes T.W 
Petersburg . . 328.0 1:6 -7.5 11 Columbus 16.0 12.75 165 5.5 11.5 Denver, Col. . 12.6 11.6 7.5 12.3 
Norfolk . * 30:7 11 o's 11.0 Dayton 16.0 12.75 16.5 5.5 11.5 Grand Junc, 14.5 13.5 7.5 4.5 
Richmond we 2.5 25 23 Lima - 16.0 12.75 165 5.5 11.5 Pueblo 13.3 122.3 7.5 13.¢ 
Roanoke ' 42:5 13.0 7.5 11:9 Mansfield -16.0 1275 165 55 113 Casper, Wyo 355060 («12555 - 
i : tee bes mes i.e = M ior 6.0 l 16.5 5.5 11.5 Cheyenne i ae 2.3 6.5 l : 
Charleston, W. Va. . 12.2 2 Py 6.5 12.8 Portsmouth 16.0 1 1G = => = 3111) et - ~y 
Fairmont 2.3 12.8 6.5 13.4 aan "i> ga 6 s Ss + 4 = a Mont 14 4 13.5 6.5 4 
Parkersbur 12.1 12.¢ es 12.5 ‘ ? ro 0 5 utte 15.6 14.6 6.5 15.8 
arkersburg < ee 2.6 3.5 2.5 Youngstown 16.0 1 16.5 55 115 Great Falls oe one 
cs 5 5 3 1 i reat Falls 14.5 13.5 6.5 .8 
be wo a “Ge = 4 = : 6.9 2 ; Zanesville 16.0 1 16.5 5.5 11.5 Helena 15.2 14.2 6.5 5 8 
ae os ee ee Se Cee Salt Lake, U 15.6 14.6 ‘5 (15.7 
Mt Airy ; ? 4 = Oo 78 os ; Aviation Gasoline—Statewide Twin ‘Falls, Ida.. 17. : 16.8 .. 17.9 = ro 
Raieish > 12.2 12 ” 7 e 1 1 rt Consumer Gasoline oe 1er., N.M .- : 4 9 7.0 . (AT 
“arr ; > 9 7 & 0 T.W Taxes toswell 2 .4 7.0 Grad 
pee onl a ats — . oe . 7s 12.5 Sohio Aviation Gasoline ie : NS ae ee Oe Oe ‘ (Al 
Columbia (12:4 #129 7.5 Ge Octane (Clear)... af. pe eee, Le. et Ce Oe Motor 
Spartant 11.7 12/9 a Essu (Clear) Avia. Grade 80 19.5 5 )klahoma City 11.5 10.5 7.0 motu 
ores +: ; ~~ eae A = Esso Aviation Grade 91/98 20.5 5.5 Tuisa 11.5 Sa ap 
New Orleans, La. 10.4 10.9 8.5 9.6 Esso Aviation Grade 100/130 3.5 5.5 Taxes: 118-7 
> 2 ) _ aa } 1 . es sie. a . tt78-’ 
Baton Rouge 10.3 10.8 4 Gasoline tax column includes these city taxes 074-7 
Alexandria 10.8 11.3 5.0 10.1 Naphtha—T.W. Albuquerque & Roswell, 0.5¢; Santa Fe, 1 Gan a 
Lake Charles 10.3 10.8 8.5 11.¢ Statewide Chevenne. Ic 174-71 
Shreveport 10.3 10.8 8.5 9.2 SR. Solvent 17.5 Notes: (0-72 
New Iberia pre Pe 11 6 8.5 9.6 D.C. Naphtha 18.0 T.W. prices are to consumers & dealers + 
Knoxville, Tenn. . 12.0 52.5 8.5 i» Be V.M.&P. Naphtha 18.0 
Memphis 11.3 11.8 8.5 10.8 Varnolene 18.0 
Chattanooga ... 11.9 12.4 8.5 11.3 Sohio Solvent 18.0 Thriftane 
Nashville 12.4 12.9 8.5 11.3 HUMB _—— ) Motor 
Bristol 22.5 12.0 3:5 12.3 Fuel Oils—T.W. No. 1 No. 2 No. 3 — - reptabeceneae ; 0 Ox 
] k, 9 2 8.0 3 } t - ex e OIL (Regular) Gaso 68 Ox 
Little Roc Ark a2..% 12.4 10.3 Ohi Statewide 11.5 11.5 10.5 Tank Re- Tank Re- line 65 Oh 
‘ : Jise H Wa tail * , 
Mineral Spirits V-M.&P. ' ay contract to hangar opera- Dallas, Tex 10 15 5 bis BO 3 a 
T.W. T.W tors and resellers, 2c off consumer t.w Ft. Worth . 1.0 15.5 10.0 13.0 5.3 KER( 
Newark, N. J. . 12.5 14.0 Fuel oils—Statewide prices are for t.w. & Houston - 11.0 15.5 10.0 13.0 5.5 41-43 
Baltimore, Md. ; 15.0 drum deliveries of 50 gals. or more; prices for San Antonio... 11.0 15.5 10.0 13.0 5.5 N “ 
Washington, D. C.. 15.0 deliveries of less than 50 gals. are 0.5c¢c higher Kerosine ‘ be 
Fuel Oils—T.W. No. 1 No. 2 Naphthas Oo contract consumers off t.w : Tank Wagon Retail DIES 
Atlantic City, N. J.. 10.6 9.2 prices—Statewide: 300 to 999 gals., 0.5c; 1000 Dallas, Tex. .. 10.0 14 0 43-47 
Newark —_-. 2 9.2 to 2499 gals., 0.75¢; 2500 to 4999 gals., 1¢; 5000 Ft. Worth +» 10.0 14.( 48-52 
Baltimore, Md. ; 10.6 9.7 or more gals., 1.5c. Lucas County: Less than Houston *. 10.0 14 0 =o 
Washington, D. C 11.1 10.1 50 gals.. tank wagon price, 50 to 249 gals., Nat Antonio 10.0 14.( = 
Norfolk, Va. 11.0 9.3 0.5¢; 250 to 499 gals., 1c; 500 gals. or over ‘ ot ; +15 ¢ 
Petersburg i. 9.5 1.5¢. prices are to all classes of dealers and Sie 
Richmond 11.3 9.5 Notes: consumers. 
i pm. €. 12.1 10.3 Renown (third-grade) gasoline prices are HEA) 
ickory : 10.5 same as X-70 unless otherwise noted. _ S.S. 
Raleigh ; 11.8 10.6 prices are at company-operated stations. State- Esso Gasoline 
Charleston, S. C. ‘ 9.5 vide prices are subject to exceptions other (Regular Grade) : Below 
Columbia ; 10.5 than those shown. Kero P 
Spartanburg 11.3 Gasoline Gasoline sine = 
Taxes: Louisiana kerosine prices do not includ: Hamilton. Ont ey wy by a 
Je state tax. roronto . 18.0 11.0 ( I ke 
Discounts: : a Brandon, Man. os aes 9.0 5.0 
Esso gasoline—to undivided dealers, 0.5¢ off Gasoline— Dealer T.W. Winnipeg . . 21.5 9.0 3.5 
dealer t.w. po nde el Indian —— Regina, Sask. . 23.0 10.0 5.0 a 
Kerosine—In South Carolina 1c per gal. off (Regular) (3rd Grade) soagpind Saskatoon oe 8 10.0 77.8 
posted t.w. price for 25 gals. or more. Dallas, Tex..... 11.0 10.0 5.5 Edmonton, Alta. - A 9.0 A.9 
Naphtha—__N kt ri for deliv Ft. Worth - 11.0 10.0 3.5 Calgary . 20.0 9.0 72.0 A 
Nap a ewar -wW. prices are for deliver- Wichita Falls... 11.0 10.0 3.0 Vancouver, B. C 15.0 10.0 4.0 
ies of 200 gals. or more; less than 200 gals., Amarillo 11.0 10.0 55 Montreal. ‘Que 75 11:0 ¥ Al 
0.5¢ over posted t.w. prices; steel barrel de- Tyler Ps 11.0 10.0 5.5 St John. N.B 16.5 13.0 ve 
liveries, 2c over posted t.w. prices. Baltimore & El Paso 13.0 2.5 55 Halifax, N.'S 16.5 13.0 90 
Washington prices are for t.w. deliveries of San Angelo 11.0 10.0 5.5 Taxes: H 
el gals., no discounts. Waco : 11.0 10.0 5.5 Gasoline taxes are provincial taxes. Li 
‘ : Ba: : Austin 0 10.0 5.5 votes: - 
Effective Mar. 21, minimum retail resale Houston a 11.0 10.0 5.5 Prices are per Imperial gal. which is 1.2 JS K. 
eee Esso Gasoline posted through- —_ oe on 10 4 5.5 gals. T.W. prices are to divided & undi: ded Ni 
F . ort rthur ; 5.5 dealers. 
 _—_ 
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MOTOR GASOLINE 


SPECIAL NULICE 


° ° ° 

Owing to present short supply of many products, some sellers are withholding public quotations Oil Price Section 
or the posting of firm prices on some products but are giving OLLGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only 





Atlantic & Eastern Gulf Coasts 
Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
(operators FOB their terminals)—Prices in Effect Aug. 18 





KEROSINE & FUEL OILS 








Kerosine 
78-78.5 Oct. &/or No. 5 fuel No. 5 fuel 
District 74-76 Oct. Ethyl (a) No. 1 fuel No. 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 
N Harb 1)9 10.941) (1)910.3-12.201) (6)7.8-8.601) (6)6.8-7.601) (6)2.57-2.8501) $2. 3901) (6)$2.22-2.52¢4 
Ni Harb 
10.441) (1)10.2-10.901) (497.7-8.5(1) (496.7-7.501) (5)2.57-2.85(1) 2.3911) 
Albany 10.868 (1)11.8-12.303) (1)8.1-8.4(7) (297.2-7.6(5) 2.97(2) 2.71911) 
Ph |ladelphia 9)9.7-10.7(3) (1)10.9%-11.9501) (3)7.7-8.7(10 (3)6.9-7 9 (1)2.43-2. 73 (6)2.22-2.5 
Pp barges . (1)9.6-9.9(1) (1)10.85-10.9(2) 8.145 245 
B ijmore - (1)8.875-10.5(3) (1)9. 875-1201) (5)8-8.5(7) (7)7.2-7.7(2) (2)2.39-2.73(1) (4)2.22-2.52 
B barges. (1)8.775-9.7(1) (1'9.775-10.95(1) (1)7.875-8.4(1) (1)7.075-7.741) 
olk 278 9-9.7(3) (1)9.9-11.701) (2)7.9-8.405) (2)7.2-7.6(4) 2.351 12.18-2.28(1) 
W i n,. & 1)8.85—9.6(2) (1)9.85-11.4501) (4)7.85-8.561) (4) 27.645 
( eston (1)8.8-10.201) (1)9.8-11.65(1) (1)8-8.75¢1) (2 2-7 .95(1) 2.3001 2.1363) 
S nnah - (6)9.6-9.9(2) 43)10.6-10.902) (6)8.4-8.602) 714) (1)9.. 313-2. 9303) 
Jacksonville 7)9.6-9.9(3) (4)10.6-10.9(¢3) (6)8.4-8.6¢2) 7(6) (5)2.08-2.18¢1) 
N ni (4)9.6-9.9(2) 63)10.6-10.902) (4)8.4-8.6¢2) 7 ) 
pa (6)9.6-9.902) (4)10.6-10.912) (5)8.4-8.662) 716 (4)2.038-2.1301 
P icola (1)7.7-8.501) (1)7.1-7.5(1) 
N le (1)9 9.7(1) (1)10-10.7(1) (1)8.1-8.201) (1)7.1-7.541) 
N Orleans. (2)8.025-8.3(1) (2)8.9-9.301) (1)6.8-7.325(1) 6.1543) 1.9001 (5)1 
Portland 10.805) (1)12.05—-12.3(3) (1)8-8.4¢8) (1)7.1-7.5(7) 04561) (1) 
Bostor (1)9.7-10.8(6) (1)10.7-12 (2)7.9-8.3113) (2)7-7.4(12) (1)2.605-2.90561) 2 90511) (2)2 
i dence 10.816) (1)12.05-12.3(3) (1)7.9-8.2(9) (2)7-7.3(7) (2)2.575-2.875(1 (3)2 
N Haven 10.93) 12.4(3) (2)7.8-8.2(6) (2)6.9-7.314) , 
Postings ne supplier at Philadelphia & Baltimore are for min. 80 Oct Ethyl. 
Bunker C Fuel Diesel Oil Gas House 
Ships’ bunkers Ships’ bunkers weg bee Gas Oil 
(Ex Lighterage) (Ex Lighterace) Shore Plants 28-34 Gravity ° ° 
N Harbor (7)$2.98-3.15(1) (3)7.2-7.6(2) (1)7.1-7.4(1) Mid-Continent Lubes 
Albany ei 7.43) 7.801) (At Gulf; in packages, FAS, New Orleans; in 
Philadelphia es >: eee os Se ake i bulk, FOB terminals) 
_ salle (1)2'99-3.16(1) (172-7 801) 7°5q) _ Prices in Effect Aug. 18 
aaclanten (1)2.99-3.1601) (1)7.2-7.6(1) Bright Stock Steel Drums Bulk 
< ath ) 3°92(4) (1)7.3-7.7(2) D color, Vis. at 210° is 2 
Jacksonville (2)3.06-3.23(1) (1)7.3-7.703) (1)50-52(1) 3701) 
ipa ) (2)3.06—-3.2341) (1)7.3-7.7¢4) 
Ne = ih eans ) 2.58(2) 6.4(2) Wax 
P 4 3 0211) 4 ott . aca (Melting points are AMP, 3° higher than 
: oe , (1)3'02-3.1511) ~ 5(9) - 51 1) EMP. Prices are FOB refinery ; carloads: scale 
N Haver i (3)7 4 7 51) in bags or bbls.; fully refined slabs loose. 





Prices in Effect Aug. 18 





Gulf Coast—New Orleans & West 


( § prices are FOB ship at Gulf, min. « 


| gents, or tanker terminal operat« 


New Orleans & Lower 
Mississippi to Baton Rouge 
Tank Cars Barges 
AVIATION GASOLINE 


Grade 100/130 


f 


20,000 bbis., & are 


rs.) 


by refiners only to other refiners, 
Prices in effect Aug 


South & West of New Orleans 
Tank Cars 


AN-F-48) 14(1) 
le 91/9 
AN-F-48) 12.5(1) 
Motor Gas, Leaded 
*78-78.5 Oct. Ethy! 8 .9(2 8.9(2) 
t78-78.5 Oct. Ethyl 9.34) 9.301) (3)10-11(2 
+t78-78.5 Oct. Eth; 
*74-76 Oct. 8.02512 8®.025°(2) 
t 76 Oct ran) (1) 8.3C1)) 9(4) 
Oct 


* ASTM & research Octane ratings are approximately same 
Research Octane rating is minimum of 5 points above ASTM rating 
t Research Octane rating is minimum of 10 points above ASTM rating 


Barges 


New Orleans N.Y. N.Y. 
Crude Scale Export Domestic Export 
124-6 Yellow 7.7501) 
124-6 White.7.75(1) (1)6.25-9(1) (2)7.75-9(1) 
Fully Refined: 
123-5 (2)6.1-6.45(1) 
7.8(1) (2)6.1-6.5501) (1)7.8-7.85(1) 





- 18 0511) (2)6.4-6.75(1) (1)8.05-8.25(1) 
CARGOES 8.3(1) 6.65(2) 8.301) 
Domestic & Export .8.55(1) (2)6.95-7.1(1) (1)8.55-8.801) 
all Ports 9.05(1) 7.2(2) 9.05(1) 
Naphtha 
(1)13.5-1401) Prices in Effect Aug. 18 
a V.M.&P. Mineral 
(1)12-13(1) Naphtha Spirits 
New York Harbor(3)12.5-1301) (4)11.5-1201) 
(1)9.5-1001) Philadelphia : 12.514) 11.5¢5) 
9.7501) Baltimore 1144) 
1001) Boston : (3)13-13.501) (3)12-12.5(2) 
(1)8.75-10.501) Providence 13(2) (2)12-12.5¢2) 
(199-1001) 


(1)8.75-10.501) 


Export Prices 
Prices in Effect Aug. 18 
Mexican Gulf Portes 
U. S. Dollars per Bbl. 








Motor Gas. Unleaded Bunker C Diesel 
0 Oct (1'8.75-10.5¢1) (Ships’ (Ships’ 
68 Oct wa Bunkers) Bunkers) 
65 Oct 1)7.475-7.77501) (1)7.475-7.77501 8.501) Tampico : $1.83 $2.58 
60 Oct Veracruz > ‘ 1.83 o* 
KEROSINE & LIGHT FUELS Minatitlan . ‘ 1.83 2.58 
41-43 w.w. ker 6.82514) 6.82563) (4)7-8.5(1) 1)7-8.5(1 (1)8-8.501) Pacific Coast 
144 ww. ker Guaymas $2.36 $3.95 
N 2 fuel oil 6.15463) 6.1542) (3)6-7 .875(1) (1)6-7.875(1) (1)7-7.87501) Manzanillo 2.36 3.66 
DIESEL & GAS y Salina Cruz 2.56 <0 
43-47 = = Gas See 6.27511 (1)6-7.875(2) (197-7 .875(2 (1)7-7.875(2) Note: All bunkers sales subject to Mexican 
4s 6.27561 (1)6-7.875(2) (1)7.25-7.875(2) (1)97.25-7.875(1) stamn tax of 1.65% ad valorem 
d 6.413 (195.925-7.875(1) (1)7.5-7.87501 (1)7.5-7.87511) 
8 & abv. d (196 .05-7.875(1) 7.875(1) 7.875(1) NPN Gasoline Index 
5 fuel « $1. 9001)+ (1)$2.35-2.80(1)+t+ 
6 : 0-10 p.t Dealer Tank 
T.W. Car 
Cents Per Gal. 
HEAVY FUELS Ship’s Bunkers a Aug. 18 12.59 9.01 
Cargoes (Ex. Lighterage) Pacific Coast — +. fF 5. aa 
All Ports All Ports Prices in Effect Aug. 18 “i ago ‘ (<4 
——— . ° - = ° ~aler x is ¢ average : V i 
f 28 grav ae one once (In Ship’s Bunkers, Diesel Fuel Bunker C Fuel eat ae ae ~~’ ceee OS wneivinet 
chies¢ (5)382.33-2. (001) >< * é s, ? é 9 a ‘ 
age Fe Lots) (P-S. 200) (P.S. 400) Tank car index is weighted average of = 
& above ar 4 e869 an.« lowing wholesale markets for regular-grade 
v. diesel (7)82.58-2.85(2) Son Pessisinie threaten 2084-25 -2-200)) gasoline, FOB refineries or terminals: Okla., 
. 1,1 g wee ) 9) 5) @F = . . ‘ . = we - . ae 2 * lacter 7 Io a. ” J N a . 
( (1)$1.68-2.75(1) (9)$1.73-2.7501) Po (1) (2)1.90-2'05(1) Mid-Western, W. Penna., Calif., N. Y. Harbor, 


Seattie, Wash.. 





TANKER RATES 


Approximate rates, c per bbl.; Gulf-N. 
Atlantic, not east of N.Y. Rates are for 
vessels 14,000 DWT or over; for vessels 
9000/13,999 DWT, rates are 15% 


higher. 
Heavy crude & fuel, 10-19.9 grav. 43.8 
Light crude, 30 grav. or lighter. 39 
Gasoline : ‘ -- 32.9 
Kerosine , 36 
No. 2 fuel 38 





rtland. Ore... (3)2.85-3 
2 


. (3)2.85-: 


Philadelphia, Jacksonville, Boston and Gulf 


15 
15(1) (2)1.90-2:05() | Coast, 
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Kerosine 

Diesel Fuel 
No. 1 Fuel 
No. 2 Fuel 
No. 3 Fuel 
No. 5 Fuel 
No. 6 Fuel 


78-78.5 Oct. Ethyl 
ri . eae 


Lake Port Terminal Prices 
Prices in Effect Aug, 18 
Buffalo Cleveland Detroit Toledo 
re (1)11.3-12.0501) ‘ 


(1)11.2-11.5(2) ae (1)10.3-10.8(1) 
-(1)9.1-9.801) : . . 
(1)8.5-8.801) 9.1(1) 8.5(3) 
9.5(1) 9.5(1) 8.45(1) (1)9.2-9.25(3) 
(1)8.6-8 .9(1) 9.25(1) 8.2(1) 9(2) 
; iar 8.75(1) 8.21) (1)8.2-8.5(3) 
&.4(1) 8.4(1) 7.752) 
(1)7.5-7.7301) 8(1) 7.5501) (1)7-7.5(2) 
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CRUDE PRODUCTION AND RUNS TO STILLS 
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 _ ANZERERNEES GOR AE 
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CRU E53 ys oaeaa 
| 46 h—- 
|} @4 
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| 4 
RR ts 
me ee 
“REG REBAE 
“ RMGeREeSes 
eT 
39 - - 
38 . aus Sree ee i j . ae Ess : ee 
J FMANMIJTASONDJIFMAMJIJASONDJIFMAMIJTASOND 5 12 19262 9 1623306 132027 
1945 1946 1947 JULY AUG SEPT 
RESIDUAL FUEL OIL STOCKS 
MILLIONS OF BARRELS Daily Average, Penna. Crude 
73% : 
Runs to Stills 
70 (Compiled by National Petroleum Assn fr 
reports of all companies refining Pennsylva 
65 crude, Figures in bbls.) 
Week Ended Week Ended Week Ended 
Aug. 9, 1947 Aug. 2, 1947 Aug. 10, 1946 
60 65.3501 56.530 56.6658 
§$ 
50 Crude Oil Stocks 
45 (Bureau of Mines figures in thousands ot bbls 
Change 
from 
40 Aug.2 Aug.9 Aug.2 
35 Penna, Grade 2,342 2,327 9 
Other Appalachian 1,450 1,364 
30 Lima-Michigan 973 991 S 
INinois-Indiana 10,847 10,594 
25 Arkansas 2,923 3.003 + SO 
JFMAMJJASOND 5 121926 2 9 162330 6 132027 mane i = ares ee 
JULY AUG SEPT. Louisiana: 11,978 11,639 
aabaa North 2,923 2,822 
CRUDE OIL STOCKS Gulf Coast 9,055 8,817 238 
MILLION F BARRE Mississippi 2,487 2,406 
250 New Mexico 6,205 6,174 
Oklahoma 27,760 27,425 
245 lexas 116,688 114,269 2 
East Texas 19,611 18,778 
240 West Texas 39,785 38,926 
Gulf Texas 31,759 31,535 
235 Other Texas: 25,533 25,032 - 
Panhandle 4,097 3,836 
230 North 6,926 6,869 
South 5,567 5,394 
Other $8,943 5933 
225 Rocky Mountain 10,284 10,297 
California 25,965 25,832 
— MERRERSZCc a PERSE RRREEEE “ oes 
SEGHHREEGN HOBGEREOGREEG | =~ 
ing in U. S. 231,469 227,779 3 ) 
Heavy in California 5,125 5,189 ' 
, 1947 . 
205 Fotal located in Bu- 
oT maw J UR SS OW O 5 12 19 26 2 9 16 2330 6 13 2027 reau of Mines’ E 
JULY AUG. SEPT. Coast District 14,487 13,405 —1,032 
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REFINERY OPERATIONS 











rican Petroleum Institute figures in Gasoline 
t inds of barrels of 42 gallon each. Production at Gas Oil & 
I es include reported totals plus estimate Crude Runs to Stills Refineries Inc, Kerosine Dist. Fuel Oil 
reported amounts and are therefore on Daily Average % Operated Natural Blended Production Production 
reau of Mines basis.) Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Aug. 9 Aug. 2 Aug. 9 Aug. 2 Aug. 9 Aug. 2 Aug. 9 Aug. 2 Aug. 9 Aug. 2 
I Coast 848 887 103.5 108.3 2,291 2,391 231 363 1,127 1,230 
A lachian (Dist. 1) 103 96 83.7 78.0 331 300 44 28 95 93 
A lachian (Dist. 2) 70 58 106.1 87.9 242 258 13 16 48 40 
I Ill., Ky 860 878 90.7 92.6 2,992 3,082 308 345 809 860 
O Kans., Mo. 419 428 94.6 96.6 1,472 1,512 155 142 534 529 
I 1 Texas 242 234 83.4 80.7 1,008 1,057 94 80 140 140 
I s Gulf Coast 1,210 1,252 92.5 95.7 3,851 3,730 660 556 1,541 1,581 
I una Gulf Coast 408 413 115.9 117.3 1,168 1,264 369 375 482 521 
No. La. & Arkansas 71 65 64.0 58.6 172 164 50 44 64 69 
Rocky Mt. (Dist. 3) 10 9 76.9 69.2 42 33 3 3 ll iS) 
R y Mt. (Dist. 4) 139 137 82.7 81.5 388 429 9 ll 138 142 
. ( rnia 804 814 79.8 80.8 2,206 2,297 28 80 943 790 
: I U. S.—B. of M. Basis 5,184 5,271 91.8 93.3 16,163 16,517 1,964 2,043 5,932 6,004 
1 B. of M. Basis, August 10, 1946 4,784 15,156 1,899 5,517 
. 
Bs Residual Total Total Stocks Total Stocks Stocks of Per Cent Daily 
Fuel Oil Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
~ Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
4 Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
x Districts Aug.9 Aug.2 Aug.9 Aug.2 Aug.9 Aug.2 Aug.9 Aug.2 Aug.9 Aug. 2 Aug. 9 
: East Coast 7 1,641 1,665 8,003 7,953 14,270 13,760 10,056 9,950 20,433 20,778 99.6 
* Appalachian (Dist. 1) 104 110 281 240 505 508 319 314 2,225 2,176 90.6 
‘ Appalachian (Dist. 2) 138 114 192 188 123 142 150 124 907 847 100.0 
“ Ind., Ill., Ky. . 1,052 1,063 2,270 2,209 5,501 5,185 4,312 4,177 15,342 15,378 89.4 
: Okla., Kans., Mo. in 480 463 977 940 2,546 2,478 1,260 1,258 6,627 6,787 81.9 
ie Inland Texas 442 416 450 425 495 468 831 830 3,090 3,151 70.7 
, Texas Gulf Coast 1,777 1,766 3,018 2,662 8,563 8,461 6,228 6,372 13,019 12,623 93.0 
Louisiana Gulf Coast . 559 493 1,861 1697 2,622 2,538 1,894 1,714 4,345 4,462 97.6 
N. La. & Arkansas - 115 95 436 327 434 345 144 122 1,430 1,638 66.4 
Rocky Mt. (Dist. 3) . 19 17 14 ll 25 30 34 32 83 86 24.3 
Rocky Mt. (Dist. 4) 209 212 145 141 787 77 720 724 2,360 2,521 75.8 
California , 2,221 2,168 915 872 13,674 13,639 27,583 27,490 15,037 15,198 87.0 
Total U. S B. of M. Basis 8,757 8.582 18,562 17,665 49,545 48,329 53,531 53,107 °84,898 85,645 89.4 
S B. of M. Basis, August 10, 1946 67,995 17,111 49,057 51,925 $87,186 


l 


Unfinished gasoline stocks included are: *8,087,000 bbls.; +8,343,000 bbls 






































di 
GAS OIL AND DISTILLATE STOCKS 
; : (MILLIONS OF BARRELS) 
U. S. Crude Oil Production — 
(American Petroleum Institute figures) 
- WEEK ENDED 
19 Aug. 9 Aug. 2 
Barrels Barrels 
(Daily Average) 
*New York-Pe nna 45,250 49,650 
Florida 1,000 1,000 
*West Virginia 7,350 8,050 
°Virginia 100 200 
7 *Ohio—Southeast 6,850 6,905 
Ohio—Other 1,750 2,100 
- Indiana 17,800 17,750 
Fre Illinois 177,350 180,050 
*e Kentucky 25,600 26,000 
Michigan 41,900 40,050 
Nebraska ee 500 550 
Kansas °° 283,100 292,750 
Oklahoma ®° 388,550 385,400 
I 
District 1 23,450 22,400 
District 2 157,900 144,700 
District 3 484,750 486,450 5 12 1926 2 9 16 23 30 6 13 2027 
District 4 235,800 217,100 JULY AUG. SEPT. 
District 5 39,500 39,250 
East Texas 324,000 324,000 
Other District 6 113,800 113,000 
District 7-B 39,000 37,605 
District 7-C 39,350 39,250 
District 8 617,050 631,450 GASOLINE STOCKS 
District 9 125,850 124,500 (MILLIONS OF BARRELS) 
District 10 83,050 83,900 
ital Texas 2,283,500 2,263,650 
rth Louisiana 98,300 97,250 
th Louisiana 330,050 326,150 
Louisiana 428,350 423,400 
ansas 76,400 75,500 
Sippl 100,200 97,050 
ima 1,200 1,200 
Mexico—Southeast 107,950 108,100 
vy Mexico Other 450 450 
ming 117,850 118,650 
ntana 22'900 23,550 
yrado 47,500 45,650 
fornia 921,100 919,900 
tal 1 S 5,104,500 5,087,600 
a Grade crude in- 
luded 59,550 64,850 60 
JF MAMJJASON OD 5 12 1926 2 9 162330 6 13 2027 
Okla., Kansas, Neb. figures are for week JULY AUG. SEPT. 
1 7 a.m., Aug. 7, 1947 
Nt ust 20, 1947 57 











OIL PEOPLE 








Mr. Webb 


Mr. Shea 


Edward L. Shea, Ethyl Corp.’s new 
president, named to succeed Earle W. 
Webb (see NPN Aug. 13, p. 20), is well 
known to the petroleum industry as for- 
mer president of Tide Water Oil Co., ex- 
ecutive vice president of Tide Water 
Associated Oil Co. and a director of the 
API, 

Mr. Webb, who, is now chairman of 
the board, has been associated with 
Ethyl Corp. since its inception and presi- 
dent for 22 years. He was one of the 
original directors of General Motors 
Chemical Co., which was incorporated 
in 1923 to handle the manufacture and 
sale of “Ethyl” antiknock compound after 
the antiknock properties of tetraethy! 
lead were discovered by the late Thomas 
Midgeley, Jr. 


In January, 1928, Mr. Webb and Mr. 
Shea, then vice president of Tide Water 
Oil Co., signed the first contract for the 
manufacture and sale of Tydol “Ethyl” 
gasoline, which gave the Ethyl Corp. 
substantial distribution in the Northwest. 


Mr. Shea began his career of more 
than 20 years in the oil business upon 
graduation from Princeton when he 
started at the Bayonne, N. J., refinery 
of Tide Water in 1916. Eight years later 
he was appointed assistant to the presi- 
dent and elected a director of the com- 
pany. In 1925 he was named vice presi- 
dent, and for the next six years was in 
charge first of manufacturing and then of 
sales. Two years after his appointment 
in 1931 as executive vice president, he 
was elected president. 

When Tide Water Oil and Associated 
Oil Co. merged and elected William F. 
Humphrey of Associated as president in 
1936, Mr. Shea became executive vice 
president of the new company. Three 
years later he was named president of 
The North American Co. 


o o ° 


Sam S. Caldwell, executive vice presi- 
dent of the Louisiana-Arkansas division 
of the Mid-Continnent Oil & Gas Assn., 
Shreveport, has been appointed vice 
chairman of the Gulf States area commit- 
tee for the oil industry’s public relations 
program. Fred F. Murray, president of 
Oil Well Supply Co., is chairman of the 
Gulf-Southwest committee for the pro- 
gram. As chairman of the Gulf 
States area, Caldwell is ex-officio 


58 


vice 


Mr. 


chairman of the industry’s public relations 
committee in Louisiana and will direct 
the program of research and study of 
progress within the industry in that state. 


° a 2 


Joseph A. Conway, Gulf Oil Corp., 
Norfolk, Va., was appointed chairman 
of the Norfolk area committee. W. T. 
Hyde, district manager of Gulf Oil Corp., 
Richmond, is chairman of the Virginia 
committee. 

Virginia’s first state-wide informational 
meeting, attended by 50 representatives 
from the industry, was recently held in 
Richmond. Among the guests were Sen. 
Jackson, Va.; E. A. Kyhn, secretary of 
B. E. Nelson of the fifth district, Mt. 
the Virginia PIC, and S. W. Rawls, senior 
state highway commissioner . . . In accord- 
ance with a request of the Virginia state 
committee and following a poll of the 
organizational committee, the 
Virginia group’s activities have been trans- 


original 


ferred from the southeastern district com- 
mittee to the Middle Atlantic district com- 
mittee, which is headed by R. E. Garrett, 
Gulf Oil Corp., Philadelphia. 

Hilary M. Taylor, Pure Oil Products 
Co., Salisbury, Md., appointed 
chairman of the committee for Wicomico, 
Worcester and Somerset counties in Mary- 


land 


was 


© So bod 


John Duffy, for seven years manager 
of the general utilities division of Petrol 
Corp., and prior to that with Texaco and 
Cities Service, joined Automatic Heat, 
Inc., Philadelphia, July 1. He will be 
manager of the company’s oil division. 

. Aug. 1, Automatic Heat, Inc., start- 
ed to deliver fuel oil in its own fleet of 
tank trucks instead of contracting for 
delivery. For this the company purchased 
trucks with 2,000- 
gal. tanks, meters and equipment : 
Lionel L. Jacobs is president of the 
company. 


15 cab-over-engine 


o 2 ° 


The Rawlings Oil Co., Greenville, S. C.. 
is now in its new warehouse and office 
building, located just off Westfield Street. 
The company is wholesale distributor for 
Quaker State products in nine South 
Carolina counties ... J. W. Rawlings is 
owner of the firm. 


c oo ° 


Horrigan Oil Co., Marquette, Mich., 
Independent jobber of Phillips products, 
in the past year has added $17,000 to its 
real estate investment and remodeled a 
bulk plant. Two $12,000 service 
stations are under way in Marquette and 
a service and 
planned in Ishpeming . . . The company, 
of which J. O. Leonard is president, 
plans to add fuel oil to its operation. 


new 


station warehouse are 


° oe ° 


Producers Refining, Inc., West Branch, 
Mich., continues to expand. Recent ac- 
tivities include addition of 45,000 bbls. 
heating oil storage, remodeling of refin- 
ery office to provide separate offices and 


increase efficiency. The laboratory 
been moved to larger and more effici: 
quarters and new equipment has bi 
added. <A new track loading rack } 
been installed for more rapid loading 
trucks. Three-inch lines and electric n 
tor pumps are now in use. A napht 
unit was installed for the production 
Stoddard solvent, rubber solvent a 
VMP Naphtha. President and gene 
manager of the firm, organized in 1936 
James P. Dunnigan. 


° o ° 


New offices which will occupy f 
floors of the Richards Building in N 
Orleans, plus some additional space 
the Maritime Building, have been est 
lished by Shell Oil Co., and New Orle 
will 
for the company. 

Manager of the area is E, G. Robins 
who will have charge of exploration and 
production 


become a new administrative ar 


operations in Louisia 
Arkansas, Mississippi, Alabama and ot! 
southeastern states . Members of \ 
Robinson’s New office staff 
cludes F. W. Oudt, former senior g¢ 
physicist in Houston, who has been named 
N. Van Duzee, 
former division manager at Lake Chark 
who will have charge of production 
the new area, and V. M. Johnson, w 
will be manager of the land departme: 
Additional appointments fer the New 
Orleans office area: George Schoenberger, 
area general attorney; R. F. Gray, offic: 
manager, and F. C. Zeltmann, manager 
of personnel and industrial relations, 
Mr. Robinson has been with Shell sinc: 
1925. He served in World War I and 
did geological service for Shell in Texas 
before becoming division 
the St. Louis office. 
tant to 
exploration, geologist in California, area 


Orleans 


exploration manager; E. 


geologist 
Later he was assis- 
the vice president in charge of 
manager in Illinois, and became explor 


tion manager in Houston in 1948. 


So] ° ° 


Luther R. Carter, assistant zone ma 
ager of the Carolinas division of the Pur 
Oil Co., was recently honored by his as- 
sociates at a dinner party at Hotel Meck- 
lenburg in Charlotte, N. C., 
tion of the 35th anniversary of his asso- 
ciation with the company. 


O. Y. (Kirk) Kirkpatrick, zone manage! 


in celebra- 


for the company, Carolinas  divisi 
presented Mr. Carter with a  35-y« 
service pin containing seven stars—one 


for each five years’ of service. The m 
agement of the Carolinas division pi 
sented Mr. Carter with a desk set. S$ 
teen of Mr. Carter’s associates attend 
the dinner party. 


] 


© ° © 


Addison Y. Gunter, who served 
years with Empire Oil & Refining C 
and Cities Service Oil Co. in Tulsa, Pon- 
ca City and East Chicago, has been a 
pointed southeastern district sales man- 
ager for the Alco products division of 
the American Locomotive Co. 
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FARMER FITS WHERE? 




















WHERE HE FITS INTO FARMING 
DETERMINES WHAT HE READS 


An Iowa farmer with Iowa farming practices would be out-of-place 
in North Dakota. An Indiana farmer wouldn’t fit in Nebraska. 
Because farming conditions vary from state to state—because 
farmers in different states are faced with widely varying problems 
—it takes a farm paper that’s actually on the spot to provide 

the business information that’s needed. That is why firmly- 
intrenched farm papers have grown within each 
state to meet the requirements of its own groups of 
farmers. In offering the advantages of this 
specialized editorial background plus wide 
circulation through America’s richest farming 
area, the Midwest Farm Paper Unit offers 
advertisers an unequalled opportunity for results 
and profit. Write for survey analyzing 1947 

buying requirements of farmers in the Midwest 8. 
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winter Sales 
Stay fluid, too 


SANTOPOUR...SANTOPOUR B 








MONSANTO 


CHEMICALS ~ PLASTICS 





SERVING 
60 


INDUSTRY... 


Field tests have demonstrated the ability of Monsanto 
pour-point depressants to maintain lubricant fluidity 
at low temperatures—a fact that is highly favorable 
to maintaining winter sales as well. 

Naturally, a pour-point depressant cannot reduce 
the pour test of all oils to the same extent, since oils 
vary in their general composition as well as in the 
amount of wax they contain... Also, it is often desir- 
able to establish definite performance-and-cost ratios 
that will meet specified product and profit objectives. 

If you are interested in specific recommendations 
that will result in optimum performance in your base 
oil, dollars-and-cents blending economies, and pour- 
point stability of oils in winter storage — contact the 
nearest Monsanto District Sales Office, or write 
MONSANTO CHEMICAL COMPANY, Petroleum 
Chemicals Department, 1700 South Second Street, 
St. Louis 4, Missouri. District Sales Offices: New York, 
Chicago, Cincinnati, Boston, Charlotte, Detroit, Bir- 
mingham, Houston, Los Angeles, San Francisco, Seattle. 
In Canada: Monsanto (Canada) Limited, Montreal. 


Santopour: Reg. U. 8. Pat. Of. 


WHICH SERVES MANKIND 
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ABOUT OIL PEOPL 


Brown Oil and Supply Co., Cherok 
Ia., plans to sell oil burners when 
fuel oil picture clears up. The c 
pany’s most recent improvement in 
operation of its business, says ow: 
manager Leonard Brown, was const: 
tion of a new office and accessory w 
house to serve the firm’s wholesale tr 





This Independent distributor of Tex 
products, organized in 1936, is exp 
ing steadily. Last year it complete: a 
new $12,000 service station, the previ: iis 
year a $10,000 warehouse. . . Best y 
for Independents to improve pres ut 
problems faced by the industry, is to 
“set the lead out,” Mr. Brown declared 


° ° 


Bulk Oil Co., Clear Lake, Iowa, has 
increased the storage capacity at its s 
ice stations, has added a new line of tires 
and batteries and is advertising over the 
radio and in newspapers. Addition of 
larger tanks at stations and the addition 
of meters are most important recent 
changes made in operations, reports D. D, 
Dyer, manager of the company. 


° ° co] 


D. C. Thrasher, sales representative for 
Nebraska, with headquarters at Omaha, 
Neb., Tide Water Associated Oil Co., 
was transferred to Abilene, Tex., July, as 
special representative ... E. G. Casey, 
O'Neill, Neb., has joined the sales staff 
of Tide Water’s Kansas City office and 
was assigned as special representative for 
the company’s Nebraska territcry effective 
July 15, Mr. Casey has been in the oil 
business for the past 15 years. 


o ° oO 


Dr. H. N. Coryell, professor of geology 
at Columbia University, is again spending 
his vacation months working in the New 
Orleans office of Pure Oil Co. Dr. 
Coryell has followed this custom for sev- 
eral years. 


° °e ° 


Fulton Service Co., Canton, IIl., a co- 
operative managed by C. Leslie Siehr, 
has added additional storage tanks at 
two bulk plants. Next year it will add 
feeds, fertilizers and feed equipment to 
its present line of merchandise. Addi- 
tional meters have been installed at bulk 
plants and all delivery trucks are now 


equipped with unloading pumps and 
meters. 
° ° ° 
L. W. Aubry was appointed manager 


of the gasoline and fuel oil division of 
Standard Oil Co. (Calif.) on July 28. He 
succeeds B. W. Pickard. 


o ° o 


Joe Winger, formerly assistant m 
ager (operations) for The Texas ‘ 
Indianapolis division, has been appointed 
to the same position for the company s 
southern territory in Houston. Dan 
O’Connell has been appointed assistant 
to the manager, general domestic sal 
in Houston. 
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ABOUT OIL PEOPLE 








Oil men read the “About Oil 
yple” section because they gen- 
illy like to read about people 
ey know. The activities of hun- 
eds of progressive oil people re- 
rded here comprise a weekly 
immary of petroleum people pro- 
ioting progress. Send items about 
urself or your friends in the 
dustry. Address Herbert Taylor, 
\bout Oil People Editor, 1213 W. 
Third St., Cleveland 13, O. 











1e Schermerhorn Co., LaSalle, IIl., 


opened a new all metal, pre-fab service 
station on U. S. Route 6 in LaSalle Aug. 
10. The company is installing two 15,- 


000-gal. and two 20,000 gal. storage 
tanks at its Peru, IIl., plant... . The com- 
pany has recently added a new line of 
tires and batteries and is now in the 
midst of training its personnel under 
the Gulf sales training program. 

The Schermerhom Co. has also pur- 
chased a new meter equipped 2,000-gal. 
semi-trailer. It replaces a 720-gal. tank 
truck. .. M. G. Schermerhorn is man- 
ager of this pioneer Illinois Independent. 
During his absence as a naval officer, 
Mrs. Schermerhorn operated the com- 
pan} 


o o ° 


Cadillac Oil Co., Detroit, has added 
two new high pressure kettles and two 
12,000-gal. steam fitted storage tanks for 
the manufacture of soaps. The com- 
pany, headed by Clare P. Bryant, was or- 
ganized 25 years ago. F. B. Doetsch is 
issistant manager 


2 oO ° 


John M. DeLuna, New York City, an 
mploye of the Standard Oil Co. (N. J.), 

10 years, was recently guest of honor 
it a cocktail party and buffet supper 
given by his fellow workers at the Down- 
Athletic Club. . . Mr. DeLuna is 
r marketing assistant in charge of 


export sales for Esso’s lubricating sales 
irtment He was a_ sergeant in 
World War I, He has three grown step- 


lren. .. At the party, Mr. DeLuna 


presented with a 40-year service 
n by A. Clarke Bedford, executive 
resident 


© ° ° 


Phillip R. Crippen, Jr., Apex Motor 
Co., Chicago, has been named vice 
nan of the industry’s public rela- 

mmittee in Illinois, Stanton K. 
ith, Smith Oil & Refining Co., Rock- 
state chairman, told a meeting of 
rganization at a meeting in Chi- 
recently . Mr. Crippen will short- 
nize a separate committee for the 

so metropolitan area. 

peakers outlining the program at the 
ng were B. L. Majewski, Deep 
Oil Corp.; W. J. Amold, Pure Oil 


chairman of the four-state district 
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which includes Illinois; James S. Has- 
kins, Fred Eldean Organization; Wesley 
I. Nunn, Standard of Indiana and Mr. 
Smith. 

State executive committee members in 
additon to Messrs. Smith and Crippen 
include: Glenn A. Primm, Illinois Pe- 
troleum Marketers Assn., Springfield; 
Morris Crandall, Illinois Farm Supply 
Co., Kingston Mines; Lee Andrews, 
Goodall Oil Co., Woodstock; Si Perkins, 
Perkins Oil Co., Rockford; Theodore 
Johnson, Theodore Johnson Oil Co., Ster- 
ling; Arthur Hinckley, Sinclair Oil Co. 
distributors, Rock Island; Miles Scher- 
merhorn, The Schermerhorn Co., LaSalle; 
Elzea Huot, Baron Huot Oil Co., Kanka- 
kee; James H. Sweney, Sweney Gasoline 
& Oil Co., Perie; V. V. Smith, Skelly Oil 
Co. distributor, Monmouth; Carl Carter, 
Sinclair distributor, Springfield; E. N. 
Shallenberger, Standard Oil Co. (Ind.), 
Decatur; J. B. Schooley, Schooley & Sum- 
mers, Matoon; J. R. Hiatt, Superior Oil 
Co., Salem; F. A. Musterman, Shell Oil 
Co. distributor, Hardin; Joseph Reidy, 
Wood River Oil & Refining Co., Hart- 
ford, F. A. Calvert, Jr., Calvert & Willis, 
Inc., Olney; Don Willi, Willi Oil Service, 
Dequoin; Frank Parker, Charles  V. 
Parker Co., Harrisburg. 

Chicago area executive committee 
members include: N. S. Moon, Phillips 
Petroleum Co.; Joseph A. Moller, The 
Pure Oil Co.; John T. McDowell, Cities 
Service Oil Co.; J. W. McLin, The Texas 
Co.; H. George Donovan, Globe Oil & 
Refiing Co.; Marvin W. Prellberg, Amer- 
ican Mexican Petroleum Corp.; P. R. 
Girard, Wheaton Brass Works; Henry L. 
Porter, Standard Oil Co. (Ind.); Carl R. 
Jonswold, Jr., Arrow Petroleum Co., and 
Ray R. Wible, Socony-Vacuum Oil Co. 


° © ° 


C. O. Penn has been named special 
representative for the state of Mississippi 
by Sinclair Refining Co. He was former- 
ly an industrial lubricating engineer with 
the company and spent eight months in 
the Army. 


oO ° © 


Crystal Refining Co. of Carson City, 
Mich., has added a naphtha tower to its 
6500 b/d capacity refinery. .. M. B. 
Clark is now a member of the board of 
directors, assistant treasurer and _ traffic 
manager. He was formerly traffic man- 
ager. 

Other officers of the company are: 
E. G. Guy, who succeeded the late G. F. 
Pratt, president and general manager; 
J. G. Fleckenstein, vice president in 
charge of sales; M. A. Hagerman, secre- 
tary-treasurer, and Albert M. Stern, at- 
torney and conselor. 


° ° © 


L. A. Wyatt, Jackson, Miss., has been 
appointed attorney-executive secretary of 
the Mississippi PIC. Herbert Nunnery, 
who formerly held the post, resigned on 
July 1 to return to private law practice 
and other interests in private business. 





STORAGE 
COMPOUNDING 
PACKAGING 
SHIPPING 


Central location in Penn- 
sylvania field — complete 
facilities for handling lube 


oils and petrolatum 


Cans - Drums - Carloads 


INDUSTRIAL 
OIL 
CORPORATION 


Warren, Pennsylvania 




















VENTALARM can be 
a real contract-get- 
ter for your Fall 
sales campaign! 


Now installed by 
3500 national and 
local fuel oil deal- 
ers. 


\ » 


SCULLY SIGNAL COMPANY 
Cambridge 41, Massachusetts 

















Canadian Licensee Empire Brass Mfg. Co., Ltd. 
London, Ontario 
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For Sale 


AUTOCAR: 1941-Model U 70—1100x20 Tires 
—Equipped with 2000 gallon fuel tank, pump 
and meter. Sacrifice $3,000. L. YOUNGMAN 
—882 5lst St., Brooklyn, N. Y. Phone Wind- 
sor 6-0645. 


FOR SALE: one Hi-Way Semi Trailer equipped 
with 3120 three compartment tank and one 404 
HD. Diamond T. Tractor. All in good shape. 
Will sell separate. BOUNDARY OIL CORP., 
611 West Walnut St., Portland, Indiana. 


FOR SALE: one four compartment streamlined 
700 gallon tank truck with meter gasoline mo- 
tor and hose reel, mounted on 1936 Chevrolet 
truck, recently overhauled, price $1000.00. 
SMITH-CALE CO., ‘C., Jamestown, New 
York. 


FOR SALE: 1941 Ford truck, equipped with a 
750 gal. 3 compartment tank, 100 ft. hose & 
reel, Bowser pump & meter. Rebuilt motor, 
excellent tires, $1200.00. CHAMPION OIL 
COMPANY, East Market St., at the B. & O. 
R.R., Sandusky, Ohio. 


FOR SALE: 1947 New Intemational K-5 Tank 
Truck, 1060 gallon 5-compartment, power tank- 
off Neptune meter and reel. Will sell for cost 
$3845.90, or will sell tank separate for cost. 
B. E. SMITH, 935 Gulf Road, Elyria, Ohio 


1944 MACK TRACTOR, EH model, 900x20 
rubber, hydraulic vacuum brakes with 2,500 
gallon Fruehauf semi-trailer, 7 compartments, 
equipped with dish pan type vacuum booster 
brakes, equipped with power takeoff pump, 2” 
Brodie meter, 100 ft. of 14” hose and reel, 
equipped with electric winder. In A-1l condi- 
tion. Will sell for $5,000. Can be seen at 405 
Teall Ave., Syracuse, New York or call Lee G. 
Dobson at Syracuse 9-5641. 


FOR SALE: 1937 Dodge M. E. 32 truck with 
new motor and clutch installed March 1947, 
four new tires. 511 gal. three compartment 
tank, power take-off, pump, line strainer, Nep- 
tune Auto Stop Meter with air release hose 
reel JOO ft. 1” hose. $1500.00. ABBOTT & 
MILLS, 7 City Terrace, Newburgh, N. Y. 


FOR SALE OR TRADE: Four compartment 
1250 gallon 1929 GMC fuel oil truck, pump, 
meter, printer, hose, reel, etc. A-1l condition, 
motor completely overhauled. Want smaller 
truck for alley and barrel fills. BELLEVILLE 
FUEL, INC., 1116 S. Sheridan Ave., South 
Bend 21, Ind. 


For Sale 


For Sale 





SPECIAL WAR SURPLUS 


14” FUEL OIL HOSE (Never Used) 
25’ Lengths, M&F Coupling—$5.00 ea. 
FOB Mt. Joy 
1%” MILWAUKEE NOZZLE (Never 
ised) 
Satisfactory For Gas or Fuel Oil— 
$3.00 ea. 
FOB Mt. Joy 
ROLLMAN MANUFACTURING 
COMPANY 


15 Mount Joy St. Mt, Joy, Pa. 


FOR SALE 


100 LENGTHS of 3” Tri-Plex metal 

lined, canvas-covered unloading hos¢« 

with brass male and female couplings 

in 12 ft. lengths. Price $18.75 each. 
RALPH ROBB 


59 E. Van Buren St. Chicago 5, Ill 
Wabash 1632 














FOR SALE 


1941—-1\% ton Chevrolet truck with 490 
gallon, 3 compartment tank— 
$900.00. 

1941—1% tton Chevrolet truck with 
combination 600 gallon, 4 com- 
partment tank and Dry Freight 
Top Bed—$1,000.00. 

1942—-2 ton Mack truck with 1020 
gallon, 3 compartment tank 
$1,500.00. 

1945—1% ton Chevrolet truck with 
combination 600 gallon, 4 com- 
partment tank and Dry Freight 
lop Bed—$1,500.00. 


ROSS INDEPENDENT OIL 
COMPANY 


Washington, Penna. Phone 2500 


ALL-BRONZE FOOT VALVES 
Immediate delivery on 1” single-poppet, 
1%” single-poppet and 1%” double 
poppet foot valves and 1%” single 
poppet angle check valves. Write for 
prices. 

INDEPENDENT PUMP COMPANY 
1250 Getty Street 


Muskegon, Mich. 

















FOR SALE 
1 Brockway Tractor, Model 154W, with 
fifth Wheel and Electric Sanders. 
1—3,325 gallon Tank Trailer, 3 com- 
partments, with Smith meter and _ side 
cabinets for station to station delivery. 


Will sell tractor or tank separately. 


VERMONT TRANSPORT CO. 
Barre, Vermont 








FOR SALE 


3—New 8,000 gallon tanks 
drostatic test. 

1—New 12,000 gallon underwriters la- 
bel tank. 

1—Used 10,000 barrel tank, 50’ x 28’ 
welded. 
ROGERS AND WRIGHT, INC. 

715 Peoples Bldg., Charleston, West Va. 

Phone 30-171 


100% hy- 








FOR SALE 

Late Models Used Computing most 
makes and models $145.00. New Com- 
puting Gasoline Pumps finest make 
$285.00 each less in quantities. All 
sizes new Air Compressors. Free Wheel 
and Drive on Hydraulic Lifts. 250 Gal- 
lon Skid Tanks with 1 gallon stroke 
pumps $62.50. 


W. C. MOORE 


Socony-Vacuum Building, Chicago 5, Ill. 








FOR SALE 

1—Used Semi-Trailer 4 Compartments 
2044 Gallons — Air Brakes Rear 
Trailer Hitch with Air Connections 
for Double Train. 

1—Used 4 Wheel Trailer 4 Compart- 
ments 2200 Gallons—Air Connec- 
tions. 

2—White Gasoline Tank Trucks 4 Com- 
partments—1500 and 1200 Gallons 
Capacity. 

COLUMBIAN eee PRODUCTS, 


2401 Consaul St., Toledo, Ohio 
Phone TA-2456 








FOR SALE 
STORAGE TANKS 
100-10,000-Gallon Capacity 

USED TANK CAR TANKS 


Heavier Safer Cheaper 
Cleaned Tested 
Painted 


Located in Pennsylvania and Oklahoma 
OTHER TANKS TOO! 


IRON & STEEL PRODUCTS, INC. 
42 years” experience 
13456-A S. Brainard Ave., Chicago 33, 
Illinois 


“ANYTHING containing IRON or 
--—s STEEL” 





TRANSPORT BARGAINS 


60—New 2000 gallon, Davis Semi Trail- 
ers, 2 compartment equipped with pump, 
and reel, air brakes, 9.00 x 20 tires 
$700.00 FOB Cleveland. 


6—Model U70 1943 Autocars, refuelers, 
1650 gallons equipped with 3 compart 


ments, pump, meter, and 2 reels. 


These trucks are in excellent condition 


Priced to sell. 


UDELSON TRUCK SALES INC, 
3218 Woodland Ave., Cleveland 15, O. 











FOR SALE 
TANKS FOR IMMEDIATE DELIVERY 
TWO (2) HORTONSPHERES, EQUIV- 
ALENT TO BRAND NEW 
Size 38 feet diameter, 5,000 Barrel 
Have Available Also Various Capacity 
Storage Tanks 
WE WELCOME ALL INQUIRIES 





WANTED 
Plants for Dismantling at any Location 
EMPIRE TANK & SALVAGE CO. 
1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 
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NEW TANK TRAILERS 


2,000 Gallon Capacity 
2-Compartment 


With gasoline powered pump, discharge 
hose, squeeze nozzle, 9.00 x 20 dual 
rear pneumatics, air brakes, landing 


gear, with or without front dolly. 
Also 


New 1350-gallon, 2-compartment truch 
tanks on 6x6 G.M.C. chassis complete 
with hand or power pumping equip 


ment, etc, 


L. B. SMITH, INC. 
Camp Hill, Pa. 
Phone Harrisburg 7331 
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Position Wanted 
SUPERINTENDENT 46 Years Age. 23 Years 
Ol Marketing operations desires position in 
Florida. Sober—Reliable—will travel. Varied 

verience qualifies applicant as Area Manager 
lant Superintendent—Traveling Auditor, Box 





>) 


Situations Open 


SALES ASSISTANT: Independent refinery, fa- 
niliar all phases light oil sales, shipping and 
yffice work. Good opportunity; in Texas. Box 
266 National Petroleum News. 

OIL CHEMISTS and engineers for technical 
German translation. Salary or fee basis. Send 
full technical and language qualifications. Box 


ITS 


JUNIOR ENGINEER: needed for West Texas 
rennery Re quire engineering graduate, prefer- 
ible in Chemical, Petroleum, or Mechanical En- 


gineering Duties include plant tests, inspec- 
tion of equipment, and assistance on designs 
und specifications. Will be given opportunity 


for supervised training in all phases of refinery 

operations Prior professional or refinery ex- 

perience not essential An opportunity for a 

practical-minded young engineering graduate. 
276 


Business Opportunities 


DISTRIBUTORS WANTED in Ohio, Kentucky, 


West Virginia and Pennsylvania interested in 
ompetitive motor oil two gallon cans, one 
juart cans. Box 279, National Petroleum 


News 

PLANT FACILITIES in Western Pennsylvania 
available for development and manufacture of 
lubricating oil, grease and allied specialties. 
Replies confidential. Box 248, National Petrol- 


eum News 
Wanted to Buy 


STEEL DRUMS 


We can furnish you with recon- 





ditioned steel drums at any point. 
Let us have your requirements. 
We will also buy your empty 


drums. 


BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 














ADVERTISERS’ INDEX 


This index is published as a convenience to the 
reader. Every care is taken to make it accurate 
but National Petroleum News assumes no respon- 
sibility for errors or omissions 


Aluminum Co. of America 2 
American Petroleum Institute 21 
imingham Tank Co. 43 
Champlin Refining Co. 34 
Eaton Metal Products Co. 30 
Enj Co., Inc. 25-39 


Ethyl! Corp 1 


Fleet-Wing Corp Outside Back Cover 
Hewitt-Robins 44 
Industrial Oil Corp. 61 
Ing Iron Works Co. 43 
Int itional Harvester Co 49 
Ma Mfg. Corp 6 
M ontinent Petroleum Corp 28 
M st Farm Paper Unit 59 
M kee Valve Co 4 
M nto Chemical Co. 31-60 
M m Bros. Co. Inside Front Cover 
N il Cash Register Co. 36 
Na il Foam System Inc. Inside Back Cover 
N il Petroleum News 45 
Ne Meter Co. 40 
Pe lvania Grade Crude Oil Assn. 46 
R tton Rand, Inc 51 
Ri ld Oil Corp. of New York 22 
R Conveyors Inc 44 
R Corp., Geo. D 42 
x rs Son, A. 37 
x Signal Co 61 
SI & Jurs Co 45 
SI Oil Co 19 
“ Pump Co 32-33 
Aus ist 20, 1947 








If it’s about Oil Prices... 


. +. you can find WHAT you want, WHEN you want it in the 1946 
edition of PLATT’S OIL PRICE HANDBOOK. 


This latest edition not only gives you a complete day-by-day 
record of prices on the various petroleum products for 1946 . . . it also 
. What a 


gives you the prices on those products for previous years . 
valuable time-saver, when you need vital facts—quickly. 


There’s other valuable information, too . . . Statistics and graphs 
show you the production by states, stocks held and refinery output by 
districts, of crude oil and principal refined products. 


And, there’s a section on Refined Products Specifications . . . But 
to get a better idea of how really worthwhile and helpful this book is, 
see the contents below: 


REFINERY AND SEABOARD PRICES 
Daily prices for 1946, with monthly averages of the Lows and the 
Highs of price ranges and the combined Lows and Highs of price 
ranges . NEW FEATURE: For 1924 through 1939, the yearly 
averages of the combined Lows and Highs; for 1940 through 1946, 
yearly averages of the Lows, the Highs, and the combined Lows and 
Highs . You can make quick comparisons—save time. 


TANK WAGON PRICES 
Of Aviation Gasoline—Fuel Oil—Naphtha 
resentative points in the United States. 


-and Solvents—at rep- 
TANK WAGON AND DEALER PRICES 
Of motor gasolines and tank wagon prices of kerosine, at points in 
the United States and Canada. 
CRUDE OIL PRICES FOR ALL FIELDS 
As posted by major crude purchasing companies. 
STATISTICS AND GRAPHS 
Tell you “at-a-glance” the story of production and stocks of crude 


oil and principal refined products, by districts for 1946, and yearly 
totals back to 1940, with graphs extending back to 1935. 


, 


SPECIFICATIONS 
For Fuel Oil, Gasoline, Petroleum Spirits, Kerosine, Natural Gasoline, 
Liquefied Petroleum Gas, Diesel and Tractor Fuels. 


It’s the Largest Oil Price Handbook ever published . . . There are 
more products—more prices—more postings than in any of the previous 
editions . . . In all there are 388 pages of valuable oil price information 
... And you can have all this useful data—right at your elbow—for 
only $12.50. 

. This is a limited 


Just clip the coupon .. . better mail it loday . . 


edition. 


82047 
PLATT’S PRICE SERVICE, INC. 
1213 W. 3rd St., Cleveland 13, Ohio 


a a ee copies of the 1946 Edition of Platt’s Oil Price 


Handbook at $12.50 per copy. I enclose check in the amount of $ . 
(Ohio purchasers, please add 3% sales tax.) 


COMPANY. 


ADDRESS. . 
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John W. Sherwood has been elected 
to the newly created position of chair- 
man of the board of Sherwood Brothers, 
Inc. John R. Sherwood was elected pres- 
ident of the company, and J, Miller 
Sherwood executive 
vice president. 

John W._ Sher- 
wood, the new chair- 
man of the board, 
founded Sherwood 
Brothers, Inc., in 
1896, as a_ small 
waterfront activity. 
Last year it cele- 
brated its 50th an- 
niversary as one of 
the leaders in all 
branches of the pe- 
troleum industry in 
Maryland. 

The new president, John R. Sherwood, 
has been active in the business since 
1923. He served in the capacity of vice 
president and directed the company’s 
entrance into the oil heating field. 





Mr, Sherwood 


J. Miller Sherwood joined the firm in 
1929. After service in the Navy in World 
War II, he resumed his duties with the 
company as vice president in charge of 
terminal, plant and delivery. John R 
and J. Miller Sherwood are the sons of 
John W. Sherwood. 

Sherwood Brothers, Inc., markets 
Betholine motor fuel, Sherwood fuel oil 
and Sinclair petroleum products. It has 
25 branch plants in Maryland. Nine 
hundred service stations distribute Sher- 
wood products. 


o ° ° 


Troy Oil Co., Indianapolis, of which 
Frank J. Schuster is president, is now 
using semi-trailers with meters to deliver 
gasoline direct from pipeline terminal to 
service stations and large consmers 
The company is preparing a semi-trailet 
for fuel oil delivery to domestic consum- 
ers direct from the refinery Francis 
J. Schuster is manager of the company. 
It markets Tydol-Veedol, U. S. Industrial 
Chemical and TBA items. 


° ° ° 


Clarinda Oil Co., Clarinda, Iowa, 
is getting ready to celebrate its 25th 
anniversary next year. This Independ- 
ent, which distributes Kanotex gasoline, 
is owned by Daniel C. Davison. 


° o ° 


Wolverine Service Stations, South Ha- 
ven, Mich., owned by A. D. Dubuisson, 
has added additional greasing and wash- 
ing facilities to its St. Joe properties, 
operated as the Fruit Belt Gas & Oil 
Co. The company has purchased addi- 
tional property at its Hartford bulk plants 
and is erecting a new 40 x 100-ft. ware- 
house. Additional tank storage will be 
added to this plant . . .A new line, 
TBA items, has been added. The com- 
pany has employed an experienced sales- 
man and has a new one-ton panel job 
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nicely painted and decorated. Various 
products and accessories, including spe- 
cial outboard motor oils, will be offered 
for sale on regularly scheduled trips over 
the company’s territory. The company 
expects to add any small products that 
will be suitable for sale from this truck. 

The company is replacing all its small 
tank trucks with a minimum of 1,000- 
gal. tanks and all trucks are to be equipped 
with meters. All bulk plants will be fully 
equipped with meters as they become 
available . . . Mr. Dubuisson, with more 
than 30 years experience in the oil busi- 
ness, is convinced that some major com- 
panies have retired older heads before the 
junior class was up to taking on the du- 
ties and obligations they owe to the 
many customers who have depended upon 
them so long. 


co ° 2 


Mace Service, Inc., of which Herbert 
N. Mace is president, has expanded by 
adding one new bulk plant. Company has 
remodeled four of its stations and added 
a new tractor and trailer . . . The com- 
pany, which among other things, has a 
Lincoln-Mercury automobile agency, has 
recently added a line of garden tractors 
and lawn mowers. The company installs 
as large tanks as is practical, consider- 
ing both the delivery cost per gallon and 
the ratio of the sales to the equipment 
investment. It has reduced delivery 
costs by using transports . Mr. Mace 
believes that every marketer, both large 
and small, should become very much 
more active in his local community af- 
fairs and community development. This, 
he says, should be spearheaded by the 
local Chamber of Commerce and _ trade 


groups. 
° ° o 


E, J. “Ed” Freeman, with 31 years of 
experience in marketing of gasoline and 
domestic burning oils, has joined Amer- 
ican Mexican Petroleum Corp., Chicago, 
which is a marketer of asphalts and road 
oils. He was with Acme Petroleum Co., 
Chicago. 


1°] ° ° 


Payne Oil Co., Burlington, N. C., has 
been granted a charter by the secretary of 
state to deal in petroleum products. 
Authorized capital stock is $100,000 .. . . 
Incorporators are W. O. Payne, W. R. 
Payne, both of Burlington, and C. T. 
Isley, Elon College. 


° o o 


Cottage residents in Ontario’s Mus- 
koka Lakes get their oil supplies, includ- 
ing accessories such as flashlight bat- 
teries, friction tape, sun goggles, from 
the “Muskokalite’, a 65-foot “floating 
service station” operated by Imperial 
Oil, Ltd. The “Muskokalite’s” tanks hold 
7,200 gals. and is equipped with a 150 
h.p. Diesel. She serves not only cottages 
but also dealers beyond the reach of 
tank trucks. Speedboats are served, but 
a great deal of the business consists of 
filling drums at the cottage docks. 
Skipper of the “Muskokalite” is Imperial 


Oil’s agent, Alvin Croucher, who ha 
been sailing the Muskoka Lakes all h 
active life. Technically the craft 
known as a marketing lighter, but su 
mer residents from Bala to Rousseau « 
it their “floating service station.” 





Mr. Grose 


Mr. Hauser 


M. S. Hauser has been appointed n 
ager of The Ohio Oil Co’s. newly crea 
public relations department and with | 
creation of this post the company’s 
vertising department and _ sales pron 
tion and training departments have b: 
consolidated, with Paul E. Grose head of 
the consolidated department. 


Both Hauser and Grose came up the 
hard way. Mr, Hauser worked as 
roustabout in the Seminole, Okla. poo 
after graduating from the University of 
Iowa in 1926 with an A. B. Degree, busi- 
ness administration major. He entered 
the employ of the Ohio Oil Co. in 1930 
when Ohio Oil purchased the properties 
of Transcontinental Oil Co., where Mr 
Hauser was employed. 


i 
1 
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Mr. Grose, manager of the newly « 
solidated division, started with the com- 
pany in 1917 as messenger. In 1919 he 
took a leave of absence and completed 
two years of business administratio; 
Washington and Lee University. His 
early production experience — included 
work as a roustabout and truck driver 
In 1938 he was made supervisor of 
company’s travel bureau, becoming ma 
ager of the advertising department 
1946. 


Kid’s Paradise—Roller coaster rides 


pink lemonade, hot dogs, in fact every- 
thing was free at Wennona_ Beac! 
Amusement Park, Bay City, Michigai 
Aug. 2 when Leonard Refineries picked 
up the check for its 700 guests at its 
eighth annual picnic. 


°o ° ° 


Twenty-nine Ohio boys spent [W 


weeks at the Future Farmer Camp 
Camp Muskingum, Conotton, Ohio, en- 
joying scholarships awarded by the 


Standard Oil Co. (Ohio). Scholars!:ips 
are offered each year to the members 
of the Future Farmers of America wh 
excel in tractor maintenance and farm 
shop practices. 
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FEW MINUTES is all the 
A time it usually takes to ex- 
tinguish oil fires attacked 
promptly with NATIONAL Aer- 
O-Foam! 


SUCH RAPID protective action 
often prevents critical equipment 
losses... and Aer-O-Foam itself 
is non-corrosive. When dry, it is 
brushed off machinery, walls and 


floors. 


AER-O-FOAM flows quickly, yet 





clings to everything it touches— 
even vertical surfaces. As it 
spreads, it speedily forms a thick, 
tough, adhesive blanket, smother- 
ing the blaze. Flashbacks are pre- 


vented; adjoining areas insulated. 


NOW, when pumps, tanks, pipe 
and other equipment take so long 
to replace, it is doubly important 
to have adequate Aer-O-Foam 
protection wherever fire damage 
would cause production “‘bottle- 


necks’. 





ONE FIRE-FIGHTER readily ap- 
plies Aer-O-Foam from a 5-gallon 
can with NATIONAL’s “RP” 
Type Nozzle and pick-up tube— 
converts any water stream into a 
foam stream. 


NATIONAL FOAM SYSTEM. INE. 
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2ackard Building. Philadelphia 2. Pa. 








VERYONE finds thrills in the 
National Air Races, but none more 
than the folks in the oil industry. Oil 
people know engines, motor fuels and 
lubricants—they have more than the 
average layman’s interest in the new 
jet planes, turbine drives and speed 
records. 
Always a proving ground for the in- 


novations that make for progress in 




















transportation, and in national defense, 
the 1947 World’s Premier Air Classic 
promises to be more thrilling, more 
portentous than ever. 


Plan now for a weekend holiday, 


Saturday, Sunday and Labor Day in 
1947 National 


Cleveland and at the 
Air Races. 


FLEET-WING CORPORATION 
1025 Republic Building Cleveland, Ohio 





